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Gift Case Enclosing Pen with which President Coolidge Signed the National Charter of American War Mothers 


Case and Pen Are to Be Presented to the National Chapter American War Mothers by the Missouri State Chapter at the Biennial National 
Convention, Philadelphia, This Week (Sept. 7-12) 





(See Text on Page 54) 
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CINDERELLA ANNOUNCEMENT | 



























James Albert Major, for 59 years a Master Crafismar a Gorham sterling pitcher han Ne 


CINDERELLA . 
A new pattern by the Master Craftsmen 


Once again the Gorham Master Craftsmen 
CINDERELLA have created an original design in Sterling. 


PATTERN & : 
Teaspoom Gir #950 CINDERELLA, their newest pattern of 
Dessert knives 6 for $21.00 . lt; os . ; J ieerens 4 
Desserr knives. 6 for 52" compelling beauty, may: now be seen at 


your jeweler’s. 
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sm striking full page advertisement will appear in the October 
issues of the following important magazines: a total circulation 


of over thirteen million. 
SATURDAY EVENING POST (October 17) 


Arts and Decoration Life Time House and Garden World Traveler 
Country Life Town and Country Vanity Fair Good Housekeeping 
House Beautiful Vogue Asia International Studio 


and in the Rotogravure sections of 40 leading newspapers 


THE GORHAM COMPANY 
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Artificial (or Synthetic) Green Corundums 





Translated Expressly for 


The Jewelers’ Circular 
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NDER the above title is an article by 

Dr. H. Michel, of Vienna, in a recent 
issue of Deutsche Goldschmiede-Zettung. 
Translation and abstracts of specially in- 
teresting points follow: 

“In nature, of all colored species of 
corundum, by far the rarest is the green 
corundum. Certainly, many Australian 
sapphires, alongside the blue-toned ones, 
have a pronounced green tone, but this is 
nearly always a distinct yellow-green, least 
desired in precious stones.” The author 
mentions a collection, also, of Australian, 
containing numerous blue-green stones with 
strong dichroism deep blue to blue green on 
to yellow-green, the olive green ones show- 
ing extraordinarily weak pleochroism and 
often zonal structure. These, on cutting 
must not be cut on the base surfaces or the 
undesirable yellow penetrates; they have to 
be cut parallel to the principal axis. “The 
pronounced green natural corundum is dis- 
tinguished by its evident pleochroism be- 
tween yellow-green to brownish-green and 
bluish-green tones. In artificial light the 
yellow tones predominate so that an other- 
wise weak dichroism between’ greenish- 
yellow and greenish-brown tones is to be 
noticed. The natural green corundums have 
then, by artificial light, a disagreeable yel- 
low-brownish color tone which distinguishes 
them from the emerald. One needs but to 
place the two stones alongside each other 
in artificial light in order to arrive at the 
difference immediately. Seizing a dichro- 
scope the blue-green to yellow-green 
dichroism of the emerald gives the result. 
In the recently noticed filter lamp the green 
corundum is distinguished from other green 
stones with certainty. 

“This kind of green corundum is found in 
Burma, Siam and Ceylon, furthermore in 
the Montana region and a specially beauti- 
ful example was found in Franklin (New 
Jersey, Such stones were formerly called 
‘Oriental emeralds’ because they possessed 
higher brilliancy and greater hardness than 
normal emeralds. 

“The emerald, in its color effects is, for 
humerous reasons, not to be replaced by 
other stones. Firstly, it shows a quite 
characteristic spectrum, the red portion from 
700-6100 A [A = Angstrom-unit = 100 
millionths of a centimeter wave-length] is 
weakened, the yellow portion of 6100 to 5750 

's very much weakened, the green tones 

tween 5750—5000 A are weakened. 

(These statements, as well as the following, 
are to be taken only qualitatively and should 

Rauged as the approximate appearances 
only.) To this is to be added a definite 


photoluminescence, which, according to L. 
Sohnke, is polarized, and further -lumi- 
nescence in the ultra-violet light. The 
dark, bright color of emerald is, then, based 
on quite a series of circumstances. 
According to the information of Messrs. 
Dr. Dreibrodt and Dr. Espig (in No. 4 
Goldschmiede-Zeitung) the artificial (syn- 
thetic) creation of this green variety, has, 
in the main, been successful. Proceeding 
from the observation that the artificial 
alexandrite species of corundum assumes, 
by heating to 200-300°, a dark green color, 
this transformation of color would be 
stabilized by addition of cobalt, magnesia, 
and zinc. The process is protected by 


patent 390794. Alongside, still other green ~ 


corundums are created which have a more 
yellowish-green color and are tinted with 
a combination of color-stuff composition 
which can call forth blue and yellow color- 
ing only of corundums. Green corundums 
which have been in commercial circulation 
showed the dark-green tourmaline coloring 
and were frequently designated as ‘synthetic 
tourmalines.’ These last, as well as stones 
of the Bitterfelder Griesham Elektron- 
Werke have been tested for their behavior, 
and the following is the outcome. 

“First of all it must be established that 
the Bitterfeld stones show a more consider- 
able uniformity of coloring than the other 
green artificial corundums, which may be 
traced to the turning of the molten-drop 
during its growth. This process is pro- 
tected by Patent 284258 and effects the in- 
ternal conglomeration of the melt. Except 
for the bubbles appearing separately and 
the, apparently unavoidable, tension phe- 
nomena, then, the Bitterfeld stones show 
nothing that betrays their artificial origin, 
whereas the green corundum from other 
quarters (the location of whose origin the 
author has not gained definite information) 
show very strong defects (Schlieren) which 
come from the curvature of the surface of 
the molten-drop and which by imbedding 
the stone in a strongly refracting fluid 


(benzol having the refraction exponent 
about » = 1.5 suffices) becomes at once 
visible. 


“The absorption conditions are the same 
with artificial as with natural corundums. 
In both cases all color tones in the region 
between 6900-4800 Angstrom-units (in arti- 
ficial light the blue tones are shortened) 
are shown. The spectral region of the 
artificial corundums appears to be increased 
on both sides. Concerning the filter lamp 
behavior the natural and artificial are nearly 
alike. With filter 4 the natural green 


corundum shows a greenish tinge alongside 
the ground-color, whereas the artificial 
stone shows the pure ground color of the 
filter. With filter 5 with the artificial 
stones the yellow tones make a stronger ap- 
pearance. The pleochroism of the artificial 
stones is clearly established with the color 
tones light bluish-green to gray-green to 
light yellow-green. By artificial light the 
yellow tones predominate, so that a pleo- 
chroism results between green-yellow and 
green-brown color tones. Therewith the 
stones maintain the, for the natural green 
corundums, distinguishing coloration in 
yellowish-brown in artificial light. The 
tourmaline-colored stones display the same 
behavior, only the color tones are some- 
what darker. Under the effect of cathode 
rays the dark-green corundum emits vivid 
orange-red light similarly to the alexandrite 
kind of corundum; there is no afterglow. 
Under Becquerel rays no luminescence is 
determined. The quotient of refraction of 
the Bitterfeld stones for white light lies 
between 1,765 and 1,773; the dark-green 
stones (‘synthetic tourmalines’) have the 
same refraction quotients. The specific 
gravity of the Bitterfeld stones lies between 


6B = 3.96 and 3.99 and the other stones 
likewise have the specific gravity of 
corundums. 


“From all these statements it follows that 
a confusion between the new green artificial 
corundums with emerald is not possible, 
because green corundum and emerald differ 
strikingly in natural occurrence and_ the 
artificial green corundum is _ thoroughly 
analogous with the natural corundum. . 


“It has already been mentioned that the 
artificial green corundum has a close con- 
nection with the alexandrite kind of green 
corundum and therefore a few words should 


be said concerning this and its bearing 
towards the genuine alexandrite. Alex- 
andrite, known by its change of color 


(green by daylight, raspberry-red to colum- 
bite-red under artificial light, is a compara- 
tively rare stone which, namely in Russia 
and the Far East, is highly valued.” Here 
the author gives a full scientific explanation 
of the characteristic properties, spectro- 
scopic, etc., of the Ural alexandrite. He 


then compares it with the artificial alex- 
andrite kind of corundum, colored with 
vanadium salts. He says the artificial 


stone shows a pleochroism differing from 
the alexandrites—blue-green (gray-green) 
and yellow-green tones in natural light; in 
artificial light it shows, when similarly 
directed, bluish-red and yellow-red tones, 
Added to this the artificial alexandrite kind 
of corundum has a quite peculiar color of 
its own; a _ gray-blue-green light, someé- 
what dirtier color tone, by day and a wine- 
red by artificial light, which makes it dis: 
tinguishable for certain. Further investigas 
tion, in most cases, is superfluous as. this . 
color is so characteristic.” 
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STERN BROS. & CO. 


2 WEST 46th ST. 
NEW YORK 








Cutters and Importers of 


DIAMONDS 


AMSTERDAM ANTWERP LONDON CHICAGO 
16 Sarphastistraat 48 Rue Simons 29 Ely Place $31 North State Street 




















September 9, 1925 
Masks 





ASKS were used in the very ancient 
M folks’ festivals and harvest celebrations 
of Greece. They later found presence on 
the Greek stage, false faces representing both 
characters and persons. Out of these more 





GREEK MASK, COMEDY 


general masks grew the conventional masks 
depicting Comedy, Tragedy, etc. In the 
natural course of time such masks began 
(probably starting on theater exteriors) to 
become motifs in decoration. The ancient 
theatrical masks, worn by actors, had open, 





GREEK MASK, TRAGEDY 


gaping mouths in order to permit the words 
issuing from them to reach the spectators. 
This style has persisted in the decorative 
mask, 

In the Roman period of art the Grecian 
mask found a prominent place as ornament. 














DECORATIVE GROTESQUE MASK 


The mask was a favored motif for springs 
and fountains ; the ancients using the open 
hin from which to emit the running 

tr. Taking their cue.from the Greco- 
M dé th Period, the Renaissance artists util- 
mal € mask prolifically as a motif. En- 

Ging on the idea they created the “gro- 
so much seen in the decoration. of 
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that period. We find in the Romanesque 
period grimacing heads projecting from other 
architectural devices, but assuming a more 
human form. 

In the Louis 14th style the mask takes on 
a noble style displacing bizarre for statuesque 
human features, the hair and beard care- 
fully kempt. Commonly, of course to remind 
of “Roi Soleil,” rays issue from the head. 
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A Unique Testimonial 





(THE beautiful testimonial made for the 

South Carolina Retail Jewelers’ Asso- 
ciation in appreciation of the services of 
W. E. Avery, who was president of the 
organization from 1919-1925, is shown in the 
illustration herewith and takes the form of 
a bell, the top or handle of which bears the 








A TESTIMONIAL IN APPRECIATION OF THE SERVICES OF THE FORMER PRESIDENT OF THE SOUTH 
CAROLINA RETAIL JEWELERS’ ASSOCIATION 


And the mask motif to this day is an element 
in decoration much favored. 





— 
— 


A clock 225 years old and still keeping 
good time is to be seen at Forest City, N. C., 
in the jewelry store of G. F. Bradley. The 
clock belongs to Chas. H. Lavender, who 
purchased it from a Mr. Dalton. Opening. 
the back of the clock one can read the in- 
scription: “Made and sold at Plymouth, 
Connecticut, by Seth Thomas in the year 
1700.” The clock also bears the inscription 
that it had been repaired in 1815. The 
wheels and practically all of the clock is 
made of wood—even the cog wheels that 
must keep it in continuous motion. It has 
been running since 1700 and has been keep- 
ing good time through the years. The fact 
that it started work only 80 years after the 
Pilgrim fathers landed makes it one of the 
great clocks of America. 





seal of the American National Retail Jewel- 
ers’ Association. 
The work which was recently completed 
by the Gorham Mfg. Co., is of a distinctly 
unique character. The story of the testi- 
monial is to be found in the inscription cut 
in the bell which reads: 
A Token of Esteem 

to the 
Carolina Retail Jewelers 
From the Membership 


in Appreciation of the Splendid Services 
Rendered the Organization 


Sonth Association 


by 
W. E. Avery, 
President Emeritus, 
1919-1925 








J. Ewens, 6 E. Washington St., New Cas- 






















tle, Pa., has sold his interest to Moe Rizika. 
Mr. Rizika will continue to do business in 
the same location. 
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Exceptional value 
at every price level 


Write for samples and prices 











ALSO 
STONE AND AMBER NECKLACES 


ALBERT LORSCH @ CO., Inc. 


FOUNDED 1869 FOUNDED 1869 


MAIN OFFICES AND SALESROOMS: 35-39 MAIDEN LANE, NEW YORK, N. Y. 
UPTOWN SALESROOMS: 24-26 WEST 36TH STREET, NEW YORK, N.Y. 
BRANCH OFFICE: 131 WASHINGTON STREET, PROVIDENCE, R. I. 


PaciFic COAST: LEE & KIERSKI DOMINION OF CANADA 


704 Market Street, San Francisco, Cal. P. W. Euus & Co., LTD. 
542 South Broadway, Los Angeles, Cal. 31-37 Wellington St. East, Toronto, Ont. 
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The Latest Jewelry Fashions at Ostend 








By The Onlooker 

















— 


T is the very height of the season at 
Qstend and perhaps the place has never 
heen more crowded, certainly seldom has 
sich a display of precious stones been seen 
as appear in the rooms of a night. There 
only people in full evening dress are ad- 
mitted, and the blaze of light is reflected 
from stones almost too large to be real, 
although they are “fine” gems all the same. 
Some of the newest modes are “lancees” at 
(stend, and as Flemish taste is more gaudy 
than French, they catch on and are perhaps 
sent back to Paris later on a success, when 
if first seen there they would hardly have 
heen admitted. One of the most amazing 
modes, seen the other night, was the wearing 
of bracelets on both arms, one bracelet above 
the other, from the wrist almost to the 
ebow, producing a peculiar impression of a 
huge stiff cuff or gauntlet, made up of 


mosaic, for the bracelets were all in 
diamonds, with emeralds. The bands of 
diamonds, cut in facets, had a _ zig-zag 


pattern in emeralds. The pattern joined at 
the top of the bracelets which were so made 
as to form a compact whole, there being no 
flesh visible, at all. This covering of the 
arm as if with a gauntlet is not pretty. But 
it certainly does look rich. 

x Ok Ok 

Another feature of the Ostend rooms is 
the very high pearl necklace. Made in seed 
pearls, there are perhaps a dozen rows of 
pearls, with platinum bars to hold them in 
place, at regular intervals. They hide the 
neck entirely and would appear to predict 
the return of high collars just as the gaunt- 
let bracelets bring a portent of iong sleeves. 

Rings, worn also in the same fashion, com- 
plete the massed ornament genre, so general 
this year. Sometimes two fingers are covered 
from joint to joint, sometimes only one. 

It all goes to contribute to the “armored” 
impression made by the up-to-date woman, 
who, if she is not covered with jewels, wears 
4 gown sewn with beads, as she cannot 
afford not to sparkle and shine, however 
little she may be adapted to it, by appear- 
ance, 

_ The butterfly—an immense jewel, measur- 
ing six inches from wing to wing,—is the 
latest craze in corsage ornaments. Either 
i diamonds, set in platinum or gold, or in 
emeralds and diamonds, in rubies or rubies 
and diamonds, it is worn on the breast. 
Some models are realistic objects, just like 
South American butterflies, copied with 
sreat exactitude, the circular “splashes” of 
color being carried out in sapphires, or in 


emeralds as the close imitation of nature 
dictates. 


* * * 

Metal waist belts, banished entirely for 
me months, are creeping in again, but are 
worn low over the hips, not on the natural 
i all. Usually held in place by loops 
: aga they. would fall as there 
ulness to hold them either in the 
"68S Or so low on the womans figure,—they 
are sometimes in silver filigree, but often 
made up of half-precious stones, in lozenge 


form, linked together by gold links or by 
slender chains. Sometimes the stones have 
a hole bored to take the chain, sometimes 
they are set in gold or silver, and thus linked 
together. Enamel, in various colors, with a 
flower or animal design is also used for 
these belts, largely worn with evening 
gowns. 

A new snake belt, only seen as yet at 
Ostend, consists of a very long snake, made 
up of beads, true to nature, excepting that 
it would be thicker if the proper proportions 
were kept. Very slim, it wraps round the 
waist, the head crossing the tail. The whole 
is elastic and keeps in place without fasten- 
ing of any kind, as the beads form a kind 
of elastic spring. The beads are in all the 
colors of the rainbow, blue and green pre- 
dominating. It is worn higher or rather less 
low down on the waist than the ordinary 
belt. 

x *e x 

Flowers, generally a single bloom, of 
exaggerated size, artificial of course worn 
on the left shoulder, call for jeweled safety- 
pins. A pale pink rose, that falls over the 
top of the arm, completely concealing the 
shoulder strap, usually has a gold pin, with 
a single stone. Orchids,—real and very 
expensive—are also worn on the shoulder, 
one, only, being seen. There being no leaf 
to hide the safety-pins, a more elaborate 
ornament is used for this purpose. Some- 
times an elongated brooch is seen, sometimes 
a tiny gold butterfly, very appropriate to the 
flower ornament is used. Occasionally the 
flower is repeated at the waist, but as a 
general rule it is worn at the waist or on 
the breast, one magnificent bloom only being 
seen. 

Magnificent drop earrings, made of a 
single pearl, pear-shape, are seen. Sometimes 
the “pear” hangs from a slender platinum 
chain, sometimes it hangs from a chain of 
tiny seed pearls. The pendant, usually a 
larger pearl to match, hangs in the same 
way from a chain, which again hangs from 
a loose necklace, which however is always 
made up of the very finest meshes. 

x ok 


Hair ornaments, mostly seen half hidden 
among curly hair, are ornate, they frequent- 
ly match the barettes worn on the gown. 
Whether in diamonds, making a rod, there 
being four rows of brilliants set back to 
back, or a rounded ornament, with five sides, 
they match. When emeralds or rubies, or 
again sapphires are introduced, it is usually 
sparingly, sometimes only two or three 
supberb stones are “dropped in,” as if by 
accident. Occasionally a diamond butterfly 
is seen among the clusters of hair and looks 
very pretty especially in the case of dark 
hair and dark complexions. 

The head dresses made of a single line of 
stones to hold back the hair is little seen, 
as much very short hair, plastered down to 
the shape of the head is seen. This style 
of coiffure of course admits of no ornament 
whatever. 

A certain surprise has been created in the 
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Rooms at Ostend by the appearance of 
women, evidently belonging to society and 
high society at that, with long hair. They 
are almost as rare as the proverbial white 
ravens. One, with a face like a Madonna, 
had her hair dressed low on the nape of the 
neck. A single diamond hairpin gave life 
to the blue-black coil of hair. Several others 
had theirs arranged in plaits, low down on 
the neck, arranged in two flat “basket-work” 
coils, with gold pins, a single gem finishing 
the pins. Neither of these coiffures were 
seen often enough to make it likely that it 
is a new mode, but, at the same time, the 
ladies were dressed in the latest style, and 
were evidently leaders of fashion at home. 
xk ok Ok 


On the sea-front large sautoirs are the 
great thing. The mingling of opaque and 
brilliant is general. With the white dresses 
that are so general in the hot weather, they 
look very well, but hardly bear very near 
inspection, as the mingling of different kinds 
of stones does not make for happiness. Some 
of the sautoirs look exactly as if a child had 
been allowed to run wild in a room of 
samples and had threated all the most in- 
congruous things together. Blue and yellow, 
square and round, oval and oblong, tubes 
and rounded beads, the most grotesque 
patterns—always repeated at intervals—and 
the strangest mixtures of colors are seen. 

As the seaside girl depends very largely 
in the hot weather on jewelry, whether fine 
or imitation, for the color note, she feels 
she can venture to sport variagated sautoirs 
that would be impossible elsewhere, while 
the bangle, made of ivory, of composite to 
resemble ivory, is also a thing of various 
colors, in the latter case, as the material 
takes bright tints easily. 

x * x 


Ostend this year is a thing of brilliant 
color, its promenade and Kursaal lighted up 
by the jewelry worn, whether in the burning 
sunlight or under the thousands of electric 
lights within the rooms and concerthall, per- 
haps the biggest in all Europe. 


——= 


Prodigality of the Middle Ages 








HE opening words of Director Paul 
Piazza in his editorial “Causerie” in a 
recent issue of Le Moniteur were: 

“Shall we regret the distant period when 
taste called for sewing gold and precious 
stones to the textiles themselves, as was 
done by Duke Charles d’Orléans in 1414, 
as the chronicler tells us, on a pourpoint 
on which figured 960 pearls accompanied 
by a quantity of ornaments and swinging 
things in light red gold enameled? In that 
happy age the ladies were not behind-hand 
with their splendid stuffs which clothed 
them literally with a covering of precious 
jewels, ’pendeloques of chased goldsmiths’ 
work in an incomparable art. 

“On the marriage of the Duc de Joyeuse 
with Margaret of Lorraine, which took 
place in the Louvre, in the presence of 
Henri III and his entire court, the newly 
wedded pair and all their invited guests 
wore clothes embroidered with pearls and 
precious stones of such great richness that 
their valuation was impossible, the same 
chronicler say, for ‘such an accretion there 
was that cost ten thousand écus fashioned.’ ” 
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Flower Show at St. Joseph, Mo., Causes 
Sale of Large Number of Silver Cups 


St. Josepu, Mo., Sept. 2—The holding of 
a flower show in connection with the con- 
vention of the State Florists Association in 
November, has secured the enthusiastic sup- 
port of local business men. More than 75 
silver cups, from 10 inches to 36 inches high, 
have been donated by merchants, as special 
prizes for the flower show, two months prior 
to the opening of the show. The manager 
of the exhibition had declared that he would 
secure the offer of 50 silver cups. Many 
people who were eager to promote a flower 
show scoffed at his optimism; but he has 
proved that awards of this kind will be sup- 
plied when a real flower show is arranged. 
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of artistic work, rather than money or even 
ribbon. Jn the flower show at St. Joseph, 
there will be money prizes also, but in 
many cases the more distinctive awards are 
the cups. A 








Horace Condy, Pioneer Jeweler of Sedro- 
Wooley, Wash., Celebrates Quarter 
Century in Business 
SEDRO-WooLLEy, Wash., Sept. 2.—Horace 
Condy, Sedro-Woolley’s pioneer jeweler and 
optometrist, celebrated his 25th anniversary 
in business in Sedro-Woolley last week, 

with a special sale. 
Mr. Condy came to Sedro-Woolley from 
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Seattle in August 1900, and took part of a 





GROUP OF 76 CUPS, TO BE USED AS SPECIAL PRIZES AT FIRST FLOWER SHOW TO BE HELD AT 
ST. JOSEPH, MO, 


Dr. B. W. Murphy, president and manager 
of one of the largest flower growing estab- 
lishments in the west, at St. Joseph, is presi- 
dent this year of the Missouri State Florists 
Association, and the State convention is to 
be held in St. Joseph, Nov. 5, 6 and 7. 
There is a lively local association of florists, 
which assumed the responsibility for putting 
on the flower show. A citizens advisory 
committee was secured, with representatives 
from various civic bodies. 

Many offers of cups were made before any 
announcement was made that they would be 
welcome. In most cases, the merchants 
have given the money, the show association 
having the cups made. The Kirkpatrick 
Jewelry Co., which carries silver trophy cups 
in stock, received the orders for many of 
these cups. Jack Leibowitz, jeweler, and 
Regnier & Shoup, table ware and hotel sup- 
plies, and others, also received orders. All 
the cups were purchased in St. Joseph; 
though some were secured from the Interna- 
tional Silver Co., and some from a large 
Cincinnati house. 

The aggregation of this fine array of silver 
trophies, indicates the field for local enter- 
prises in which awards are of such nature. 
It is well known that both amateurs and 
professionals prefer a token for a prize, 
when they have accomplished a real piece 





room in Mott’s drug store. From this small 
start, his business has grown, until now his 
fine brick building houses what is recognized 
as the finest jewelry store in a small town, 
anywhere in the northwest. 

The Mott drug store occupied the old 
Waldron building, a two-story-frame struc- 
ture, and a year later, Condy moved across 
the street to the new Donnelly building, 
which was an imposing three-story building, 
located where the Douglass drug store now 
stands. In 1907, Condy built the brick build- 
ing which now is occupied by his store. 
About five years ago, Mr. Condy decided 
to enlarge his music instrument department 
and added to this space. 

Mr. Condy is the oldest established jeweler 
in Skagit county, and is known among 
jewelers in all parts of the country. He 
built up the business from a repair bench 
and no stock of goods, to its present size 
and importance, with a big stock of jewelry, 
phonographs, records, pianos and also radios. 
He is a graduate of the South Bend, Ind., 
School of Optometry, and fits hundreds of 
people with glasses. He has taken post 
graduate work in this line in recent years in 
Los Angeles and Seattle. He does his own 
jgrinding for his optical department, having 
a complete equipment. 

Mr. Condy was instrumental in starting 
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the Washington State jewelers’ ASSOCiation 
in 1913 and was its first president. He helg 
this office for a year and a half. 








Artistic Case for Pen Used by Pregj, 
dent Coolidge to Sign Act to Incor. 
porate American War Mothers’ 
Society 





W HEN the American War Mothers, Mis. 

souri Chapter, recently decided to haye 
a fitting case made which would Properly 
preserve the pen which was used by Pregj. 
dent Calvin Coolidge in signing the act to 
incorporate the American War Mothers, the 
Cady & Olmstead Jewelry Co., Kansas City, 
Mo., was awarded the commission to de 
sign and execute the piece, 

The enclosing members of the case are 
decorated in a carved conventional wreath 
design and the case itself is of artistically 
conservative lines, set upon a base which 
is fitted with a small engraved marker 
bearing the inscription, ‘Presented to the 
National Chapter, American War Mothers, 
by Missouri State Chapter at Philadelphia, 
Pa., September 8, 1925.” 

The long quill pen is upheld within the 
glass-enclosed case by means of small 
standards supporting the pen in a horizontal 
position. A card giving the dates in con- 
nection with the incorporation of the 
American War Mothers by Act of Congress 
in 1916, and bearing the signature of Calvin 
Coolidge is also enclosed. President 
Coolidge signed the National Charter of 
American Wat Mothers with the identical 
quill pen. 

Mrs. Howard C. Boone, president of the 
Missouri State Chapter, will present the 
gift to the National Chapter at the biennial 
national convention being held at Phila- 
delphia, Sept. 7-12. The gift is owned by 
Mrs. H. H. McClure, National War Mother. 

This commission is but one of a great 
many which have been executed by the 
Cady & Olmstead Jewelry Co. Gifts for 
such personages as General Pershing, 
General Diaz of Italy, King Albert of Bel- 
gium and numerous others have been de- 
signed and executed in the company’s shops 
in Kansas City. 

The pen and case are illustrated on the 
front cover of this issue of THE JEWELERS’ 
CIRCULAR. 








The Metropolitan Museum of Art has re 
cently acquired three knives and six forks 
of silver gilt. They are of French origit, 
were made in the middle of the XIXth cet- 
tury and are the gifts of S. M. Sullivan 
A knife and fork made in London, Eng., be 
tween 1839 and 1840 were also bequests 1 
the Museum by Alfred Duane Pell. These 
articles have not yet been placed on exhibi- 
tion. The Museum has acquired an anony- 
mous loan of a pair of silver candlesticks 
made in France in the XVIIIth century # 
well as a miniature silver tea set of 10 piects 
made by Johannes van Gaffen (Dutch) ® 
1741-1782. A silver tankard made 
Bartholomew Schaats (American) about 
1728 has been loaned to the Museum by 
Mrs. Frederic Grosvenor Goodridge. These 
objects are on display in Wing A., Galley 
a2. 










































ee we ee 











wewewow~ we 


SOS, ae am 


—PP ISS 






aos 












POTN. 





died 


—— 











es 


> 


Se 
rox 









September 9, 1925 : THE JEWELERS’ CIRCULAR 




























—— PIOIIONA I 
‘ saggngsstscsse es lili) 
fi JM a e 


OCR) - MaeasaalaGaaamae 
, }@)O) He, eye PORTS Oe 22 wee LY Ye ni 
SUI "eeegaaese” ES eagaQegy eyes ev ewe ew eeu A, 


Our 




























4 Fs 
. {may 
CP eee! Tue 
























: EB 
ly ° . 
Vt = Third of-a-Century 
al; 
aii MESSAGE 
te AR-REACHING vision and 
3 unshaken purpose have made 
- TR possible the commercialization of the 
8 synthetic stone. In turn, the synthetic 
| LE stone has proved a boon to the jewelry 
TE industry. On the following pages 
: : | you will learn how these stones were 
: s commercialized, and will read about 
oR the newest of the synthetics, the 
1: Hope Aquamarine. 
: ‘ 
f 
f 
% 
fF L. Heller & Son, Inc. 


358 Fifth Avenue, New York 





Paris, France Chicago. Il. 
Geneva, Switzerland Los Angeles, Cal. 
| Long Island City, N. Y. Providence, R. I. 


SEE FOLLOWING PAGES 
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toneering in S nthetic Stones HT 
® :. 
: 
: ° . : : . G |i ae 
N historic 48 Maiden Lane, on a bright October. morning a third a; | 2 
[=< ot 
ae a A Ss 
of a century ago, the institution of L. H. HELLER & SON was ry 3 
born. The object of the enterprise was to deal in precious stones a 
and their reproductions. Associated together were Lazarus Heller, ‘ 
Founder, and Samuel Heller, now President of the concern. 
Development and At about this time the famous French chemist, M. Verneuil, had per- 
mene ge fected his method for making a Synthectic Red Ruby, identical with 
reid sel nature's own, in the chemical laboratory. L. Heller & Son undertook ie) 
Ruby the commercial exploitation of this new product. 4 
This new Ruby, identical with the natural gem in every respect, but P| 
costing hardly more than worthless glass imitations, was immediately S| 
Importance ; ial e| 
ithe introduced to the jewelers of America. The result was a gradual better- 4| 
Synthetic ment in the quality cf gold rings and jewelry. The effect has been far- = | 
(Hope) Ruby reaching, for today Hope Ruby Jewelry of white gold-and platinum is P | 
as fine in design and workmanship as the best of diamond jewelry. o 
The A Synthetic Sapphire was needed, so L. Heller & Son enlisted the services ro 
Hope of Professor Verneuil. During the Fall of 1911, in the Heller Paris e 
Ha Sapphire Laboratories, the Heller Hope Sapphire was discovered. e 
HH F 
H Before the advent of Synthetics, the majority of rings sold were poorly 
e oa = made affairs, set with doublets or glass imitations. The introduction of a 
Stones ; z : rhe 
d : Ria: Ria the Hope Synthetic has changed all this. Now the Ruby or Sapphire, in o 
2 Ring place of being glass, is a true precious stone—beautiful, hard, everlasting. ¢ 
% Manufacturing The mounting must be in keeping, hence the country’s leading ring manu- ‘ 
> a Quality facturers devote their skill and experience to making fine rings for e 
WD iow : 4 
-@ ; Industry Synthetic Stones. @ 
5 a 
. fe A 
=) 3 # 
H ae 7 s 
&. or ae But just commercializing these stones was not enough. So new and more a 
@. Trade beautiful shapes were designed; unique cuttings were invented to bring 4 
” pot comeg out more fully the life and color of these lovely stones. And again more @ 
y and Shapes sales of jewelry with Synthetic Stones have resulted. @ 
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4 AND ACO w— 
The Hope Aquamarine 


A Newly Synthesized Stone—Far Harder than the Natural A quamarine.— 
Equal in Beauty to the Fine Stone—At a Much Lower Price 
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Bee seeqenignis the Hope Ruby and Sapphire, and destined 


to be as great as either, is the new Hope Aquamarine. Alive 





a with all the sparkle, beauty and color of the natural stone, but 
8. infinitely harder, so that it will last forever and never wear out, the 
s new Hope Aquamarine is a definite and noteworthy addition to the 


Nw) 


ieweler’s craft. 
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Color — These stones show the wanted light blue- 
green transparency of color most admired in 
; aquamarines. Hardness— Nine in the scale, its 
Properties hardness is exceeded by that of the diamond only. 
Structure——Crystalline, in curved or globular 
formation. Composition —- Oxide of aluminum com- 
— bined with coloring oxides of secret composition, 
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For any article of jewelry in which the natural 
aquamarine is used, the Hope Aquamarine will serve 
even better. 
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—7 The Hope Aquamarine is, for all practical purposes, 


2: a far better stone than the natural. Its hardness, 
% Advantages first of all, recommends it to the jeweler. The color 


and brilliance of the Hope Aquamarine is superior 
—! to that of many of the natural stones. 
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We present the Hope Aquamarine to the trade with the feeling that here is a 
stone which will soon become as deservedly popular, as widely used, and as 
profitable to the jeweler as the Hope Ruby or Hope Sapphire. 
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bien. L. Heller & Son, Inc. é Hels 
HOPE SAPPHIRE 


HOPE RUBY 358 Fifth Ave., New York 
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HE strength of our organ- 

ization, its influence over 
the diamond markets and ca- 
pacity to lend force to our 
customers, coupled with our 
ability to supply diamonds at 
lowest market prices, has 
brought us the most success- 
ful merchants in the country 
for loyal customers. 


ARNSTEIN BROS. & CoO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 2 Tulp Straat 
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Canadian Imports of Clocks, Watches, Jewelry and Gems 


Toronto, Can., Sept. 2.—The monthly report of the trade of Canada for June gives 
the value of imports for home consumption in the jewelry and allied trades as follows: 


Month of June 


Clocks— 


Watches— 


Watch cases and parts there- 
of, finished or unfinished— 


Watch actions and movements 
and parts thereof, finished 
or unfinished, including 
winding bars and sleeves— 


Jewelry, n. o. p.— 


Sterling or other silverware, 
n. 0. p.— 


Manufactures of gold and 
silver, n. 0. p.— 


Precious stones and _ imita- 
tions thereof, not mounted 
or set, and pearls and imi- 
tations thereof, pierced, 
split, strung or not, but 
not set or mounted— 


Diamonds, unset— 


Electro-plated ware and gilt- 
ware, n. 0. p.— 





United Kingdom... 
United States...... 
France - 
Germany 

SE Se lest 48S ene 
Netherlands 
Switzerland 

Other countries.... 


United Kingdom... 
United States...... 
France 
Germany 
Switzerland 

Other countries.... 


| er ° 
United Kingdom... 
United States...... 
France 


Switzerland ....... 
Other countries.... 


TOONS s eaeaeeess 


United 
United 
fe a 
Switzerland 

Other countries.... 


Kingdom... 
StAteSs..005.0 


(oo) eee 


United Kingdom. . 


United States...... 


Czecho-Slovakia 
TANCE 65 siss-scaeue-s 
Switzerland 

Japan 
Other 


countries... . 


gh 


United Kingdom... 
United States...... 
Netherlands ‘ 
Other countries... . 


NEUSAN co: erie le saréce 0:4 


United Kingdom... 
United States...... 
Other countries.... 


(| a ee 


United Kingdom... 
United States...... 
Czecho-Slovakia 
PYGNCO svisecanaes 
Germany 

Japan 
Switzerland ; 
Other countries.... 


United Kingdom... 
United States...... 
Belgium 
EPANCE: couiscsrnes 
Netherlands 

Other countries... . 


Kingdom... 
States...3.. 


United 
United 
PEANCE 4 iceseceuss 
Other countries.... 

POi ac. adibsisiens-06 


54,130 


1924 
$ 719 
20,999 

1,829 


312 
585 
495 
1,870 
11,657 


14,919 


179 
6,571 
11 
7,081 
147 


13,989 


260 
19,532 
429 
53,683 


73,964 


16,375 
46,483 
11,843 
20,770 
10,742 
300 
1,466 


107.979 


16,896 
95352 


1,001 
9,645 
821 


n nN shy 
AN UH TD bw 
— = HD Oe 


35,949 
33,515 
14,404 
16,467 


1,237 


40,026 
14,642 
1,589 


447 


56,704 


1925 
$3,157 
18,523 

1,721 
13,994 

1,610 


149 
39,758 


476 
689 
458 

12 
14,977 





60,253 
16,259 
46,057 
6,004 
8,894 
14,798 
517 
2,208 


94,737 


23,687 
4,977 


924 
5,606 
1,241 
i Pre 

41,147 
4,253 
93 
16,314 
2,308 
6,303 
674 
895 


Three Months Ending June 
ifs 




















a. a 
1923 1924 1925 
$7,738 $2,822 $7,244 
79,638 61,986 52,180 

1,204 4,098 5,436 
50,995 59,098 26,812 
4,873 4,427 2,388 
1,003 yee 
111 1,368 1,199 

1 4,825 273 
145,563 138,843 95,532 
1,444 1,526 1,858 
1,871 3,952 1,385 
S7 1,256 478 
16,032 8,469 1,953 
19,713 36,495 29,204 
1,256 ae oe 
40,373 51,786 34,878 
308 454 466 
37,672 27,242 20,379 
acteciotire 28 ere 
13,145 14,343 16,122 
Haas 147 430 
51,525 42,214 37,397 
985 909 1,296 
81,062 80,535 58,963 
144 599 305 
165,793 134,350 119,714 
Ee 3,229 
249,656 216,393 183,507 
44,877 50,613 33,019 
180,549 153,807 144,728 
20,580 43,654 22,422 
13,450 29,639 19,081 
7,319 16,310 22,833 
4,266 1,314 1,634 
1,954 6,064 3,374 
272,991 301,401 247,091 
43,737 34,572 50,747 
14,744 19,240 14,478 
2,445 486 «sn sewee 
460 1,048 1,001 
61,396 55,346 66,226 
9,134 2,254 §,952 
17,226 24,529 23,708 
1,406 1,030 1,571 
27,766 27,813 71251 
7,661 47,196 44,805 
16,646 21,188 15,119 
770 380 539 
23,824 29,505 21,194 
2,987 4,629 4,812 
15,880 16,215 14,054 
1,209 1,008 1,275 
115 8,480 1,427 
69,092 128,601 103,225 
206,396 198,092 195,489 
2,847 3,386 6,957 
207,801 63,079 83,321 
4,671 20,405 35,560 
155,833 192,245 67,417 
6,814 6,090 

577,548 484,021 394,834 
99,026 93,442 148,288 
33,861 §2,332 27,549 
565 737 7,090 
1,151 £64 2,281 
134,603 151,375 185,208 





POLICE FIND LOOT 


Boy Directs Authorities to House Where 
Jewelry and Cash Were Left by Bandits 
Who Held Up Detroit Jeweler 


Detroit, Mich., Sept. 1—Through the 
efforts of a boy playing in the street, Detroit 
police today were able to recover $1,000 
in jewelry and $55 in cash in 20 minutes 
after it was stolen from the store of Hyman 
Duchovney, 3654 Hastings St. 

Mr. Duchovney was alone about 10 o’clock 
in the morning when two men entered his 
place, forced him into a rear room, bound 
him and then went through the show cases. 
After they left Mr. Duchovney freed his 
legs from ropes that bound him and with 
hands still tied appealed for help at an 
adjoining store. His hands were released 
and the police called. In searching the 
neighborhood the police found a boy in the 
street who said he had seen two men, one 
of them carrying a bag, run from the 
Duchovney store and into a house on a 
nearby street. Searching the place, the 
police discovered the bag with the jewelry 
and $17 in bills, tucked behind a coal box. 
No trace of the holdup men was found, 
however. 








GIVES DEED OF TRUST 


Business of the Lesch & Lewis Co., Chicago 
Wholesale Jewelers, to Be Wound 
Up for Benefit of Creditors 

Cuicaco, Sept. 2—The Lesch & Lewis 
Co., operating a wholesale jewelry business 
at 5 S. Wabash Ave., is in financial diffi- 
culties and has executed a deed of trust to 
Louis Goldman, the Chicago representative 
of the Manufacturing Jewelers Board of 
Trade of Providence. The deed of trust 
bears the date of Monday, Aug. 31, and 
followed a conference between creditors and 
debtors in Chicago on that day. Other 
creditors of the concern are now being 
solicited to consent to the agreement and 
accept such dividend as shall be paid by the 
trustee in full settlement and discharge of 
their claim. 

A statement based on an examination of 
the books states that the liabilities of the 
concern are approximately $38,000 and the 
assets are nominally in excess of that sum, 
consisting of accounts and notes receivable 
of $33,000; merchandise valued at $15,000 
and fixtures valued at $750. But the concern 
has not been able to meet the liabilities as 
they became due and, therefore, decided to 
liquidate the business. As a result of the 
conference held Monday, the conclusion was 
reached that the creditors’ interests can best 
be protected by transfer of all the assets to 
a trustee and Mr. Goldman was selected for 
that position. 

According to the announcement sent out 
by the Manufacturing Jewelers Board of 
Trade, if the creditors will all co-operate 
in this plan for a trusteeship the assets of 
the company can be reduced to cash quickly 
and at a minimum expense. A committee 
of three of the larger creditors is to be ap- 
pointed immediately and the trustee will act 
under the advice of that committee. 








The jewelry store of James Corbett, 
Ilouston, Mo., has been damaged by fire. 
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Continuous Shipments 
Direct from the Mines 


Gem Sapphires 
Gem Rubies 
Gem Emeralds 
Star Sapphires 
Star Rubies 
Calibre Sapphires 
Calibre Rubies 

Calibre Emeralds 
Bracelet Ranges 


ALBERT RAMSAY & CoO. 
2 WEST 47TH STREET 


LONDON OFFICES: Telephone FACTORIES: 
4-5 Holborn Circus Bryant 5958 10 Dyers Buildings 
London, E. C. London, E. C. 
INDIA 
Bombay Calcutta Rangoon 


When in London a visit to our London office and factory will be of interest to you. 
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CLOCKS AND WATCHES Imports of parts of watches were valued 
at £69,847 in 1923, £55,106 in 1924 and 
£191,357 in 1925. 





British Imports for Current Half Year Show 
Increase Over Same Periods in 1923 
and 1924 
A review of the British imports of clocks 
and watches for the current half year was 
contained in a report sent.recently to the 
Bureau of Foreign and Domestic Com- 
merce at Washington, D. C., by Alfred Nut- 
ting of the office of the Consulate General, 
at London. This summary was published in 
issue of Commerce Reports and 








New Sterling Silver Galleries Recently 
Opened by the International Silver Co., 
at Meriden, Conn. 

HE International Silver Co. recently an- 

nounced the opening of a second Sterling 
Silver Galleries at Meriden, Conn. It will 
be recalled that the first Sterling -Silver 
Galleries were opened at the company’s New 
York Office two years ago under the man- 
agement of Joseph D. Little. The new 
galleries at Meriden, which are built along 
the same lines as the New York Galleries 
are located in the new office building of 
Wilcox & Evertsen, (Factory “W” of the 
International Silver Co.) 

There are four different lines of sterling 
marketed under the International sterling 
name. Wilcox & Evertsen, (Iactory “W”) 
make a very high class line of hollow-ware, 
flatware, featuring complete services in many 
different designs. The Simpson, Hall, Miller 
& Co. branch, (Factory “L”) makes a high 
grade line of hollow-ware and flatware and 
and 165 per cent, respectively. Nearly four also specializes in fine toiletware. The Bar- 
times as many clocks were received from four Silver Co., (Factory “S”) specializes 
Germany as in 1924, over five times as many jy ~ authentic reproductions of — antique 
from the United States, over seven times as Colonial silver and in the making of elabor- 
many from unenumerated sources, and up- ate service to order. The Watrous Mfg. 
ward of nine times as many from France. (o., (Factory “P”) has long been known te 
The decrease in the number imported in the trade for its popular line of novelties 
1924 was due to retarding of shipments and gift originations. 
pending the date of expiration of the Mc- Each of these lines is shown by itself in 
Kenna duties in August of that year. a room that is the last word in impressive 

“With the exception of imports from Ger- display of silver and buying convenience. A 
many, the values rose in less proportion phlue velvet covering on the walls makes a 


a recent 
reads as follows: 

“There was a marked increase in the 
number of both clocks and watches imported 
into Great Britain and northern Ireland in 
the current half year contrasted with the 
first half of 1924 and 1923 because of the 
restoration of the McKenna duties (removed 
by the previous government) on July 1, 
1925, and the fact that two months’ notice 
of such intention was given. 

“In the case of clocks there was a rise to 
an aggregate of 4,654,731, from 1,101,908 in 
the first half of 1924 and 1,759,068 in the 
1923 period—increases of nearly 323 per cent 


than the quantities in 1925 compared with  peautiful background, against which the 
1924. silver is arranged in attractive groups on 
“The following table shows British im- adjustable glass shelves. An art gallery 
ports of clocks: 
British imports of clocks during the first six months of 1923, 1924 and 1925 
1923 1924 1925 
a SS — oe Piss pe 
Country of Origin Number Value Number Value Number Value 
MOIOY 5 iwiGwaeca aden 1,556,745 £265,030 957,015 £138,253 3,671,326 £746,989 
reo a Sig Ca worovaveve 10,280 6,881 22,301 7,857 206,527 55,495 
United States........... 59,342 17,349 66,528 15,078 324,113 67,929 
Other countries......... 132,701 19,486 62,064 17,154 465,765 72,714 
(> eee ee 1,759,068 308,746 1,101,908 £178,342 4,654,731 £942,227 
“Of watches, imports totaled 4,258,425, 
contrasted with 1,321,081 in 1924 (increase  Jighting system above these shelves makes it 
of 222 per cent.) and 1,547,270 in 1923 possible to throw a flood of light on any 
(over 175 per cent.). Imports of watches desired section of the display. A further 
with gold cases were over five times as jnnovation is the entire lack of the old type 


All silver except the flatware 
lies open on the shelves. Not only is the 
effect. more artistic but selection is made 
easy. If a buyer wants to examine a piece, 
he simply lifts it from the shelf, a great con 


Numerous this year as last, those with silver of show case. 
cases close upon six times. Of watch cases, 
however, imports in 1925 were less than in 
1924 and not much in excess of 1923. 
“The following table shows British 


ports of watches and watch cases: 


im- 


Britis} imports of watches and watchcases during the first six months of 1923, 1924 and 1925 
1923 1924 1925 
" oes 7 4 , ame sates -— — _ ~ — 
Imports Number Value Vumbe Value Number Value 
Watches: 
With gold cases........ 137,972 £137,313 69,462 £79,493 353,860 £379,617 
With silver cases....... 177,570 65,401 113,090 38,142 662,942 268,550 
With cases ot other metals 1,547,270 165,755 1,138,529 155,425 3,241,623 529,757 
cc) re 1,547,270 368,469 1,321,081 273,060 4,258,425 1,177,924 
Watchcases: 
WE GONE oe. isddewarces 196,767 90,199 160,772 81,360 162,517 79,588 
a ee 203,286 19,992 310,062 26,436 243,687 35,877 
Of other metals........ 15,667 7,201 10,508 4,143 24,279 3,170 
arse Sek we Area ep 415,720 117,390 481,342 111,939 430,483 118,635 
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venience to quick and easy buying which is 
certain to meet with approval. 

There is also a specially constructed table 
for flatware display. This table has a glass 
top and a row of drawers on both sides, each 
containing the most important pieces of a 
different flatware pattern. The drawers are 
removable so that the close inspection of 
actual pieces in any pattern selected is an 
easy matter. 

Perhaps the most remarkable part of the 
new galleries is a model dining room panelled 
with American walnut stained light brewn 
to a height of seven feet. The walls above 
the panelling and ceiling are plastered in 
rough texture, buff colored plaster. The 
“Palladian” window in the south end of the 
room is trimmed with walnut and there are 
French doors at the north end leading to 
second floor hall, trimmed the same way. 
At the top of the wood panelling is a delicate 
cornice of walnut concealing a modern cove- 
lighting system which can be used inde- 
pendent of the side lights for lighting the 
room by indirect illumination. Lighting 
fixtures are all wall brackets, part single and 
part double. 

The furniture is an early American type 
in walnut finished slightly darker than the 
wall panelling. There is a handsome 
rectangular table, four Windsor chairs, a 
Welch dresser without high back, and a tea 
wagon. The rug is a_ heather mixture 
chenille and draperies are a soft blue and 
champagne colored brocade with golden 
yellow net next to the windews and on the 
French doors. The lighting fixtures are 
finished in antique silver with touches of 
blue. 

This room is an innovation to the modern 
display of silverware; the table, sideboard, 
and tea wagon are set with sterling, consist- 
ing of all the pieces appropriate for a formal 
dinner for four people. It gives a first hand 
idea of how a fine dining room would look 
equipped with a complete service of solid 


silver. Any jeweler bringing a_ retail 
customer to the gaileries can have this 
dining room arranged with any service 


selected, to show his customer just how the 
silver will look in its proper surroundings. 

Complete sample lines are maintained at 
the new Galleries and Frank Cushing in 
charge of them is constantly on hand to give 
visiting jewelers careful attention. In buying 
convenience, these Galleries fill every re- 
quirement of the sterling silver buyer, large 
or small. Their establishment makes a visit 
to the Meriden factories of the International 
Silver Co., an experience which kas preven 
a revelation to many jewelers—-a matter of 
even greater interest gid educational value. 








The J. A. Darrow jewelry business at 
Penn Yan, N. Y., has been purchased by 
Robert C. Schmidt, Elmira, N. Y. The 
business purchased by Mr. Schmidt is an old 
established concern. E. H. Hopkins of 
Penn Yan, having successfully conducted it 
for 51 years before retirement and subse- 
quent selling out to Jared A, Darrow about 
five years ago. At the time of his retire- 
men, Mr. Hopkins had conducted the oldest 
established business in Penn Yan with the 
exception of one, that of Wilson W. 
Quackenbush. The new proprietor has been 
connected with jewelry firms in Elmira, 
Mt. Morris and Lancaster, Pa. 
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BEWARE OF THESE SALESMEN 





Local Business Bureau of Utica Warns 
Against Scheme to Load Up Merchants 
With Slow Salable Goods and Get 
Pay for Same in Full 
Utica, N. Y., Sept. 3—Tricky salesmen 
have been abusing trade acceptances lately, 
according to Hugh Smith, local representa- 
tive of the Better Business Bureau. Their 
crooked work is being carried on with 
jewelers and other retail merchants in Utica 
and other cities, said Mr. Smith. As the 
merchants in the different lines learn their 
tricks they shift from jewelry to some other 
merchandise. Up to the present, said Mr. 
Smith, complaints concerning them have 
been received from merchants dealing in 
jewelry, roofing material and dish wash- 

ing machines. 

Mr. Smith did not care to mention the 
names of dealers who are the victims of 
this sharp practice but he said that local 
merchants had told him of a number of 
cases in which these tricky salesmen, claim- 
ing to represent out-of-town organizations 
of good standing, have induced the mer- 





WIDE WORLD PHOTOS 





THE JEWELERS’ 
pose of the goods by advertising in news- 
papers, the mails and making a_ house-to- 
house canvass, 

The local jewelers and other merchants 
find that these salesmen getting the con- 
tracts immediately sell the trade acceptances 
to an innocent third party who is in a 
legal position to enforce payment regardless 
of whether the company concerned fulfills 
the contract or not. In some cases the con- 
tracts have been carried out just far enough 
to escape legal liability, but not enough to 
help the sale of goods. 

The result is the jewelers and others are 
heavily loaded up with dead stock and have 
been forced to pay for the same in full, 
says Mr. Smith. 








Old Silver Masterpiece Becomes 


Trophy for Noteworthy 
Automobile Contest 





NOTABLE innovation in trophies for 
important events is to be seen in the 
new Penrose trophy for the Pike’s Peak 
Hill Climbing Race which is run annually 





a 





BEAUTIFUL OLD SILVERPIECE TO BE AWARDED AS THE “PIKES PEAK” HILL CLIMBING TROPHY 


chants to buy large quantities of mer- 
chandise under a contract for which they 
signed trade acceptances payable at different 
Intervals in the future. 

The contracts signed, provide for the re- 
sale of the merchandise by out-of-town 
representatives of the salesmen’s firms. 
These representatives are supposed to come 
to Utica to carry on a campaign to dis- 





on Labor Day to the top point of Pike’s 
Peak at Colorado Springs, Colo. Instead 
of a new product especially designed for the 
purpose, the donor of this trophy, Spencer 
Penrose, a prominent sportsman of Colorado 
Springs, has offered a very beautiful silver 
masterpiece of the 18th century as a per- 
manent trophy for this contest. 

The Penrose trophy illustrated herewith 
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is more than 150 years old, and was used as 
a magnum for champagne on many historic 
occasions in England. It will be made ap- 
propriate for the great automobile event by 
the addition of a top which is now being 
designed and which will be emblematic of 
the God of Flight, Mercury. 








CALL FOR CIGARETTE HOLDERS 





Milwaukee Jewelers Say Women Smokers 
Want the More Expensive Varieties and 
That Light Colors are in Demand 


MILWAUKEE, Wis., Sept. 4.—Cigarette 
holders of varying hues and shades are in 
demand by ladies here who use cigarettes 
and wish to keep their fingers from becom- 
ing stained with nicotine, according to Mil- 
waukee jewelers who have found that this 
line is a good one to develop. The lady 
smoker does not limit herself to the cheaper 
variety of holder but wants more expensive 
ones, 

“Our most expensive holders, costing $50 
and $60 have been in great demand among 
women patrons,” said R. G. Esser, retail 
jeweler here. “They prefer holders of solid 
gold inlaid with sapphires, rubies, or 
emeralds. At present, though, our sales of 
the cheaper grades, at about one-third that 
price, are increasing. Even handling the 
cigarette seems to repel the feminine smoker, 
for she must have an ejector on her holder. 

“Bright colors are necessary in every 
notion women purchase today. It is not 
only in their cigarette holders that they 
want color but in their bracelets, compacts, 
bags, and other items so necessary to the 
happiness of women, They insist on colors 
today that they would have frowned on a 
few years ago. 

“Men do not buy many holders for them- 
selves because they are going back to their 
pipes, but they do buy them for their girl 
friends. The men are especially interested 
in little drinking outfits, corkscrews, bottle 
openers, funnels and flasks of high quality.” 

Tiny tuxedo pipes which the one firm pur- 
chased were soon gone, according to the 
proprietor, for the women bought them for 
their own use. These were inexpensive, so 
he judges they were not purchased for show 
but rather to be of service in the privacy 
of the boudoir, where milady may curl up 
comfortably with a novel and puff away 
without fear of discovery. 

“Men use cigarette holders because they 
like the looks of them and want them 
admired, rather than because they object to 
nicotine stains,” was the opinion expressed 
by one of the salesmen in the Alsted-Kasten 
jewelry store here. Middle-aged men who 
are the cigar smokers, he believes, are going 
in for cigar holders to a slight extent. 

A clerk at the store of Archie Tegtmeyer, 
well known Milwaukee jeweler, said that the 
brightest colors, scarlets, greens, purples, 
yellows, and every conceivable color and 
shade are what the women want in their 
cigarette holders. Men frequently buy 
holders for women but they are not always 
satisfied with this arrangement for they like 
to have holders match their dresses and if 
a man buys a holder for them and they 
have no dress to go with it, it simply means 
that they must exchange the holder or buy 
a dress that will match it. 
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Alleged Bandits Held in Heavy Bail 








National Jewelers’ Board of Trade, Jewelry Crafts Association, and Other 
Trade Organizations at Work to Curb Banditry in New York—Men 
Who Were Caught and Indicted After Attempt to Rob Dia- 
mond Dealer Have Bad Records 

















Since the arrest of the two men on Satur- 
day, Aug. 29, who are charged with attempt- 
ing to stage one of the most sensational rob- 
beries on record with a diamond dealer at 
71 Nassau St., New York, as the intended 
victim, several organizations in the trade 
have interested themselves in the prosecution 
of this pair. As the result, the 
proceeding rapidly, and the two prisoners, 
who have long police records, will undoubt- 
edly be placed on trial within a short time 
unless they enter please of guilty. 

As reported in these columns last week, 
Herman Mosler and Jack Stein were the 
two men who were arrested after, it is 
charged, they attempted to hold up and rob 
the office of William Baumstein at 71 Nas- 
sau St. They were arraigned on the fol- 
lowing day and the case was put over until 
Tuesday, Sept. 1. The = prisoners were 
brought before the magistrate on that day, 
but the case was again postponed and in the 
meantime indictments were found against 
this pair. 

When Mosler and Stein were arraigned 
before Magistrate Dryer in the First Dis- 
trict Magistrate Court, last Thursday, the 
complaints against them in this court were 
dismissed and officers were present to serve 
bench warrants on the men, They were 
taken across the street to the Criminal 
Courts building to answer to the indictments 
which charged both of them with criminally 
carrying pistols after being convicted of a 
crime, attempted robbery and assault in the 
first degree, as second offenders. When the 
men were brought before Judge Mulqueen, 
in Part 1, Court of General Sessions, they 
failed to enter pleas to the indictments and 
were each held in $75,000 bail for pleading 
today (Wednesday). Assistant District At- 
torney O'Sullivan, who was in charge of the 
case in this court, requested this high bail 
claims he that the pris- 
oners were prepared to put up a substantial 


case is 


as he understood 
bond for their release. 

Mosler and Stein were indicted last Thurs- 
day. John Doe, who is the third man_in- 
volved in the attempted hold-up at 71 Nassau 
St.. was also indicted on the same charges 
of robbery and assault. 

Since the crime was committed, the Na- 
tional Jewelers Board of Trade, Jewelry 
Crafts Association and the formed 
crime committee have taken all 
sible to assist in the prosecution of these 
men. Walter P. McTigue, president of the 
Jewelry Crafts Association, sent a letter to 
Assistant District Attorney Brothers in 
which he offered the co-operation of his 
organization and called attention to the seri- 
ousness of the crime and the importance of 
making an example of this particular case. 
All of the organizations feel that these men 
should be severely punished not only as an 
example to other men but as another step 
in the campaign to wipe out crime in the 
Jewelry trade. 


new 


steps pos- 


District Attorney Banton, it is under- 
stood, has stated that while he is in favor 
of the severest punishment, he thinks the 
most effective way to curb crime is to have 
a speedy trial which would be much more 
of a deterent; that a case should be tried as 
soon as possible after the crime is commit- 
ted, say, within two or three weeks rather 
than wait half a year to a year. District 
Attorney Banton has promised that the pres- 
ent case will be rushed to trial as soon as 
possible. He has also promised the jewelry 
trade the fullest co-operation of his office in 
this and similar cases, and will urge a most 
severe sentence in the event of a conviction. 

Newman Levy, of Greenbaum, Wolff & 
I'rnst, represented the National Jewelers 
Board of Trade when the men were brought 
into court last Iriday. He is co-operating 
with the District Attorney’s office and ren- 
dering all assistance possible. 

The prisoners both have records and at 
the time of their arrest after the attempt 
at the Baumstein office were out on bail. 
Stein is also known as “Jacob Klein” and 
lives at 1300 Grand Ave., New York. He 
was previously arrested and was sent to 
kImira in 1914. In 1918 he received a 
sentence of 31% years in Sing Sing prison 
for a loft burglary. When arrested the last 
time he was out on bail on a Federal charge. 

The show that Mosler 
rested six times, but was sent to prison only 
once, received a suspended sentence on an- 
other charge and was discharged in the other 
His prison term was spent in Elmira, 
was grand larceny 
charge. The suspended sentence was im- 
posed for a violation of the anti-loafing law. 

I. C. Backus, secretary of the National 
Jewelers Board of Trade, in discussing the 
situation, said: “Mr. Banton and Chief As- 
sistant District Attorney Ferdinand Pecora 
have both assured us they will co-operate 
actively by quick trials and urging severe 
penalties. A result of this when 
two men accused of attempting to hold up 
William Baumstein, a jeweler at 71 Nassau 
St., were held in $75,000 bail each by Judge 
Joseph IF. Mulqueen in General Sessions. 

“We have worked quietly up to now, and 
some of our information and future plans 
cannot yet be made public, but we are going 
{10 give crime a real battle. Recent tests of 
the new defense against hold-ups 
have been quite satisfactory. People on the 
street, toward whom the wind blew the gas, 
were seen wiping their eyes repeatedly.” 


records was ar- 


Cases. 


sent on oa 


where he 


showed 


tear-gas 








Federal Customs Officials Admit Wholesale 
Diamond Smuggling Across Canadian 
Border 

3UFFALO, N. Y., Sept. 4.—Wholesale dia- 
mond smuggling running into the hundreds 
of thousands of dollars in uncut stones from 
Antwerp and Amsterdam is admitted by 
Federal customs officials to be going on 
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across the Canadian border through Buffalo 
and Niagara Falls. A campaign to check 
the operations of a score or more of secret 
agents who have been traced through sus- 
pected sales in New York city and Phila- 
delphia is now under way along the whole 
front of the local Canadian frontier, it was 
admitted here today. 

The ease with which the uncut stones can 
be concealed and brought into the United 
States free of the 20 per cent duty which 
the government levies against these jewels 
makes the open border a favorite get-across 
point for the European smugglers, who dis- 
pose of their wares in the great metropoli- 
tan centers of the eastern seaboard. 

Most of the stones are declared on entry 
at Montreal or Quebec, but it is almost im- 
possible to keep track of their ownership 
after they once reach the hands of their pri- 
vate owners and purchasers in Canada, since 
no record of them is kept after they once 
pass through the Canadian customs. The 
stones are duty free in Canada. 








FRENCH BUDGET TAXES GEMS 
Caillaux Measure Proposes to Tax Silver- 
ware, Jewelry and Other Luxuries 
as “Un-productive Capital” 
According to despatches from Paris, 
Sept. 4, to the American papers, both the 
jewelry trade and public of France have he- 
come somewhat excited over the fact that 
the newspapers in announcing the Caillaux 
budget for 1926 published a provision for 
imposing a tax on earrings, necklaces and 
other jewelry, which are used only for per- 
sonal adornment, and are, therefere, desig- 
nated by Mr. Caillaux as “unproductive capi- 
tal.” But jewelry per se is not the only 
thing hit by the provision which is now be- 
ing discussed in connection with the govern- 
ment finances. It seems the provision of the 
budget covering “unproductive capital” takes 
in also silverware, rugs, furniture, fixtures, 
books and other articles used to beautify the 
home and make life worth living, and fear 
has been expressed that the tax, if it goes 
through, cannot be evaded without the pub- 
lic at large denuding their home of every- 

thing intended to beautify them. 

According to the despatches from Paris, 
it is not so much the amount of the tax that 
is. worrying the [French the 
French jewelers as the principle involved in 
the question, as it is said that Mr. Caillaux, 
though he has not definitely fixed the amount, 
the tax quite moderate 
during the first yacar’s application. This is 
inferred from the fact that the budget con- 
templates the return of the tax of not more 
than 100,000,000 francs. 

It is said that the great fear in the jewelry 
trade relates to the effect such tax may have 
on the purchaser of jewelry, because even 
if the amount is small, the very idea that the 
purchaser will have to pay a tax to the gov- 
ernment if he buys an article, will make him 
defer such a purchase as long as possible in 
the hope that the tax will be repealed. 
There is also the idea of discrimination 
against jewelry, silverware and other luxu- 
ries in such a tax that the manufacturers in 
these industries resent. The psychological 
effect of such legislation on the attitude of 
the public toward purchasing such luxuries, 
they, say, is bound to be serious. 
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The News from England 








Better Demand and Higher Prices for Diamonds Reported—Birmingham and 
Sheffield Report Increasing Competition in Plate and Cutlery—The Hall 
Marking of Platinum—Newest Designs in Shoes Decorated with Dia- 
monds, Mother-of-Pearl and Enamels—Gem Smugglers Arrested 
in Australia—Latest Jewelry Fashions 

















Lonpon, Aug. 28—Althought this month 
ysually is not marked by any undue activity 
‘n the diamond markets most people who 
purchase new styles in jewelry being now 
intent on holiday-making around the sea 
coasts, a better demand for diamonds in the 
smaller sizes has developed the past two 
weeks, the manufacturing branch of the 
jewelry industry having been a contributor 
to this improved condition by reason of Fall 
trade replenishing of stocks. The general 
opinion of the trade seems to be that con- 
fidence has been restored by the new 
Diamond Syndicate of London and that the 
future for diamonds is very much brighter 
than it was as a result. Backes & Strauss, 


the diamond merchants of Holborn 
Viaduct, say that in the quality of 
diamonds mostly in demand there is a 


continued scarcity with prices high and a 
likelihood that they will go still higher. 
The firm says: 

“The holiday season is responsible for 
trade still being on the quiet side, though 
in the last two weeks a slightly increased 
demand has made itself felt. This is par- 
ticularly noticeable in smaller sizes, show- 
ing that the manufacturing jeweler is be- 
ginning to make up stock for the Fall trade. 
Large stones of good quality, both in round 
and emerald cut, are very easy to dispose 
of, but there are very few about, and prices 
are high and likely to become dearer as the 
demand for fine pieces is far in excess of 
the supply. Amsterdam and Antwerp have 
been well visited within the last few days, 
and it is expected that next month quite a 
large number of important American buyers 
will be over. The founding of a new 
“Rough” syndicate in London has done 
wonders in inspiring confidence, and the 
future of the diamond trade is now con- 
sidered very secure when it is borne in 
mind that this syndicate will control fully 
% per cent of the world’s output of rough. 


*x* * * 


Apropos of the new syndicate calculations 
already are being made here upon the likely 
Profits expansion in the next two or three 
years and the possibility of increased divi- 
dends on diamond shares at least next year, 
if not this. The market understands that 
De Beers dividend will be raised from 10s. 
to 15s, per deferred share this December— 
an increase of around $1.20. Producers say 
the market for precious stones already is 
looking brighter, and since Paris has been 
buying rather steadily of De Beers of late 
and that continental center usually has a 
beneficial influence on price standards, this 
optimism may not be unjustified. The Star 
Says much hopefulness now reigns in the 
industry the outlook for diamonds in the 
next two or three years being (it is con- 
sidered) more assured than for some time 
Past. Much of this hopefulness, it is said, 
is based on the importance of the develop- 


ments resulting from the new diamond trade 
agreement, despite the warning issued from 
some sections of the trade not to magnify 
these developments unduly. 

x 28 


Both Birmingham and Sheffield report in- 
creasing competition in plate and cutlery 
with prospects of still further price cuts in 
order to maintain equal footing with the 
foreign exporter. The cheapening of stain- 
less cutlery has improved demand substan- 
tially and old-fashioned cutlery is gradually 
being replaced by the newer type. A notice- 
able drop in cutlery and plate sales from 
the coast towns is a disquieting feature of 
the business. A brisk Summer trade usually 
is done at the seaside resorts, visitors being 
good buyers. Travelers for the cutlery and 
plate houses now back from these places 
have booked hardly any orders, retailers 
replenishing stocks only here and there. A 
better business is being done with the 
cheaper grade jewelry lines and novelties 
at these holiday resorts than in plate and 
cutlery. Visitors appear to be taking home 
jewelry souvenirs instead of the utilitarian 
article for the table. 

ES 

A new Colombian gold mining company— 
Carmen Valley Gold Mines, Ltd.—has been 
registered here this week with a capital of 
$1,000,000, in five shilling shares. There is 
no public issue. Three of the directors are 
on the board of Great Boulder Proprietary 
Gold Mines. 

* * ok 

The question of making the hall-marking 
of platinum compulsory is being considered 
here from all angles and the Birmingham 
Jewelers’ and Silversmiths’ Association is 
evidencing an interest in the general trade 
movement to guard against fraud in the 
marketing of platinum goods. The chief 
question appears to be whether the hall- 
mark as applied to platinum can be enforced. 
Legally, bullion dealers say, platinum is a 
base metal, gold and silver only being recog- 
nized as “precious metals.” It is stated that 
the only remedy jewelers have against dis- 
honest traders in false platinum is by way 
of the Merchandise Marks Act. Before 
platinum can be included under the heading 
“precious metals,” merchants say, it will 
have to be standardized. It is generally 
agreed this side that in this connection the 
zuarantee standard of .950 favored by 
foreign countries is about right. In any 
case it seems pretty evident that a_hall- 
mark will have to be used sooner or later. 

* %* x 


Some of the newest designs in shoes are 
very bright and brilliant affairs, mother-of- 
pearl, diamonds and colored enamels being 
rather lavishly used with some models. 
The Beauvais embroidery shoe is the latest 
type of foorwear to make its appearance in 
the London ballroom. Flower designs in 
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natural colorings form the chief. feature of 
this embroidered work on white satin. The 
gold and silver shoes have jeweled heels 
which are obtained from the high-class 
shops of west London and can be screwed 
on to any suitable shoe. These jeweled 
heels are in every conceivable range of de- 
sign. Those rather popular are set out in 
little squares of blue and green enamel out- 
lined in diamonds with a mother-o’-pearl 
background. There also are heels of filet 
lace over black or green. A variation from 
this is the heel with stripes or points set 
in diamonds. Kid shoes of coral and peri- 
winkle coloring with stockings to match 
will be fashionable this Fall and jewelry to 
match will be essential. 


x * * 


A Sydney message notifies the arrest of 
a member of an international gang of jewel 
smugglers who has been passing gems 
through into Australia by various methods, 
the most successful being that in which 
diamonds and pearls are sewn into clothing 
worn by the smuggler. In this particular 
case, it seems the smuggler had concealed 
nearly $85,000 worth of gems in the lining 
and seams of the suit he was wearing. He 
was fined $2,500. 

* * * 

Although the production of gold for the 
first six months of the year is slightly 
higher in value than for the first half of 
1924, diminished profits are the almost uni- 
versal experience of the South African 
gold-mining companies. Some mines, ac- 
cording to the Mines and Industries report, 
are working on the narrow margin of two 
to four cents per ton milled, and the recent 
legislature that cannot but help impose addi- 
tional hardships on the mining companies 
is viewed with some misgiving. The 
revenue of the Witwatersrand gold mines 
the first half of 1925 has averaged 28 
shillings per ton of ore milled compared 
with 30 shillings and five pence for the first 
half of 1924. Profits at eight shillings and 
nine pence per ton have totaled around 
$30,870,000, which is nearly $6,000,000 less 
than in the first half of the preceding year. 
Dividend distributions have been  corre- 
spondingly less. The Transvaal gold mines 
spent around $69,100,000 in six months to 
earn these profits. The standard value of 
gold mined the first half of 1924 and 1925 
was $131,960,000 and $134,590,000 respec. 
tively. To the 1924 figures, of course, must 
be added the substantial gold premium, now 
absent. It is this premium that was re- 
sponsible for the difference in profits during 
the two periods under review. The pro- 
duction of diamonds, according to the report, 
were worth between $19,500,000 and 
$19,750,000 the first six months of this year. 
l‘or a like period in 1924 they were worth 
some $125,000 less. Silver produced in the 
Union the first half of the year was worth 
$434,000 and in the first half of 1924, 
$481,000. The production of osmiridium for 
six months this year was worth around 
$340,000 and for six months in 1924, 
$180,000. 
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A combination of semi-precious materials 
now being used to good effect by the manu- 
facturing jeweler is that comprising ivory 
and tortoise shell. Some of the newest 
bracelets seen in the London shops this 
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month are made of these two materials. 
Alternate plaques of tortoise shell and ivory 
are joined together by filigree work in 
jory, the effect being very pleasing and 
the color contrast being sufficiently marked 
to attract the eye. It is quite likely that 
the tortoise shell and ivory vogue in jewelry 
will be extended to such pieces as necklaces, 
watch wristlets and hair ornaments, 
* * * 


A new idea this side for keeping the 


lingerie container delicately perfumed is 
the ivory acorn with perforated top the 
interior being packed with cotton wool 


soaked in perfume. These scented ivory 
acorns are going to be rather popular in 
madam’s boudoir this Fall. Another item 
for the women folk that can be handled by 
the jeweler as a utility sideline here is the 
cigarette case made of feathers and used 
with the newest type vanity bags. These 
feather cases hold a few tiny tinted ciga- 
rettes which last a few seconds only. There 
are feather matchboxes to go with the cases. 
Lip sticks and eyebrow pencils are now 
combined in neat elongated cylinders of 
semi-precious material that can be slung on 
a cord or carried in the vanity bag. The 
cylinder is in two colors—black one end 
and red the other. 
k * * 

The pink pearl is fashionable at Deau- 
ville this season. Ropes of pink tinted 
pearls are to be seen with the wonderful 
evening dresses which follow the coloring 
and shape of the petals of the convulvus. 
With these gowns the flat diamond bracelet 
also is worn. Evening wraps that glitter 
like cloth of silver and are as pliable as 
chiffon are long enough to cover the dress 
which are embroidered in small diamonds 
and diamond fringes. One gown of peach- 
pink crepe de chine has an ostrich feather 
design embroidered in diamonds and seed 
pearls on its upper part and a deep hem 
of diamond fringes over finely pleated silver 
gauze on its lower. A white charmeuse 
tube dress is accompanied by a long chain 
of emeralds mounted in marcassite in 
antique fashion. A grass green Spanish 
shawl goes with this gown, its corners being 
embroidered with purple and_ blood-red 
lowers. 








National Council of Traveling Salesmen’s 
Associations Holds Annual Convention 
in New York 


The National Council of Traveling Sales- 
men’s Associations held its annual conven- 
tion in New York last week and at the last 
fay's session on Thursday elected officers 
0 serve for the ensuing year. Among the 
oficers selected was Edward N. Mayer, 
tad of the Jewelry, Leather and Fancy 
Goods +Salesmen’s Association, who was 
“ected fourth vice-president of the travelers’ 
organization. 

The annual dinner of the association 
vhich marked the closing of the convention 
Was held last Thursday night on board the 
French liner, Paris. Frank L. Armstrong, 
it newly elected president, presided at this 

air, 

During the three days’ session and at the 
Miner, Thursday night, the salesmen 
listened to a number of interesting addresses 
Md transacted a great deal of important 


THE JEWELERS’ 


business, particularly in reference to trans- 
portation and hotel accommodations. 
The officers selected at the Thursday 


afternoon’ session included: President, 
Frank L. Armstrong, Boot and Shoe 
Travelers’ Association; first vice-president, 
Albert Behning, National Piano Travelers’ 
Association; second vice-president, Reuben 
Hecht, Southern Travelers’ Association; 
third vice-president, David H. Wilson, 
Associated Millinery Men; fourth vice- 
president, Edward N. Meyer, Jewelry, 
Leather and Fancy Goods Association; 
secretary, Sol Wolerstein, Garment Sales- 
men’s Association; treasurer, Archie E. 
Foise, National Association Men’s Apparel 
Clubs. 








VIRGINIA CONVENTION 


Program of State Meeting of Retail Jewelers 
at Richmond on Sept. 14 


RICHMOND, Va., Sept. 7.—Plans have been 
completed for the 17th annual convention of 
the Virginia Retail Jewelers’ Association 
which will be held at the Hotel Jefferson, in 
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ALLEGED CROOK CAUGHT 


Francisco Fernandez, Who Is Alleged to 
Have Robbed Many Jewelers, Arrested 
in San Francisco 


Boston, Mass., Sept. 5.—Word reached 
this city several days ago that Francisco 
Fernandez, a sneak thief, who, it is charged, 
stole a platinum ring from the jewelry store 
of Frank A. Andrews, Washington St., has 
been arrested in San Francisco, Cal., and is 
being brought back here to answer the An- 
drews charge. Fernandez, it is said, has 
been identified by jewelers in a number of 
cities as the man who recently committed 
sneak thefts at their stores. 

According to the Pinkerton National De- 
tective Agency, which has been working on 
the case and is responsible for the tracing 
of Fernandez, to San Francisco, identifica- 
tions have come from Syracuse, N. Y., New 
York city, Detroit, Cleveland and New Or- 
leans. The ring which was stolen from the 
Andrews store is mounted with three dia- 
monds. 

Fernandez 


was arrested in Chicago on 





FRANCISCO FERNANDEZ, FILIPINO 
this city, on Sept. 14, just prior to the open- 
ing of the A. N. R. J. A. convention on 
Sept. 15, 16, 17 and 18. 

The program for the Virginia convention 
is as follows: 
1925 


MonDAY, SEPTEMBER 14, 


10 a. M.—Registration, in the Convention Hall, 
Hotel Jefferson. 
10:30 a. M.—-Meeting called to order by President 


Leo F. Henebry. 

President’s Annual Report. 

Secretary and Treasurer’s Annual Report. 

Appointment of Committees: Resolutions, Audit- 
ing, Nominating. 

11:30 a. M.—Address by B. A. 
ject, “The Invisible Asset.” 

12:15 p. m.—Adjourn for Lunch. 


Ruffin. Sub- 


AFTERNOON 
2:30 pvp. M.—Meeting called to order. 


Report of committees: Resolutions, Auditing, 
Nominating. 

3:30 p. m.—Short talks from our national officers. 

4:30 ep. m.—Election of officers. 


Unfinished business. 
Selection of next meeting place. 
Adjourn to meet with the A. N. R. J. A., Sept. 


15th, 16th, 17th and 18th. 
IMPORTANT 
Don’t forget the Question box, prepare your 


question and bring it with you and it will be 


answered by some one who knows. 


SNEAK THIEF, 


AT SAN FRANCISCO 


ARRESTED 


June 9 of this year and was later held for 
the grand jury in that city. He was later 
placed on probation, and when he failed to 
report under the terms of his parole, the 
police were sent to investigate. In the course 
of this investigation Pinkerton operatives, 
who were also interested, traced a woman 
and child which it is claimed Fernandez had 
brought to Chicago from New York, and 
learned that she had left for California. 
Fernandez, it is alleged, came east and oper- 
ated in New York and later in Boston, 
where he victimized Mr. Andrews in this 
city. He later followed the woman to San 
Francisco, where he was arrested on Sept. 2. 

Fernandez was only recently released from 
Sing Sing Prison, where he was sent on the 
complaint of a New York jeweler, whom he 
had victimized a number of years ago. At 
that time he operated on a number of jewel- 
ers in New York and usually wore a sailor 
suit. He visited an East Side jewelry 
establishment, and from descriptions pub- 
lished on a number of occasions in THE 
JeEweers’ CircuLar the proprietor was able 
to identify the man. He was immediately 
placed under arrest and was finally sent to 
prison. 
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Chicago Jewelers Act to Stop Crime 








Retailers Subscribe Heavily to Fund of Chicago Jewelers’ Association— 
Dinner Meeting Called by Officials of State Association Largely 
Attended—Addresses by Judge Lyle and Others on Subject 
of Crimes and Fake Auctions 

















Cuicaco, Sept. 5.—That the retail jewel- 
ers of Chicago are supporting the plans of 
the good and welfare committee of the Chi- 
cago Jewelers’ Association in both a moral 
and financial way was shown at a meeting 
of jewelers held at the City Club last night. 
It was demonstrated by the number attend- 
ing and the amount subscribed by each store 
represented. Contributions from the retail 
jewelers present ranged from $25 to $100 
annually for three years and most of the sub- 
scriptions were for $50 and $100. Announce- 
ment was made by A. L. Ellbogen, chairman 
of the good and welfare committee, that two 
retail jewelers in the “loop” business dis- 
trict have subscribed $1,000 each per year 
and others have expressed their intentions 
to do likewise. 

The meeting of last night which was called 
by Herman C. Stern, secretary of the I[I- 
linois Retail Jewelers’ Association, had a 
threefold purpose: First, to discuss the 
crime situation and listen to one of the judges 
of the criminal division of the Municipal 
Court; second, to hear what the chairman 
of the good and welfare committee had to 
say about their plans for suppressing crime 
against jewelers, and third, to hear about 
fake jewelry auctions and discuss methods 
of eliminating these. 

William P. Uilrich, president of the Illi- 
nois association, Evanston, presided. When 
the dinner menu had been disposed of, Mr. 
Ullrich requested Mr. Stern to introduce the 
first speaker. Mr. Stern told of the time a 
few years ago when Judge Lyle, then a 
member of the City Council, had become in- 
terested in the jewelers’ welfare through 
former Secretary Manahan and how through 
his efforts several “fake” jewelry auctions in 
his ward were closed and the cut glass and 
china clubs had been driven out. He then 
expressed his pleasure in presenting Judge 
John “High Bail” Lyle, a title he has ac- 
quired during the past year in his effort to 
keep known gunmen and criminals off the 
street by means of very high bonds. 

Judge Lyle briefly reviewed his efforts to 
keep criminals with records behind the bars 
by high bonds and how other judges have 
thwarted these efforts by reducing the 
amount of bonds, thus releasing criminals to 
again prey upon the citizens and merchants. 
He cited several instances of men accused 
and identified as having participated in jewel- 
ry holdups held by him under high bonds 
and released by other judges under low 
bonds, who were again arrested in a few 
days for similar crimes. At the close of his 
talk the meeting by a rising vote endorsed his 
policy. 

Albert Ellbogen, chairman of the good and 
welfare committee of the Chicago Jewelers’ 
Asscciation, then discussed their plans and 
told what was being done and what they 
hoped to accomplish. He urged the retail- 
ers of the city to support the movement and 
their. willingness to do so. was evidenced by 


the substantial subscriptions following his 
talk. 

The last speaker on the program was Leo 
Heller, executive secretary of the South 
State Street Improvement Association. In 
this capacity Mr. Heller has 74 consider- 
able experience in fighting tne so-called 
“fake” auction sales. He told of methods 
used by some of these places as revealed by 
investigations and testimony in court. He 
told of the success they have secured and ex- 
pressed it as his opinion that if the jewelers 
would co-operate and were not afraid to 
come out and fight the fly-by-night auction 
sales, sales where dishonest methods are 
used could be driven from the field and reg- 
ular business and legitimate jewelry auctions 
would no longer suffer on account of them. 

Secretary Stern reviewed the efforts of the 
association along this line and read letters 
from the Mayor of the city and Corporation 
Council indicating their desire to co-operate. 
After receiving complaint early this week 
from an association of business men on 
North Ave., Mayor Dever issued instruc- 
tions to the police department to make a sur- 
vey and investigate all auctions in the city. 
With the co-operation of merchants’ organi- 
zations, jewelry associations and city officials 
it is believed the “fake” auctions of every 
kind in Chicago will soon be driven out. 








General Appraisers Grant Refund Petitions 
Having to Do with Additional Duties 
Assessed on Import Beads 


REFUND ON AMBER BEADS 

In granting relief to R. A. Breidenbach, 
Inc., of New York, Judge Weller of the 
Customs Board writes as follows: 

“This is a petition filed under the pro- 
visions of section 489, tariff act of 1922, pray- 
ing for the remission of the additional duties 
accruing under that section by reason of the 
final apraised value of the merchandise con- 
sisting of amber beads from Germany, 22nd 
of May, 1923, exceeding the value declared in 
the entry. 

“The difference between the final appraised 
and the entered value was due to a clerical 
error in computing German marks. 

“We are satisfied from the testimony 
offered in support of the petition that the 
entry of the merchandise at a less value than 
that returned upon final apprajsement was 
without any intention to defraud the revenue 
of the United States or to conceal or mis- 
represent the facts of the case, or to deceive 
the appraiser as to the value of the merchan- 
dise.” 

REFUND ON IMITATION BEADS 

Another decision argued in the name of 
Dritz-Traum Co., New York, grants a peti- 
tion for remission of additional duties 
assessed and collected on certain imitation 
beads imported from Bohemia Nov. 18, 1924. 
According to the record in this case, the dif- 
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ference between the final appraised value 
and the entered value was due to errors in 
the conversion of the various currencies. 
The shipment in question was invoiced in 
Czecho-Slovakian currency, appraised in U. 
S. currency and paid for in French francs, 
converted into pounds Sterling. The ad- 
vance in this case was 100 per cent. How- 
ever, the Customs Board is of the opinion 
that the testimony offered by the importers in 
suport of the petition showed that the entry 
of the beads at a less value than that returned 
upon final appraisement was without any in- 
tention to defraud the revenue of the Govern- 
ment. The petition is therefore granted. 


Who Lost This Scrap? 











The Jewelers’ Co-operative Bureau, 15 
Maiden Lane, New York, is trying to locate 
the manufacturer who uses a large quantity 
of 1/60th platinum plate on copper like the 


ee ae 








PLATED SCRAP BELIEVED TO HAVE 
BEEN STOLEN 


PLATINUM 


illustration of the scrap herewith. The 
strips are one inch wide and the diameter 
of the circular spaces cut out are about 1/16 
of an inch less. 

Anyone who can furnish the desired in- 
formation is requested to communicate with 
the Bureau or THE JEWELERS’ CIRCULAR. 








The jewelry store of James Nichols at 639 
York St., Newport, Ky., across from Cin- 
cinnati, was broken into by thieves either 
late Wednesday or early Thursday and one 
of the display windows robbed of its con- 
tents. The thieves used a glass cutter to 
break into the place and succeeded in getting 
away with jewelry valued at $150. The hole 
that was cut in the window was not large 
enough to permit a man to crawl through it, 
and the burglars evidently were satisfied with 
the loot they secured from the street, as they 
did not get into the place proper. They 
either feared to risk the chance or were 
frightened away before they got a good 
start, although they did get hold of three 
wrist watches, two strap watches, a number 
of clocks and several other articles. None 
of the persons in immediate proximity of 
the store heard any commotion during the 
night, the police say, and they did not hear 
the crash of any glass. 
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Georgia Jewelers in Session at Atlanta 








Annual Convention of the State Retail Jewelers’ Association Marked by Enthu- 
siasm and Earnest Discussion—Members Re-elect Officers and Hear 
Interesting Addresses—New Auction Law Discussed and 
Resolutions Adopted 

















ATLANTA, Ga., Sept. 4.—With the re- 
election of George E. Daniell, President ; 
H. S. Banta, vice-president, and H. L. 
Moor, secretary and treasurer; and with 
the passage of resolutions thanking the 
oficers for their work during the past year 
and pledging the support of the organization 
to them during the coming year, the seventh 
annual convention of the Georgia Associa- 
tion of Retail Jewelers came to a close 
today. 

Although the meeting was not largely 
attended, and, owing to the work of the 
officers in securing the passage of the 
jewelers’ auction law prevented the arrange- 
ment of an elaborate program, several very 
interesting features were presented, among 
them an address by George E. Daniell on 
the passage and probable effect of the auc- 
tion law, one by S. P. Stevens, on the Horo- 
logical Institute of America and its work, 
and a third by Claude S. Bennett on the 
application of the Golden Rule to the 
jewelry business. 

Probably the most important step taken 
was the decision of the officers to tour the 
State in the interest of securing new mem- 
bers and of the convention to zone the 
State into regional districts with an active 
leader in each district to line up the jewelers. 
It is expected that 150 members will be 
secured by these methods for the associa- 
tion during the coming year. 

Thursday 

The opening session of the seventh an- 
nual convention of the Georgia Retail 
Jewelers’ Association was featured by the 
address of the president, George E. Daniell, 
in which he discussed the new Georgia auc- 
tion jewelers’ law which the local associa- 
tion was instrumental in passing this year, 
and by the appointment of the various stand- 
ing committees of the organization. 

The session was opened by President 
Daniell on the roof garden of the Ansley 
Hotel at 10.30 a. M., a good attendance of 
jewelers from Atlanta and outside points 
being present. The address of welcome was 
given by R. C. Schneider, of Atlanta, who 
stressed co-operation as the greatest need 
of Georgia jewelers and more members as 


the greatest need of the association. Mr. 
Schneider expressed regret that more 


jewelers were not present at the opening 
session, but stated that it was a source of 
a great deal of satisfaction that more than 
half of the paid up members of the asso- 
ciation were on hand. 

The response to this address was given 
by H. S. Banta, of Newnan, vice-president 
of the association, and for many years its 
secretary and treasurer. Mr. Banta said 
that he expressed the sentiments of a large 
and growing out-in-the-State body of 
Jewelers when he stated that the Atlanta 
Jewelers were not only the backbone, but 
the ribs and most of the body of the or- 
8anization in Georgia. He pointed out the 


passage of the auction jewelers’ law as 
largely the work of Atlanta jewelers, and 
stated that every jeweler in the State would 
benefit from it. He closed his remarks by 
expressing his appreciation for the program 
and entertainment arranged by the Atlanta 
body for out-of-town delegates. 

Following the response to the address of 
welcome, H. L. Moor read the treasurer’s 
report, which showed a good balance in the 
treasury, and the minutes of the previous 


meeting. These, written in Mr. Moor’s 





GEORGE E. DANIELL, RE-ELECTED PRESIDENT 


characteristic vein, brought more than one 
smile from jewelers present, and were 
accepted with one or two corrections, after 
which George E. Daniell delivered the 
president’s address. 


ADDRESS OF PRESIDENT DANIELL 


After describing briefly his visit to St. 
Louis, where he attended the annual con- 
vention of the A. N. R. J. A., Mr. Daniell 
touched upon his plans for the year and 
upon his work in securing the passage of 
the auction law in Georgia. 

“After my return from St. Louis,” said 
Mr. Daniell, “it was my original plan to 
spend a month or six weeks touring the 
State by automobile and making a personal 
appeal to every jeweler I met to join the 
Georgia Association of Retail Jewelers. 
This organization must have more members 
if it is to get the results that it should, 
and the only way JI know of to get them 
is to make them a personal visit and make 
a personal appeal to them, showing them 
the advantages of the association and its 
need for their assistance. [I had the pre- 
liminary plans all laid for a trip like this, 
following a conference with H. L. Moor, 
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when the Atlanta Retail Jewelers’ Associa- 
tion invited me into a meeting. 

“There I learned about the work this 
organization was doing to draw up a fake 
auction law that would hold good in Atlanta. 

“It was suggested that this law be made 
into a State law, so that all the jewelers 
might reap the advantage of getting rid of 
auction jewelers, and as this measure seemed 
of more immediate importance, since the 
legislature was due to meet in six weeks, 
I dropped my original plans for a store-to- 
store canvass to work on the auction law. 

“There was a great deal of advance pub- 
licity to get out. Every jeweler in the 
State had to be ‘o personally to 
enlist his aid in the fight to eliminate fake 
auctions. There were funds to be raised 
for the employment of legal talent in draw- 
ing up and presenting the bill to the State 
legislature. And then there was a great 
deal of hard work while the legislature was 
in session to overcome prejudice and fight 
propaganda sent out by the auction jewelers, 
Mr. Schneider and myself spent most of 
our time at the State capital during the 
60-day session just closed. J don’t know 
how much time Mr. Schneider spent there 
exactly, but I know I only missed one 
session—a Saturday one—and [| called up 
members of the House of Representatives 
and spoke to them over the telephone three 
times that day. 

“But that doesn’t matter. I was glad to 
spend the time and take the trouble for the 
good of the organization—and anyway, the 
credit for the passage of the bill belongs 
to Sam Olive, our legal advisor, who 
engineered it through the general assembly. 
I am glad it passed, not only because I 
like to win a fight, but because it will benefit 
both the retail jewelers and the public that 
they serve, 
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“Now about the lien law. 

“This as you know passed the Senate, but 
did not get into the House of Representa- 
tives until too late for action to be taken 
on it. There was a reason for this. In 
the first place, we found it difficult to talk 
about two bills. In the second place, we 
felt that some members of the legislature 
thought too much was being asked in the 
passage of two jewelry measures when it 
was certain many measures would be 
crowded out at the close of the session. 
And last but not least, it soon became ap- 
parent that every effort must be concen- 
trated upon the auction law bill if the 
measure were to pass, and that if the forces 
brought into play were scattered, both 
measures would be lost. 

“So we concentrated upon 
law as the most important, and won. The 
lien law, while of advantage to retail 
jewelers, does not compare in the benefits 
it will give to the auction law, and can be 
attended to at a later date. 


the auction 


“How was the auction law passed? By 
using system. We first made a check of all 
members in the legislature and found out 
who favored and who opposed the measure. 
Then we made a list of those opposed and 
found the right person to approach them on 
the subject. I could not have seen them all 
myself. Mr. Olive could not have seen them 
all, either. We simply found the one who 
stood closest to each member, used a little 
common sense and team work, and the 
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measure passed by a larger majority than 
was expected in both houses. 

“J am sorry that I had to drop the pro- 
posed tour of the State to see jewelers 
about joining the association. I believe it 
would have been a good thing and would 
have brought results. But I pledge myself 
to spend one month of my time next year 
in making this tour and aiding the new 
officers in their work to build up the mem- 
bership of this organization.” 

The next thing on the program being the 
appointment of committees, Mr. Daniell ap- 
pointed the following standing committees : 

Program—R. CC. Schneider, Henry 
Muench and Claude S. Bennett. 

Resolutions—H. L. Moor, Henry Muench 
and H. E. Kerley. 

Automobile—Charles Pass, C. R. Camp- 
bell and H. L. Moor. 

Entertainment—Ernest Durham, 
Williams and E. A. Morgan. 

Nomination—F, A, Maier, 
Muench and H. S. Higgins. 

Legislation—H. S. Banta, 
Daniell and R. C. Schneider. 

R. C. Schneider took the floor for a few 
minutes to urge jewelers to attend the after- 
noon session and hear Col. Sam L. Olive’s 
address on the value of co-operation and 
service. Mr. Olive, he pointed out, was an 
eminent lawyer, a past president of the 
Georgia State senate, and one of the men 
most instrumental in securing the passage 
of the auction jewelers’ law, and he urged 
jewelers to each bring a friend to hear the 
address and to release as many of the 
store force as possible to hear him. 

The session was adjourned by President 
Daniell at 11.30 for lunch. 


AFTERNOON SESSION 
The second session of the convention was 
called to order at the roof garden of the 
Hotel Ansley at 2.30 by President Daniell, 
the first thing on the program being an 
address by Sam L. Olive on the auction 
jewelers’ law. 


Fred 
Henry 


George FE. 


ADDRESS OF SAM L. OLIVE 


Mr. Olive, who was introduced by Mr. 
Daniell as “the man who put the auction 
jewelers’ law over,” opened his address by 
stating that it was more George Daniell’s 
energy than his own diplomacy that had been 
responsible for the success of the measure, 
and disclaimed all credit for the event. 
“Passage of the auction jewelers’ law,” he 
declared, “is a big step in advance for the 
legitimate jewelers of Georgia. 

“Jewelers, more than any other class of 
tradespeople, are subject to unfair competi- 
tion in business, for the public does not know 
the value of stones or jewelry and has to 
take the word of the jeweler for it. A cus- 
tomer can tell for himself if a suit is shoddy 
or a hat is cheap felt. This militates against 
fraud in the clothing business. But the aver- 
age citizen does not know a diamond from a 
clever piece of cut glass—and therein lies 
the danger of unfair competition. 

“The jeweler is more like the banker than 
any other man I know of. For, as the pub- 
lic must depend upon the integrity of his 
banker, so must it depend upon the integrity 
of the retail jeweler. That is why it is of 
the utmost importance that the trade rid it- 
self of abuses, such as fraudulent auction 
sales, and build up for the entire industry a 
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reputation for honesty such as is now en- 
joyed by many individual jewelers. And 
that is why the passage of the auction law 
is of such importance in Georgia. It not 
only protects the industry and the public— 
it elevates the industry in the eyes of the 
public. 

“Do not get the impression that it was an 
easy matter to secure the passage of the auc- 
tion jewelers’ law, for it was not. There 
was an intelligent, determined and well- 
financed effort on the part of auction jewel- 
ers to defeat this measure, and at one time 
it was defeated. It is due to the efforts of 
George Daniell that it did not stay defeated. 

“T discovered one thing as a result of this 
fight for the auction jewelers’ law—and that 
is that jewelers rank high as citizens all over 
the State. Man after man came to me with 
the statement that he had received a letter 
from the jeweler back home; that he was a 
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fine fellow, and that he would like to do 
something for him through the passage of 
this measure. But I can also say that the 
jewelers of this State are not organized as 
they should be. They need to get together 
more and into things more to protect their 
business. 

“There is also need to educate the public 
about ‘the jeweler and his business. There 
are many people who think they cannot get 
good jewelry at home. These in the small- 
towns think that they have to go to Atlanta 
for it, and those in Atlanta are sure they have 
to go to New York for it. As a matter of 
fact, one can get the same class of jewelry in 
Columbus as in New York—and this is a fact 
that jewelers must bring home to the public. 
There are also many people—a surprising 
number in fact—who think that all jewelers 
are enormously wealthy, and that they got 
all this wealth by ‘robbing the poor people.’ 
Nothing could be further from the truth of 
course. But that prejudice has got to be 
broken down in the State. It is upon this 
prejudice that the fake auctioneer plays when 
he claims to be the ‘poor man’s jeweler.’ It 
is still doing a lot of damage to the jewelry 
industry in Georgia. 

“This law that was passed will hold. It 
was drawn by one of the best lawyers in the 
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State and we will carry things to the 
Supreme Court of the United States if neces- 
sary to make it effective. But it is only a 
start. The jewelers must organize and carry 
on the fight for their business in all direc- 
tions if they are to succeed in ridding the 
trade of its disagreeable features.” 

Following the address it was moved by F. 
A. Maier that a rising vote of thanks be 
given Col. Olive for his work in securing the 
passage of the auction jewelers’ law, which 
was done. 

There being no unfinished business, Pres- 
ident Daniell then called for new business, 
whereupon H. S. Banta rose to ask what 
had become of all the members the asso- 
ciation used to have. He declared that at one 
time the organization had had 60 paid up 
members whereas that number had now 
dropped to 30. He also stated that there 
were 150 1etail jewelers in the State who 
should be members of the organization. To 
this Secretary H. L. Moor replied that it was 
the same old story—that he had sent notices 
and statements to 150 jewelers and only got- 
ten a reply from two or three. He suggested 
that the best way to get these members into 
the fold was to pay them a personal visit. 
He offered to accompany officers of the asso- 
ciation next Spring on a tour of Georgia in 
order to see personally as many jewelers as 
possible and so build up the organization. 

R. C. Schneider then suggested that it 
might be better first to mail a letter with a 
return card to every jeweler in the State and 
see only those who failed to return the card. 

“Heretofore,” said he, “the Georgia Retail 
Jewelers’ Association has accomplished little 
to induce other jewelers to join. It has had 
nothing more to offer than goodfellowship— 
and most of the jewelers have been getting 
this from other civic organizations. With 
the passage of the auction jewelers’ law the 
association has made a start—established a 
strong talking point—done something worth 
while. Therefore I am in favor of sending 
out a letter to all Georgia jewelers stating 
what we have done and what we hope to do 
in the future and asking them to co-operate. 
Then we can follow this up with a personal 
visit and get some results.” 

The question of zoning the State was next 
brought up and discussed. Atlanta, accord- 
ing to Mr. Schneider, is already zoned in 
that it supports a retail jewelers’ associa- 
tion. And as a result the jewelers of Atlanta 
accomplish things. He recommended zoning 
all of the larger cities of the State as a 
means of getting more members. 

After some further discussion on the sub- 
ject, it was moved by Mr. Schneider and 
seconded by Mr. Banta that the new officials 
of the Georgia Retail Jewelers’ Association 
be instructed to draw up a plan for zoning 
the State and put it into operation as soon 
as possible. The motion was unanimously 
carried. There being no further business for 
the day, the meeting was adjourned, mem- 
bers being taken by Atlanta jewelers on an 
automobile ride tc Stone Mountain and other 
points of interest about the city. 

Friday 

The third session of the convention was 
opened at 10:30 Friday morning at the roof 
garden of the Hotel Ansley, President 
Daniell being in the chair, and the first thing 
on the program was an address by J. P. 
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Stevens, president of the J. P. Stevens En- 
graving Co., of Atlanta. 
ADDRESS OF J. P. STEVENS 


After paying his respects to Robert F. 
Nattan, editor of the Horological Depart- 
ment of THE JEWELERS’ CircutaR, who he 
declared was one of the leaders most instru- 
mental in the founding of the Horological 
Institute of America, Mr. Stevens discussed 
some of the aims and objects of the institute 
and outlined some of the reasons why every 
retail jeweler should be interested in its 
work, 

“One of the aims of the Horological In- 
stitute of America,” declared Mr. Stevens, 
“is to demonstrate and emphasize the im- 
portance of horology to the retail jeweler. 
Another is to standardize courses of instruc- 
tion in horology in the schools of the coun- 
try. A third is to encourage longer and 
deeper study in the principles underlying 
horology. And a fourth is to induce a wider 
study of horology among practicing watch- 
makers and jewelers. 

“Take the horological schools, for ex- 
ample. There are some 10 schools of this 
sort in the United States, three or four of 
them well known in the south. Up until 
the time the Horological Institute was 
founded there was a wide variation in the 
kind of instructors employed and the courses 
of instruction offered. Since 1921, however, 
the Institute has been steadily at work set- 
ting up standards of instruction and stand- 
ardizing the courses offered at the various 
schools so that all students may be sure of 
receiving the best training possible. 

“Here in America we have been forced to 
adopt new methods to meet new conditions. 
For centuries it was customary for the 
watchmaker to learn his trade as an appren- 
tice. That is the way I learned my trade. 
That is the way many of you older members 
learned yours. It had its advantages in that 
a boy was compelled to stay with horology 
until he learned it. And it had its disad- 
vantages in that, if the boy was apprenticed 
to a poor watchmaker, he would invariably 
learn things the wrong way and pass the 
incorrect knowledge on to the boys he taught. 
But the day of the apprentice is over, and 
we have been compelled to work out some 
other system. Young men, to be frank, are 
no longer willing to make the sacrifices 
necessary to learn horology as an apprentice. 
They will not work four or five years before 
they earn full pay. The great trouble of the 
horological school of today is that boys want 
to spend three months in learning a trade 
that can scarcely be learned in three years. 
Three months of instruction are better than 
none at all, I will admit, but it takes three 
years of training under an expert or a series 
of experts to make a competent horologist 
today. It cannot be accomplished in less 
time, 

“The plan worked out by the Institute for 
licensing watchmakers is one every retail 
jeweler should be familiar with. Two de- 
grees are offered by the Horological Insti- 
tute—that of Junior Watchmaker and that 
of Certified Watchmaker. There is also an 
honorary degree that is granted to watch- 
makers who have accomplished something 
really worth while for their craft. But the 
Jeweler who employs a_ certified watch- 
maker need have no fear but that he is se- 
curing a competent man. 
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“This brings me to another point. The 
trained horologist must have a knowledge 
of mathematics and theoretical and applied 
mechanics second only to an electrical or 


mechanical engineer. In addition to this he 
must have manual skill'that is obtained only 
through long practical training. Therefore, 
the watchmaker should receive a salary com- 
mensurate with his training. As long as 
watchmakers are paid $25 and $30 a week 
for their services we must not be surprised 
that there is no supply of young men waiting 
to serve a three-year apprenticeship or 
training. 

“And there is still another point I would 
like to emphasize. 

“The watch-making department can make 
or break a retail jewelry store. The busi- 
ness of the retail jeweler is largely built 
upon his permanent customers. He does 
not do much business, outside of New York 
and other large cities, with transients. One 
of the biggest means he has of creating per- 
manent customers is in his horological de- 
partment. If this renders quick, accurate 
and efficient service, it will build up trade. 
If it is slip-shod and careless it will lose 
trade. Therefore, the retail jewelers should 
be very careful what sort of a man he puts 
in charge of his watch repair department. 
In this connection I might say that more 
and more jewelers are demanding a certifi- 
cate from the Horological Institute before 
they will employ a man, and this should be 
an excellent rule for members of this asso- 
ciation to follow.” 

He told of the test made for the degree 
of certified watchmaker and how it is made. 

Continuing he said: 

“Last year 189 junior certificates and 61 
certified watchmaker certificates were given 
out by the Horological Institute of 
America. 

“Every retail jeweler owes it to himself 
and to his business to become familiar with 
the aims and work of the Horological In- 
stitute of America, for it is a means not only 
of making more money for him but of ele- 
vating the profession of which he is a 
member.” 


At the close of Mr. Stevens’ address he 
was accorded a rising vote of thanks by the 
convention and, upon motion made by H. S. 
3anta, was unanimously elected as honorary 
member of the Georgia Association of Re- 
tail Jewelers. 

The next event on the morning’s program 
was a question box, conducted by Secretary 
H. L. Moor. Here are some of the ques- 
tions asked and the answers given to them. 

1. What is the most practical and the 
shortest way to teach a young man the watch- 
making trade? This was answered by H. F. 
Linder as follows: 

“Put the young man next to a first-class 
watchmaker in your shop for a period of 
four weeks. At the end of that time he will 
be able to tell whether or not the young 
man has the ‘makings’ in him. 

“Tf he has, employ him for a period of 
three years to learn the trade upon this 
basis; for the first year, do not pay hith 
anything, but set aside $5 in the bank for 
him each week, to be drawn when he com- 
pletes the third year. The second year pay 
him what you think he is worth to you. And 
the third year pay him, say, $750 a year, 
or enough to let him feel that he is getting 
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along. At the end of the third year he can 
step out and earn full wages if he is any 
good. 

“The fact that he has a substantial sum 
coming to him at the end of the third year 
will keep him in the business for you, and 
if you put him beside a skilled workman 
and are a bit lenient with him he will not 
only learn the trade but will stay with 
you until he gets it learned.” 

2. How much should a watchmaker 
bringing in $90 a week be paid? 

Forty-five dollars a week, according to 
Mr. Boone, who was asked by the president 
to handle the question for the convention. 

3. What is a perfectly cut diamond? 

This question was answered by Mr. Lin- 
der as being a stone without a flaw or blem- 
ish, a stone whose facets are all evenly cut, 
and a stone which will sit squarely on its 
own base when placed on a piece of glass. 
Concerning color Mr. Linder stated that 
there was considerable difference of opinion, 
but most experts considered a light touch 
of blue as being most desirable. He stated 
that in five years’ experience in Atlanta, 
during which time he often handled as high 
as 400 to 600 diamonds a week, he had only 
seen four perfectly cut diamonds. 

4. George, how did you put it over? 

This question, put to the president in re- 
gard to the passage of the jewelers’ auction 
law, was answered by “George” as follows: 

“First,” said he, “we mailed letters to 
every retail jeweler in the State, asking him 
to get in touch with his State senator and 
representatives to urge the passage of the 
measure. Then we employed the best man 
we could find to engineer it through the gen- 
eral assembly—namely, Col. Sam _ Olive. 
Third, we made a careful check of every 
member in the assembly to see where he 
stood on the bill. Fourth, we found the 
right man to approach every one of these 
who did not stand the right way and present 
our case to him. And finally we worked 
hard and stayed on the job, not only until 
the bill had passed both houses, but until it 
was signed by the governor.” 

5. How can 
money ? 

“I found a way to make more money,” said 
H. S. Banta, in answering this question, “by 
catering to the middle class trade through 
offering deferred payments on certain classes 
of goods. There are many people of mod- 
erate means who want a $15 wrist watch as 
badly as some richer ones want $1,000 dia- 
mond bars, and in our shop we worked out 
a deferred payment plan to sell these goods 
to this class of people. Thus far I have 
gotten $1,500 worth of new business in less 
than a year and only lost four or five dol- 
lars on people who would not pay.” 


the jeweler make more 


6. How can a jeweler dispose of repar 
watches left unclaimed? 

In Georgia only by the process of fore- 
closure, according to Mr. Moor, who an- 
swered this question. As this is often more 
expense than the value of the watch, jewel- 
ers are frequently up against it. He sug- 
gested contracting the efforts of the associa- 
tion in the next general assembly on the pas- 
sage of the jewelers’ lien law as the best 
means of remedying this situation. 

7. When will we get rid of super-small 
watches? 


This question was answered by Mr. 
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(5 Emerald or green beryl is one 
of the most highly prized of the 
gem stones. Its magnificent color has 
rightly been compared to the color 
of the fresh grass in spring, and in 
brilliancy this stone far exceeds all 
other green gems, excepting only the 
very rare grass-green corundum or 
green sapphire. This stone is light 
compared to a Diamond or Sapphire 
and an Emerald of a given weight will 
therefore be about a third larger thana 
Diamond and about 45% larger than a 
Sapphire. The vivid green color of the 
Emerald is supposed to come from 
the oxide of chrome, as the other 
beryls do not contain chrome. Emer- 
alds are found in Colombia, near 
Bogota; Egypt, Urals in Europe; Salz- 
burg, Austria; Mt. Remarkable, South 
Australia; Norway and North America. 





“Jewelers Block” 


Polici 
O1ICcIes 
We have specialized since 1907 jn 


catering to the insurance needs of 
the Jewelry Trade. 





Consult us before renewing your 
present insurance. 


Pendleton & Berger 


Incorporated 


Barnett. Berger Josiah Berger 
President Secretary 





Insurance Brokers and Adjusters 


15 William Street, New York City 
Telephone Broad 3027 








Members, National Jewelers Board of Trade | 














for all sizes of scarf- 
pin wire. Guaranteed. 


for unpierced ears. 


SAFETY CATCH 
for Brooches, ete. 
Can be applied to any 
work where pin tongues 

are =) 


Open. Closed. “_ Closed, 


























THE WASHBURN 


SECURITY MAGIC NUT 


Automatic Holder for ear studs, scarf-pins, 


etc. 





EAR WIRES By- + 





Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.Y, 























EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 





It Is the Source of Supply 


that Counts 


Plus 


Prompt and Accurate 


71-73 NASSAU STREET, NEW YORK, N. Y. 





Service 








Attention — Manufactures 


ONYX RING STONES 
Furnished for Any Sis 
Diamond 
EARRING STONES 
ONYX and AMBER BEADS 


THE ng “yee co. 
61 Beekman St. 





Indestructible Pearls 


Aurora Pearl Go.5 = 


Chokers in the Latest Pastel 
Highest Quality. Lowest —" 
Made in Brooklyn. 
158 Harman St. 











TRADE MARKS DESIGNED and registered in the U. 8 
Patent Office and Foreign Countries. Inventions peneia 
copyrights procured. If your invention is new and 
ful it is patentable—submit your sketch. 





Z. H. POLACHEK 
70 WALL STREET NEW YORK 
Reg. Patent Attorney, Consulting Engineer. 


—— 





CRUCIBLES j= 


J.& H.BERGE "42% 












































ny 
les 


2 





\aneras | ae 





September 9, 1925 


Stevens, who stated that the super-small 
watch had always been with the horologist 
and probably always would be, but that the 
fimit had about been reached and the pen- 
dulum was ready to swing back to the stand- 
ard size again. 

“No railroad,” said Mr. Stevens, “would 
think of letting its engineers carry a 12 or 
14 size watch. Why? Because it is too 
small to give efficient service. And that is 
the thing which is killing the super-small 
watch. It is too small to stand up under the 
wear and tear of modern business conditions 
and render efficient service.” 

8 Are cut-price sales profitable for jewel- 
ers in the face of possible loss of patronage? 

No, says Mr. Schneider... Cut-price sales 
may be a good thing for the drygoods man 
or the retail clothier, but they have no place 
in the jewelry business. 

This question ended the “Question Box,” 
which was undoubtedly one of the most in- 
teresting things on the program, and the ses- 
sion was adjourned for lunch at 12 o’clock. 


AFTERNOON SESSION 


The last session was opened with an ad- 
dress on the “Golden Rule in the Jewelry 
Business,” by Claude S. Bennett. Mr. Ben- 
nett stressed the need for the exercise of the 
Golden Rule in business; for less knocking 
of competitors and for more patience and 
forbearance among jewelers in their deal- 
ings with one another, and stated that the 
Georgia Association of Retail Jewelers was 
one of the best organizations he knew of to 
enable jewelers to get acquainted with one 
another and practice the Golden Rule in 
their dealings. 

Next on the program came the election of 
officers, the Association following the recom- 
mendations of its nominating committee and 
unanimously re-electing George E. Daniell 
and H. S. Banta as president and vice-presi- 
dent respectively, as well as H. L. Moor as 
secretary and treasurer. All efforts on the 
part of Mr. Daniell to decline the re-election 
were blocked, H. W. Anderson expressing 
the sentiments of the organization when he 
stated that it was a bad policy to exchange 
horses in mid-stream, especially when the 
horses were hard-working ones, and the of- 
fiers were at once installed. 


The Resolutions 

The following resolutions were then pre- 
sented by the resolutions committee and 
adopted : 

“Reso.vep: That we, the members of the 
Georgia Retail Jewelers Association, in con- 
vention assembled, thank the officers of the 
Association for their interest and efforts in 
their behalf. 

Resotvep: That we extend especial thanks 
to our president, George E. Daniell, for his 
work in securing the passage of the jewelers’ 
auction law. 

“Resotvep: That we thank the Retail 
Jewelers Association and the Retail Mer- 
chants Association of Atlanta for the valu- 
able assistance which they rendered Mr. 
Daniell in working for the jewelers’ auction 
law. 

“Resotvep: .That we thank Frank A. 
Hooper, Sr., for his work in drawing up the 
jewelers’ duction law, and Sam L. Olive for 
his work in engineering its passage in the 
State legislature. 

“Resotven: That we thank the press of 
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Atlanta for the publicity given this conven- 
tion. 

“RESOLVED: That we thank the manage- 
ment of the Hotel Ansley for its courtesies 
extended the convention during the use of 
its roof garden, and 

“RESOLVED: That we pledge ourselves to 
co-operate with the officers of the Associa- 
tion in any work which they may undertake 
during the next year, especially in their ef- 
forts to secure new members for the Asso- 
ciation.” 

Invitations to hold the convention were re- 
ceived from both Savannah and Tifton, and, 
after some discussion, it was decided that 
the place and date of the next meeting be 
left with the officers of the Association. 
Thereupon, after electing H. S. Banta dele- 
gate and Claude S. Bennett alternate to the 
convention of the American National Re- 
tail Jewelers Association in Richmond, the 
convention adjourned. 

THE BANQUET 

Later, at 6:30 o’clock, the jewelers met in 
the grill room of the Hotel Ansley for the 
annual banquet, a feature of which was the 
presentation to George E. Daniell of a purse 
containing $500 as part recompense for the 
time and money lost by him in his work for 
the jewelers’ auction law. 

The meeting, while not the largest in the 
history of the Association, was one of the 
most interesting, and probably marks a turn- 
ing point for better in the affairs of the or- 
ganization. 











C. Nusbaum and Joel Rose are located at 
301 Central building. 

The Rochester Retail Jewelers’ Association 
will hold the regular monthly meeting, Tues- 
day, Sept. 15. 

Among the out-of-town jewelers who were 
here this week on business were: P. L. 
Campbell, Livonia; A. H. Engel, Brockport ; 
J. D. Daniels, Albion; M. Lemp, Syracuse ; 
M. McHenry, Hornell; R. D. Fassett, Pal- 
myra; G. W. Holcomb, E. Rochester; L. 
Hatch, E. Rochester. 

The following travelling representatives of 
houses in the jewelry trade were among 
those in town last week: R. C. Munn, Wil- 
cox Silver Plate Co.; Fred. W. Steul, West- 
ern Watch Case Mfg. Co.; Edmund E. 
Farrell, Moore Pen Co.; C. W. Peirce. 
Krementz Co.; M. Isaac, Wile Importing Co. 

Berson & Marine, formerly located in the 
Cornwall building have located on the fifth 
floor of the Central building. A large show 
room, offices and warerooms in the rear 
afford ample room for the steady growth of 
business. Sime Berson and S. ‘Marine leave 
here this week for an extended business trip. 
William Kersner is calling on the trade in 
this State for the house. 

While Lester Cohen and Amos Present of 
the Rosenthal & Present Company, Central 
3uilding, were riding in an auto, at corner 
of Court and South Union Sts., Wednesday, 
the machine was hit by a truck and wrecked. 
The young men received several severe cuts 
and bruises. They were taken to the High- 
land Hospital in an ambulance, where their 
injuries were attended. Mr. Present has 
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been traveling salesman for the company for 
many years and has a host of friends among 
his customers, both he and Mr. Cohen are 
members of the firm. 

The Edwards Co. is making many altera- 
tions in the stores and extending the business 
to the stores east of the present location, also 
taking the lofts of the Cornwall building. 
The business section hereabouts has taken on 
a new apearance in the past year many hand- 
some new buildings have been erected and 
two banks and buildings are in process of 
erection. The Sibley Lindsay & Curr Co. 
has added a large office building facing 
North, Franklin and Ormund Sts., with en- 
trances to the stores on four streets. E. J. 
Scheer on Main St. E. has secured a fine 
location on East Ave. 

The business streets are gaily decorated 
here attracting the public attention to the 
forthcoming, Rochester Exposition. It is the 
15th annual exhibition and is held at Edger- 
ton Park, from Sept. 7 to 12. A horse show, 
a million dollars’ worth of live stock, and five 
miles of exhibits are features. Many out- 
of-town visitors are expected and the retail 
trade merchants are making a special effort 
in window decorations, displaying their wares 
and blending the colors of the Rochester flag, 
blue, yellow and white in pleasing designs. 
The Sunderlin Co. supplied a number of 
sterling silver articles and plateware which 
will be awarded as prizes in the horse show 
entries. 








Western Canada Notes 





Mr. and Mrs. Tiffany, of the New York 
family of jewelers, were recently distin- 
guished visitors on the Canadian Pacific 
coast, stopping at Vancouver with a party 
of friends. 

D. Goodmans, jeweler at Treherne, Mani- 
toba, not far from Winnipeg, was one of the 
victims of a band of robbers which raided 
six business stores in that city, and which 
escaped unapprehended with the loot from 
many different places. 

Pre-war prices are beginning again to pre- 
vail on some of the articles in the jewelry 
stores in Western Canada. Certain im- 
portations are coming into the Dominion at 
the old figures. Henry Birks & Sons, with 
their large chain of high-class jewelry stores 
throughout the Dominion, are among the 
largest importers from various quarters of 
the world, and have just placed on display 
in their Winnipeg store genuine Dresden 
chinaware, as well as a large stock of bril- 
liant bowls, vases and comports in Shel- 
ley’s English chinaware. Pearl necklaces 
are coming into vogue in Canada, 

Max Kahut, Winnipeg jeweler, from whom 
a number of watches were recently stolen, 
was called upon to value one of the stolen 
watches, which led to the arrest last week of a 
person alleged to have been the robber. Mr. 
Kahut lost in the robbery a number of 
watches and valuable tie pins. The thief is 
alleged to have been detected when he tried 
to sell one of the watches to a party who 
took the piece of jewelry to Mr. Kahut for 
valuation and appraisal. He identified it im- 
mediately, which led to the arrest of a man 
against whom the police have placed charges 
of shopbreaking and theft, although he states 
the watch was given to him by a “Joe Mar- 
tin,” whom the police believe to be fictitious. 
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‘Creasure Solid Silver 


Sterling 925/1000 Fine 7 
Jhe 





Silverware that Becomes a Part of the 
Decorative Scheme of Fine Homes 


TRICTLY in accord with Chippendale, Hepplewhite, 
Sheraton, and the finest American Colonial period fur- 
niture is the Adam Style of Treasure Solid Silver. Thus is 
afforded the opportunity of ‘selecting table silver that is in 
perfect harmony with the other dining room appointments of 
the many fine homes which are being furnished in these 





period styles. 


Among discriminating women, design has become a most im- 
portant factor in the purchasing of everything that goes into 
furnishing the modern home. And quick to respond to the 
appropriateness and authenticity of the Adam Style have been 
brides and hostesses whose taste is most exacting. 


Such a pattern as the Adam Style, heavy, richly decorated 
in pure authority of design and beautifully made, meets a 
demand that comes to every jeweler who enjoys the exclusive 
trade in his community. 


An exhibit of the Adam Style will be 


sent for your inspection at your request. 


ROGERS, LUNT & BOWLEN CoO. 
wen Silversmiths ~, Creators of Distinctive Tableware ~$2.. 
GREENFIELD\ MASSACHUSETTS 
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Paris Jewelry 


Fashion Notes 





By L. Reid 

















ONE of the items that is remarkable rather 
than pretty in Paris this year, is the 
yse of frankly pink pearls, in imitation 
jewelry. For theatrical headdresses, for in- 
stance, these pink pearls are seen among 
diamonds and emeralds. It is a fantasy that 
may catch on, or may not, but that deserves 
to be registered. 
*x* * * 

A corsage ornament, a ring of fine dia- 
monds, perhaps three inches in diameter, has 
a diamond bird swinging in the centre, with 
no background, while others of these orna- 
ments have flowers or fruit in gems, suitable 
for the purpose, say rubies or emeralds, as 
a centre. These ornaments pinned on the 
left breast, are very effective, and are often 
the unique finish to straight up and down 


dress. 
* *k x 


A somewhat novel pendant, worn by a lady 
of standing at one of the concerts given in 
connection with the Decorative Arts Exhibi- 
tion, made up of diamonds and pearls, only, 
took the form of a basket, in brilliants about 
three inches across, while inside the basket, 
which was of the old fashioned shape with a 
high handle, was a bunch of grapes carried 
out in pearls, which overliung the side of the 
basket. Another of these models, but this 
time within a gold circle studded with dia- 
monds, had a basket filled with fruit, carried 
out in colored stones. 

x * * 


Hat pins, in brilliants, take the form of 
birds or flowers. Little worn on account of 
the bobbed hair mode, which makes hats that 
keep on without artificial aid a necessity, they 
are still seen in some shops. But as a rule 
they are left on the shelf for better times, 
when long hair comes in again. 

* * * 


A variety of ivory bangles for wear in the 
country are seen this year in Paris. They 
are seldom plain. Some are painted with 
slight flower designs, very conventionalized, 
that run right round the bracelet while others 
have an animal design. It is, however, gen- 
trally done in sepia. One very pretty bangle 
had pink roses, another gold roses, with 
mother-of-pearl centres. Yet another had a 
brick-work pattern in black, running round 


the bangle. 
x Ok Ox 


Bangles are made in white ivory rings of 
varying sizes, linked together and carefully 
classified, according to size, the last and 
smallest naturally being linked to the largest 
at one point, while in other models they are 
graduated. ‘When the smallest point is 
tached, the rings gradually growing until 
the largest size is again reached, no transition 
being noticed. 

*x* x * 

The plain ivory bracelet finished with a 
fams head at either end, sometimes over- 
Pping, sometimes to fasten, is a favorite 
model. The head is done in sepia. The ser- 
pent in ivory is perhaps as popular but of 
course, it always overlaps. The bracelets 





made up of “squares” of ivory, with black 
elephants to bring luck, on each “square,” are 
being purchased for the seaside. 

x ok x 


Children’s bangles in ivory are gaily 
painted. They are wearing quite a number on 
each arm, just like their parents. Little girls 
are very proud of resembling grown-ups in 
France and indulge in no games that imperil 
their clothes or any jewelry that many be 
entrusted to them. But it is usually kept 
down to a coral necklace and bangles, except- 
ing in the case of those who have already 
had their first communion, when more license 
is allowed, but even then it is kept severely 
quiet. 

x ok x 

Jet is much seen for bracelets. A curious 
combination is jet and diamonds, fine dia- 
monds being used in this type of bracelet. 
As a rule both are cut in lines. The result 
is very chic but not very brilliant. Brace- 
lets about an inch and a half wide, are made 
in jet alone, the jet being beautifully carved 
in openwork. 

x *k * 

Jet crosses, in religious jewelry, for pre- 
sentation on certain occasions, for wear in 
mourning, dull jet being selected for this pur- 
pose, are now coming in again, after a period 
of eclipse. It is an indication of the chang- 
ing mentality in France, of a wave of religion 
sweeping over the country. This has co- 
incided with the great war that no doubt 
made a considerable change in the feelings 
of everyone in the country. 

x ok * 

Jet Spanish combs, very high, in openwork, 
are seen, for wear with bobbed hair that has 
been allowed to grow several inches. They 
are worn by the elder woman who has not 
thrown in her lot with the fashion brigade 
and wants something to show off her long 
white locks. 

xk * 

A curious idea is to mingle crystal and jet. 
It is the opaque and brilliant combination 
seen in Paris and elsewhere so frequently this 
summer. A barette is made in jet, in the 
centre is a diamond or piece of crystal. 
Sometimes an emerald is placed in the middle 
of a barette made of jet beads. Polished jet 
is used in both cases. 

x ok * 

Jet pendants, about three inches in 
diameter, are almost round in shape, either 
beautifully carved in openwork, or moulded 
somewhat like a cockle-shell. They are 
slightly rounded, like the shell from which 
the pattern is taken. 

x ok * 

Shoe buckles in jet have white crystals 
introduced at intervals, while the black heel 
in this case is decorated with an occasional 
crystal. Silver heels are worn with silver 
buckles, the heels having crystals inlet as if 
by accident and not by design. 

x * x 

Pendants in jet and tiny pearls are seen in 

a variety of patterns. Sometimes a flower 
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patern will be made, each petal and leaf being 
outlined with tiny points of polished jet. 
Sometimes again dull jet is used. On ac- 
count of the workmanship ornaments of this 
type are by no means cheap and look very 
well when worn with white and black 
gowns. 
eS &¢ «@ 


Opal rings are coming to their own again. 
Heart-shape stones, set in platinum, oval, or 
oval with slightly pointed ends, are set in 
platinum or gold and are very much the fash- 
ion. As one lady proudly said, Opals can 
not be easily imitated and proclaim their own 
value. 

x ok 

Heavy gold rings, for women, are set with 
two diamonds and a colored stone, between 
the diamonds, an interval being left between 
the stones that are set deep into the gold. 
Very plain, these rings are an offset to the 
highly ornamental type of jewelry. 

x *k x 


Many new blue shades in artificial “pearls” 
are seen, varying from sky blue to grey. 
Full blue with a steel reflet, creating a 
blurred impression is seen. Pinks, in the 
same style are also seen in a variety of 
shades from salmon to magenta. 

* * x 


Long sautoirs in galalite imitate tortoise- 
shell, both dark and light. They are worn in 
all shades of browns and yellows from 
orange verging on the scarlet to golden 
brown. Sometimes these necklaces are 
mounted on a golden cord, and there are 
knots at intervals between the beads. In 
other cases cord made up of silken strands 
either darker or lighter than the beads is 
used and stout knots made between each 
bead. 

x *x * 

Cubist design cigarette cases are in blue 
and red enamel, mounted in gold. Covered’ 
with irregular rectangles, going in a variety 
of directions as if the pattern had been dis- 
turbed after being set up, are selling well. 
In fact anything eccentric is going well in 
Paris this Summer. 








Creditors File Bankruptcy Petition Against 
Rubin Shecter, Philadelpia, Pa. 


PHILADELPHIA, Sept. 9.—Rubin Shecter, 
who has conducted a jewelry and general 
merchandise and gift store at 131 N. 8th St. 
for some time, has been petitioned into bank- 
ruptcy by three creditors, Wilrite Fountain 
Pen Corporation, with a claim of $100 for 
merchandise; E. & J. Bass, $380.25, also for 
merchandise, and Fannie Albert, trading as 
F, Albert, $25.45. The liabilities are said to 
be in the neighborhood of $5,000, with assets, 
consisting entirely of stock in trade, of a 
value of about $800. The Florentine Art 
Productions is listed among the creditors 
and has a claim of $1,381 for merchandise. 
The creditors’ petition, filed in Federal 
Court here, alleges preferential payments to 
several other creditors. At a _ hearing, 
Shecter was adjudged bankrupt and Edward 
F. Hoffman was appointed referee and 
Harry Fischer receiver. 








The jewelry store formerly occupied by 
the Berk Jewelry Co., Magnolia, Ark., is 
now being conducted by Ernest Metcalf. 
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Youssoupoff’s Treasures Date Back Into Centuries 





Prince Fabulous Wealth 
Silver-Ware, Now in Hands of the 








Long Line of a Tartar Khan’s Decendants Handed Down to the Young 
in Diamonds, 


By ALBERT PARRY 


Jewelry and Rare Gold and 
Soviets and Foreign Art Collectors 














HE news of the seizure by the Soviet 
government of gold and silver treasures 
hidden in the Prince Youssoupoff’s ancestral 
palace at Moscow brings out otce more into 
the limelight the famous riches of the 
Youssoupoft family. Some of the seized 
treasures were illustrated on the front cover 
of THe JEWELERS’ CircuLar, Aug. 5, and 
others on the cover of the issue of Sept. 2. 
It seems there is no end to these riches; 
they are innumerable and indeed fabulous, 
and one wonders how one family could 
accumulate such incalculable treasures. 

In the Slavonic Room of the New York 
Public Library, old Russian chronicles reveal 
to a curious bookworm some interesting facts 
pertaining to the history of Youssoupoff’s 
riches. 

The Youssoupoffs trace their family tree 
back into the second quarter of the 16th 
century, to one Youssouff, a Tartar khan, 
whose young sons went north to serve the 
Czars of Moscovia and whose grandsons 
turned Christians. 

Prince Boris of the early part of the 
18th century was one of the first Youssou- 
poffs to contribute heavily to the famous 
riches of his family, which for centuries 
was considered the third wealthiest family, 
after Romanoffs and Princess San Donato, 
in Russia. 

Czar Peter the Great sent him, among 
other 20 young “Boyars”’ (noblemen), to 
France, there to study in a naval academy. 
On his return to Russia he held high posi- 
tions in the government, devoted his time 
to the development of home manufactories 
and subsequently came into possession of 
many factories, estates and slaves, which 
formerly belonged to the State. 

When in 1754 he died, he left his heirs 
enormously wealthy. His niece, Princess 
Tatiana Youssoupoff, became his worthy suc- 
cessor. She personally took care of all the 
accounts and was thrifty almost to stingi- 
ness. She increased the family’s estate to 
the greatest degree, but she had one weak- 
ness: love for precious and semi-precious 
stones. Taking start with Princess Tatiana, 
this weakness became hereditary in the 
family of Youssoupoffs, but she was the 
greatest diamond fiend of all the men and 
women who ever bore that name. 

Her collection of diamonds and jewelry 
boasted of a famous brilliant known for 
its beauty and great size, called “The Polar 
Star.” She had in her possession earrings, 
which once belonged to Marie Antoinette, 
the guillotined queen of France; also a 
diadem set with diamonds and pearls, the 
former property of queen of Naples, Marshal 
Murat’s sister, and the celebrated pearl 


“Peregrina” from the treasures of Philip 
the Second, who bought it in 1620 “for 
200,000 gold rubles,” as it is related in the 
Youssoupoff family legends, 

Princess Tatiana’ also had among her 
valuables the diamond called “La Téte du 


Bélier” (“The Ram’s Head”), also a large 
sapphire, various solitaires and a_ great 
number of onyxes, opals and other semi- 
precious stones. It is said that she was in 
a habit of asking her friends and guests 
to suggest a motto or a saying, which was 
immediately engraved by renowned artists 
upon an onyx or some other stone, and 
thus the Princess accumulated a unique and 
large collection of mottoes, worth a fortune. 
She passed away in 1841 at an old age, 
leaving Youssoupoffs richer than ever. 

Her cousin, Prince Nikolai Youssoupoff 
(the son of Prince Boris) lived a long life 
too (1750-1831), and being in constant favor 
at the Russian court had an ample oppor- 
tunity to replenish his fortune by still new 
estates, slaves, paintings and jewelry. 
Sovereigns not only of Russia, but of other 
European countries as well, particularly 
those of France, honored him with their 
attention and costly presents. 

When in 1804 Prince Nikolai visited 
Paris he was well received by Napoleon. 
He sat in Napoleon’s box at the theatre, 
a privilege said to be usually bestowed only 
upon persons of royal blood, and at his de- 
parture the Prince received from the Cor- 
sican a rare gift of two beautiful and ex- 
ceedingly valuable vases of old Sevres. 

Later, from Louis VIII, Prince Nikolai 
received three gobelens. The vases of 
Napoleon and gobelens of Louis were in 
the same room at the Youssoupoffs’ palace 
in St. Petersburg up till the days of the 
recent revolution. 

When Prince Nikolai died, there were 
mentioned in his will, besides immense tracts 
of land and scores of houses and villas, a 
valuable library, a rich picture gallery, 
statues of distinguished sculptors’ work and 
even a theatre built in one of his palaces 
for his own and his guests’ exclusive use 
and entertainment. 

Youssoupoffs were few and their riches 
did not scatter and divide themselves as 
they do sometimes in big families. More- 
over, they took wives from wealthy families, 
and so the riches of Youssoupoffs grew con- 
stantly. Prince Nikolai’s grandson, named 
also Nikolai after his grandfather—he was 
born in 1831, the year the old Prince died— 
for years was the only male descendant of 
the Tartar khan Youssouff. He inherited 
wealth amassed by the family in the course 
of centuries. In 1854, in a fit of patriotism, 
he sent to the besieged Sebastopol two 
batallions of infantry, which he formed, 
clothed, fed and armed on his own account. 
He was also known for his insatiable fond- 
ness for jewelry and diamonds. At the time 
of his death in 1891 Russian newspapers 
wrote that his collections of rare jewelry 
“could be envied by any rich museum.” 

It is said that it was largely from Prince 
Nikolai’s and Princess Tatiana’s collections 
that our contemporary Prince Felix saved 
the snuff-boxes, necklaces, rings and paint- 
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ings, which later he sold in Paris, London 
and New York and which helped him to 
keep up in exile the mode of life he ang 
his illustrious ancestors had been accys. 
tomed to in Russia. Yet most of his price. 
less belongings the young Prince left in 
Russia, where partly they adorn the Soviet 
State museums now and partly, in the form 
of money and stones, went to fill the Red 
treasury. 

It would be safe to assert that only a 
small part, comparatively speaking, of the 
family heirlooms the Prince managed to 
bring with him abroad. These were very 
likely only the few which had been stored 
in his South Russian palaces and which he 
had a chance to take along under the pro. 


‘tection of the short lived Denikine and 


Wrangel rule. But the main part of 
Youssoupoffs’ fortune was in the north, in 
his Petrograd and Moscow palaces mostly, 
and this was lost to the Prince from the 
very start of the Revolution. 








Allentown, Pa. 





All the representative jewelry stores in 
town were closed Monday, Sept. 7th. 

Matthew Sorrentino, the jeweler, 331 
Ridge Ave., and his wife left on a motor 
trip to Hazleton and vicinity. 

Simon Levene, 428 Hamilton St., and his 
family just returned from Brighton Beach, 
N. Y., where Mrs. Levene and the children 
were spending the past six weeks. 

C. H. Fulmer, the veteran Easton jeweler, 
had his leg amputated below the knee at the 
Sacred Heart Hospital recently due to an 
infection of the foot of some months stand- 
ing. 

Dr. A. W. Hawk, the S. 7th St. optome- 
trist, is resting at Chebeague Island, Me. On 
cards received from him he reports having 
a fine time, with good fishing and good 
“eats.” 

Clarence G. Harman, diamond setter for 
Faust & Landes, who has been confined in 
the Sacred Heart Hospital with stomach 
trouble for several weeks, is convalescent, 
and expects to leave the hospital shortly. 

O. P. Schadt, proprietor of the Optical 
Shop, 111 N. 7th St., returned home Fri- 
day evening after spending the past ten 
weeks touring the State of Wisconsin. 
While away Mr. Schadt indulged in his 
favorite sport of fishing. Among his trophies 
was a muscalonge weighing 21 pounds. Mr. 
Schadt feels greatly benefited as a result of 
his outing and change. 

The following traveling men were among 
those calling on the trade in this locality: 
Eddie W. Jacock, Gruen Watchmakers 
Guild; Jos. L. Hagy, William Rogers Mig. 
Co.; H. Slote, Hoffman Watch Co.; Jay F. 
Whearley, Dennison Mfg. Co.; Herman R. 
Holzner, S. O. Bigney Co.; Norbert Cahn, 
Cahn & Kornbrodt; Richard S. Redfield, 
Kohn & Co.; Ralph Bell, Kienzle Clock Co 
Inc.; J. S. Modra, Indra Pearl Co. 








Edgar C. Levi, representing the Embed 
Art Corporation, Perth Amboy, N. J. wil 
show the complete line of Bakelite novelties 
and beads, also the new Bakelite pearls # 
varivus styles at the Parker House, Bostom, 
the week beginning Sept. 14. This exhibit 15 
open to retailers and manufacturers. 
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Mr. and Mrs. J. Lipp are at Rocky Nook 
Points. 

Among the visitors in Boston last week 
were Mr. and Mrs. W. A. McKenny, of 
Athol. 

L. R. Hapgood of Orange is enjoying an 
auto trip through New York State, Pensyl- 
yania and Buffalo. 

The death is announced of N. C. Whitaker, 
Temple place. He was for many years a 
dealer in shell goods. 

L. Newman of Boston has gone out of 
business as also have Samuel Pearson of this 
city and Charles A. Lyle of Lowell. 

C. A. Trefethen, ‘Manchester, N. H., has 
recovered from eight weeks’ illness and was 
in Boston last week calling on the trade. 

Mr. and Mrs. W. H. Renfrew have re- 
turned from a three months’ trip to Europe, 
where they visited England, Ireland and 
France. 

Mrs. Ella Boyd, Calais, Me., passed 
‘hrough Boston last week on her annual 
auto ride through the White ‘Mountain region 
and Montreal. 

Eli Siegel of the Washington Jewelry 
Company and Jack Plackter have gone to 
Lake George, New York, for two weeks’ 
pleasure trip. 

Frank E. Morrow was very much in evi- 
dence at Camden, Me., Yacht Club while 
the New York and Eastern Yacht Clubs 
were there on a visit. 


Walter A. Rushword of Madison, Me., is 
recovering from a recent serious operation. 
He was stricken suddenly and had to be re- 
moved to hospital for surgical aid. 

All the wholesale and retail jewelry houses 
in this city have gone back to the regular 
schedule of hours of business and will remain 
open Saturdays all day according to custom. 
It has been the practice during July and 
August for most of the concerns to close all 
day Saturdays. 


The business carried on for many years 
by Jacob de Young has been taken over by 
Sidney de Young. It is one of the oldest 
established businesses in this city, Mr. de 
Young being one of the best known diamond 
importers and dealers in New England. The 
offices are in the Washington building. 

One of the most attractive shows display- 
ng gifts of all kinds is to be held at the 
Parker House begining Sept. 13. Many of 
the rooms in this hotel have been set aside 
for the exhibition which is to be known as 
the Boston Gift Shop Show and representa- 
lives of houses from New York, Boston and 
many cities roundabout are expected to 
drive first thing next week to set up the 
Various displays. Among the exhibitors who 
have already engaged space are the Embed 
Att Corporation, Perth Amboy, N. J., the 
toward G, Seldon concern, and E. H. Coles, 
New York. The Embed Art Corporation is 
Hanning to have an attractive display of Bake- 
lite Jewelry articles including Bakelite pearl 
necklaces, bracelets and pendants, as well as 
*veral attractive items in new colors and 
“tects. The management of the Parker 
ouse says that it expects to hear from 30 or 
: companies and individuals very shortly 

‘serving space at this exhibition. Similar 

Ws have been held in this city in the last 
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few years and have resulted in promoting 
great interest in gifts and novelties such as 
are displayed in gift shops throughout the 
land. Altogether the collection will make 
an exhibition of consummate art which can be 
appreciated in its fullest beauty only by a per- 
sonal inspection. Gift shops in Boston in 
the last few years have developed this branch 
of the jewelry business to a remarkable de- 
gree so that the business in this line has 
become a great source of profit to the trade. 











Jesse C. Crawford, well known to the 
trade, and Mrs. Crawford motored to Ni- 
agara Falls last Saturday to visit a daughter 
who lives at that place. 

J. Loughrey Roberts and the members of 
his family, who have been spending some 
time at Eagles Mere in the eastern part of 
the State, have returned home. 

All stores are now closing at 5:30 o’clock 
as usual instead of 5 p. M. since the Summer 
vacation season is at an end although the 
warm weather was still continuing up until 
last Saturday. 

W. F. Hofmann, of the Heeren Bros. Co., 
and Mrs. Hofmann have gone to Hot 
Springs. Mrs. Hofmann has been suffering 
from rheumatism and it is thought the trip 
will be beneficial to her. 

It begins to look as if the Pittsburgh Base- 
ball Club will nail the 1925 pennant, and if 
it does, it is almost certain there will be a 
beefsteak dinner of the jewelers of the com- 
munity and a rattling good time all around. 

C. Glen Sipe, of the house of Sam F. Sipe, 
is back from his European trip and con- 
tinues an advocate of air travel regardless 
of the disaster to the Shenandoah. He uses 
the air route abroad, because of it being a 
time saver. 

On Saturday of next week the members 
of the Pittsburgh Association of Credit 
Men will hold their annual basket picnic at 
Wexford Grove, and a number of jewelry 
concerns will be represented. The asso- 
ciation is making preparations to entertain 
1,200, most of whom will go to the picnic 
grounds in their own automobiles. 

All of the employes of the Samuel W. 
Weinhaus Co. motored out to the Helm- 
stetter ‘arm, on the Perrysville Road, last 
Thursday night, where the annual corn- 
roast of the employes was held. Various 
amusements were provided for those who at- 
tended. The road representatives of this 
house have been sending in some good or- 
ders and a brisk Fall trade is expected. 

The house of Sam F. Sipe, which occu- 
pies a new building and location at Wood 
and Diamond Sts., will have a formal open- 
ing Wednesday of next week, at which time 
the firm announces there will be $1,000,000 
worth of merchandise on display. Souve- 
nirs in the shape of Dutch children, in wood, 
will be given away to visitors. The firm 


moved into the new location last June, but 
delayed having a formal opening until the 
advent of favorable weather conditions as 
well as a seasonable period. 

The Red Triangle, the magazine of the 
Pittsburgh Y. M. C. A., last week carried 
a very interesting article about August Loch 
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of the North Side, whose specialty is “or- 
phans” as the article said, Mr. Loch being 
a director of the Odd Fellows Widows’ and 
Orphans’ Home of Ben Avon, in which in- 
stitution he takes a great deal of interest. 
The biography led the publication, which is 
a 16-page affair, and told of some of the 
good things with which Mr. Loch is affili- 
ated and some of his characteristics. 

The names of numerous jewelers and 
jewelry concerns appeared in the income 
payment tax list as published last week by 
the newspapers, but jewelers say they do 
not believe any good will be obtained by the 
action, as far as the individual members of 
the trade is concerned. However, one jeweler 
said the list was a surprise to him, and that 
he was having a card index made of the 
amounts paid by Pittsburghers, to be used 
as a business reference. He contended that 
the sum paid by some was a surprise and 
the amount reported by others was a dis- 
appointment, and that from a credit stand- 
point he thought that the list offered its 
strong as well as weak points. 











Harry Wachenheimer has been spending 


his vacation on Cape Cod. 
after Labor Day. 

Monroe Block, of Monroe Block Co., ar- 
rived in Providence Monday to spend a 
week at the factory. 

Miss Jean McCann, representing Fred 
Strouse & Cie., Rue du Faubourg, Paris, 
and V. Ciller Co., Ritter Strasse, Berlin, 
visited Providence recently, calling on 
several manufacturing importers, to get ideas 
for next Spring in order to make advance- 
showings on arrival of manufacturers in 
European markets in the near future. 

A meeting of New England manufac- 
turing jewelers was held last Thursday 
afternoon in Room B at the Biltmore Hotel 
to consider the exhibition of jewelry and 
kindred lines at the Sesqui-Centennial Ex- 
position to be held in Philadelphia, Pa., 
June 1 to Dec. 1, 1926. Ralph Stone pre- 
sided and introduced B. J. Doyle, chairman 
of Groups 46, 47, 48 and 49. Mr. Doyle 
outlined his ideas relative to the exhibition 
without going into great detail. He said 
that he had to give his answer to the ex- 
position committee in Philadelphia by Sept. 
16. He hoped that 250,000 square feet of 
exhibition space would be taken in one 
group for the jewelry and kindred lines. 
The meeting was poorly attended. It was 
finally decided to appoint a committee to 
name a large committee of about 20 mem- 
bers to work on plans. It was suggested 
that the option be extended until Oct. 1.. 


He returned 








A check up showed that approximately 
$1,000 worth of jewelry had been taken by 
a thief who broke a show window in the 
store of the Towle, Winterhalter-Hannifin 
store on West Park St., Anaconda, Mont., 
one morning recently. Among the articles 
taken were a number of diamond studded 
rings and watches. The thief used a glass 
cutter and then tapped out the circular piece 
of the window that had been cut. 
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Great Prestige —Without Charge 





Prestige is authority based on past achievements. The 
prestige of The Jewelers’ Circular is based on its achieve- 


ments of over 56 years. 


As a sequence it is recognized as the authoritative organ 
of the Jewelry Trade—and, because of its prestige, it 
receives more serious attention and wields a greater influ- 
ence than any other trade factor. 


Because of its standing it has the highest quality circula- 
tion there is. That is undisputed. The quantity of its 
circulation is guaranteed on all advertising contracts— 
the largest guaranteed and sworn circulation. 


In the world of trade, both prestige and quality are part 
and parcel of the price of merchandise. Prestige has its 


price and so has quality. 


The Jewelers’ Circular has both prestige and quality, yet 
no charge is made for either. Its rate for advertising is 
measured by the number of its readers only—the lowest 
advertising rate per thousand guaranteed and sworn 
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circulation. 





What more is possible than the best at the lowest price? 
Where else can you get as much as the Jewelers’ Circular 


gives? 





THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 JoHN STREET New York City 
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Hitting the 
Smuggler at His 
Source of Supply 


A® the news col- 
umns of THE 
JEWELERS’ CIRCULAR 
have shown recently, 
the fight against the gem smuggler, whether 
professional or tourist, is continuing with- 
out abatement and in addition to the prose- 
cutions against steamship officers, dealers, 
tourists and others that are now going on, 
the government has already penalized the 
smugglers in the capture of gems approxi- 
mating a quarter of a million dollars. It is 
hoped that those found guilty of smuggling 
will receive adequate punishment in the way 
of a stiff jail sentence and also a heavy 
fine. 

But the confiscation of the smuggled 
goods in itself is a penalty which will have 
a strong effect both in deterring the 
smuggler and in encouraging the informers 
to send on information as to smuggling 
transactions that they may receive the re- 
ward offered by the government amounting 
to a sum running up to 25 per cent of the 
value of the goods recovered. 

It is hardly possible that the operations 
of all the professional smugglers are con- 
ducted on the capital of the smuggler alone. 


There is little doubt that many of these. 


men are financed in Europe in the way of 
being given gems on credit. A good effect 
of the prosecutions now going on and par- 
ticularly of the seizures of the smuggled 
gems lies in the fact that it is showing some 
of the people who have supplied the mer- 
chandise in Europe that the smuggler is a 
very poor credit risk and the losses which 
they will sustain will help to make them 
careful in the future about supplying dia- 
monds to anyone whom they are not assured 
sends his merchandise to the United States 
in a thoroughly legitimate way. 

The jewelry trade in every way should 
back up the work being done by the 
American Jewelers Protective Association 
in the fight against smugglers and aid in 
giving full support to this association in the 
fight to get adequate punishment when the 
crook is arrested. The jeweler can aid by 
informing the association whenever he is 
offered gems under conditions that would 
excite suspicion as to their legitimate entry 
into this country either by the circum- 
stances of the sale or the price at which 
they were offered, and he can safely com- 
municate his suspicions to the organization 
feeling that he will not be involved 
in any way. Valuable information is being 
received constantly from members of the 
trade in Europe about tourists and the 
dealers suspected of smuggling and when 
this leads to the seizure of gems clandestinely 
imported, the association endeavors to 
collect the reward directly from the govern- 
ment and pay it to the informant without 
disclosing his identity in any way. The 
same will be done for the American jeweler 
and his employes who furnish information 
which leads to the capture of the merchan- 
dise on the smuggler or even to simply the 
seizure of the smuggled gems. 

The smuggler is the meanest and most 
contemptible form of criminal—one who 
robs his government and undermines his in- 
dustry at the same time, and no one should 
have any hesitation about giving information 
that would lead to his undoing any more 
than they would have were he a bandit or 
robber or other crook. The man who 
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knowingly deals with a smuggler is little or 
no better than the smuggler himself and 
when caught should be prosecuted whenever 
possible, and in any case, ostracized by all 
merchants who make any claim to respecta- 
bility themselves. 





OMMENTING on 
some recent edi- 
Jeweler Can terials as to the 
Wear necessity of the 
jeweler setting an example and wearing 
jewelry, a western subscriber takes issue 
with us in a friendly way, saying that it 
is hardly possible for the jeweler to set the 
example in regard to wearing his merchan- 
dise because most of the articles he carries 
are for the adornment of women and not 
men. “If the jeweler is a woman,” he says, 
“she can properly follow your suggestion 
and it is also possible when young ladies 
are used in the sales force. But with men 
it is hardly feasible because all they car. 
properly display is a tie pin and a watch 
chain, as in most cases, their cuff links are 
hidden.” 

It is evident from this comment that the 
writer has not carefully gone over the stock 
he carries and seen the great number of 
articles made especially for men, and it is 
also evident that the little card issued some- 
time ago by the New England Manufac- 
turing Jewelers’ & Silversmiths’ Association 
entitled “The Jewelers’ Creed” has not been 
called to his attention, for on the back of 
this card (which contained a pledge to set 
the example in wearing jewelry) is a list 
of articles that every jeweler should carry, 
with the suggestion that the jeweler take 
stock of himself by checking beside each 
the items that he wears. On the chance 
that there are other jewelers who have not 
given this subject sufficient thought, we 
append the list as sent out by the New 
England Manufacturing Jewelers’ & Silver- - 
smiths’ Association which includes: 


Jewelry That the 


Wrist WaTCcH 
WaTCH 


CoLLaR BUTTONS 
Curr LInKs 


Scarr PIN WALDEMAR CHAIN 
Tie CLasp Fos AND SEAL 
BELT CHAIN WaTCcH CHARM 
Kry CHAIN FINGER RING 


PocKkET KNIFE 
CIGAR CUTTER 
Matcu HOLDER 


LAPEL BUTTON 
LAPEL CHAIN 
BELT BUCKLE 


CLass PIN CIGARETTE CASE 
PENCIL CicAr CASE 
PEN CIGARETTE HOLDER 


The association which put out this card 
has announced that over 30,000 copies of it 
have been distributed by wholesale jewelers 
of the country and although this should 
be sufficient to put the pledge in the hands 
of every jeweler, we think it would be ad- 
visable for every reader to go over the list 
himself and show it to his clerks that they 
may check up on the articles they them- 
selves use and find out if they are setting 
an example to customers to the fullest ex- 
tent possible. 





First Annual ser a. ee 

of the Massachu- 
Jewelry Exposition setts and Rhode Island 
to Be Held at Boston Retail Jewelers Asso- 
ciation telling of the first annual New Eng- 
land Jewelry Exposition to be held under 
its auspices, with the co-operation of the 
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members of the retail associations of Maine 
New Hampshire, Vermont and Connecticut, 
is a matter of distinct interest to the 
jewelry trade and no doubt has been read 
with pleasure by both the retailers in the 
vicinity of New England and the manufac. 
turers and wholesalers generally who sup. 
ply them. As has already been announced, 
this jewelry exposition will be held in the 
Mechanics building, Boston, Nov. 10, 11, 12, 
13 and 14, and being the first event of its 
kind, will be watched with interest as the 
success of the affair will no doubt mean 
not only further expositions of the same 
character in Boston, but also similar ex. 
positions in other parts of the country, 

In calling attention to the importance of 
this exposition, J. Charles Stever, president 
of the Massachusetts & Rhode Island Retail 
Jewelers Association, has emphasized its 
importance to the three great elements of 
the trade. The manufacturer, he announces, 
will be afforded his first opportunity of 
showing a complete line to buyers from all 
parts of the country in a setting that will 
enhance the beauty of the merchandise and 
immeasurably increase his sales. The whole- 
saler will have the opportunity of both buy- 
ing as well as selling and the particular 
advantage of fraternizing with both manv- 
facturer and retailer. Third and last, the 
retailer will have a chance to see all kinds 
of merchandise he wishes to buy dis- 
played just as he would display it himself 
and be in a better position to weigh values 
and judge their merits than he could in 
purchasing from either a_ salesman or 
at a manufacturer’s warerooms. 

President Stever also touches on another 
point, namely, the timeliness of the exposi- 
tion which comes just before the Christmas 
season and this will serve to give the general 
public a chance to see the appropriate goods 
that are on the market and learn why they 
should give jewelry as presents. In fact, 
such an exposition should bring jewelry 
prominently to the fore at the very time 
that the people of the country are coming 
to think of the question of gifts. 

Altogether the exposition should afford 
a real opportunity for both buyers and 
sellers to get together on a business basis 
under the best possible auspices and at the 
same time to intermingle with a spirit of 
good fellowship that should create a har- 
monious relationship that cannot fail to 
lead to bigger and better business for all 
concerned. Jewelers who are in any way 
interested in the exposition, either as ¢x- 
hibitors or visitors, can get full particulars 
by addressing Chester I, Campbell, 32 
Park Square building, Boston, Mass. 














Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Sept. 5, 1925 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.. $1,116,35241 
Gold bars paid depositors........... 63,129.34 


Oe 
WOE: sis cvicensvtas cece $1,179,481.75 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 
Bye) Ree eee eee tree $137,808.93 
MR  “slincase staunch Gas see ieetns 7 o 
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It was announced last week that the 
Standard Jewelry Co., 665 Fifth Ave., has 
been sold to the Standard Jewelry Corp. 

W. B. Kelly and Miss Barrows of the 
Rosenfeld Dry Goods Co., Ltd. Baton 
Rouge, La., are here on a buying trip. 

Leon Joseph, a retail jeweler of Scran- 
ton, Pa., was in New York last week and 
while here stopped at the offices of THE 
JEwELERS’ CIRCULAR. ” 

Stites, Edlin & Smith, Inc., removed their 
business on Aug. 21 to larger quarters at 
41-43 John St. The firm was formerly 
located at 36 John St. 


Irving B. Marks, of the Du Mark Co., 87 
Nassau St., has left this city for an ex- 
tended trip and will call on the trade in 
New England and New York State. 

J. Paul Duffin, Rock Island, IIl., visited 
the offices of THE JEWELERS’ CIRCULAR last 
week. He has been in the Adirondacks and 
at Asbury Park for the past two weeks. 

A. H. Cohen of the Herald Watch Co., 
Inc, 20 W. 47th St., left last week for an 
extended business trip to the west, which 
will probably include the Pacific Coast. 

Raymond Abrahams, dealer in diamonds, 
pearls and platinum jewelry, 37 Maiden 
Lane, accompanied by his mother, is enjoy- 
ing a two weeks’ motor trip in the Adiron- 
dack Mountains. 


Irving Baum, importer of diamonds and 
precious stones, 170 Broadway, sailed for 
Europe on the Leviathan last Saturday. Mr. 
Baum has gone to Amsterdam and Antwerp 
on a purchasing trip. 

Mervyn S. Mack, president of Sond- 
heimer, Inc., 2 W. 46th St., accompanied by 
his wife, will sail today (Wednesday) on 
the Aquitania to buy diamonds, pearls and 
ine mounted jewelry in the European 
market, 

Samuel Pitzele, diamond importer, 22 W. 
th St, left for the diamond markets of 
Amsterdam and Antwerp last week aboard 
the Niewws Amsterdam, He will be there for 
about six weeks and will also join his wife 
and daughters while abroad. 

Harry P. Dickinson of J. F. Newman, 
Inc, 18 John St., returned to his office sev- 
eral days ago after spending some time in 
Maine where he went on a pleasure trip. 
Mr. Dickinson came back with a fine coat 
of tan and some interesting stories of his 
ishing exploits, 

Herbert Reichman of Reichman Bros., 20 
W. 47th St., returned to this city last Wed- 
nesday after a seven weeks’ trip through 
the far west. Mr. Reichman reports ex- 
cellent conditions in the territory in which 
€ visited and is much encouraged with the 
outlook for Fall business. 

“mong the out of town buyers in this 
ty are A. H. Ruth of John W. Ruth & 


8, Shelbyville, Tenn. Mr. Ruth’s broth- 
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er, Hardwick Ruth, of Ruth & Sons, Mont- 


He is ac- 
They 


gomery, Ala., is also in town. 
companied by his son, E. C. Ruth. 
are here on a buying trip. 

Joseph Pulvermacher was elected assist- 
ant vice-president of the Chase National 
Bank of the City of New York at a meet- 
ing of the board of directors last Wednes- 
day. Mr. Pulvermacher is a member of the 
Survey Bureau and is well known in the 
jewelry trade in New York. 

Charles A, Scudder, Athens, Ga., was in 
this city the early part of last week and 
stopped over here for a short time, en route 
by automobile from Woonsocket, R. I., where 
he had been visiting his daughter. Mr. 
Scudder was returning to his home and re- 
ports splendid crops of peaches and tobacco 
in Georgia. He feels that the outlook for 
Fall business is excellent. 

Michael Kramer, a jeweler at 777 Sixth 
Ave., took a prominent part in the week’s 
celebration held by the merchants of the 
upper Sixth Ave. district. The celebration 
was intended to call attention to the prog- 
ress made by Sixth Ave. merchants and the 
business and real estate booms which have 
been brought about since the removal of the 
old Sixth Ave. elevated railroad spur from 
53rd St. to 59th St. 

The assets of Abraham Flaxman, whole- 
sale dealer in watches and jewelry, 55 
Chrystie St., who was petitioned in bank- 
ruptcy on Aug. 11, will be sold at public 
auction on Thursday, Sept. 10, at 10:30 
A.M. The sale will be held at the jeweler’s 
quarters and among the articles to be sold 
will be jewelry, watches, diamonds, show 
cases, safe, fixtures, etc. The merchandise 
was open for inspection on Sept. 8 and 9 

The following men representing the Hoff- 
man Watch Co., 2 W. 46th St., are leaving 
for their respective territories witn the firm’s 
new Fall line: S. R. Hoffman, to the middle 
west; Andy May, the mid-west and New 
England States; Herman Slote, Pennsyl- 
vania and New York State; Arthur M. 
Hirschfield, the southern territory; Harry 
Hoffman, southwestern States, and Jack 
Allison will call on the trade on the Pacific 
Coast. 

The receiver for the Smith & Hill Co., 
dealers in novelties, 17 W. 60th St., against 
which firm a petition in bankruptcy was 
filed on July 14, has announced that the 
assets of this concern will be sold at public 
auction today (Wednesday) at 10:30 A.M. 
The sale will take place at the concern’s 
headquarters, at which time the following 
merchandise will be offered: novelties, 
jewelry, leather goods, office furniture, fix- 
tures, etc. 

All members of the platinum industry as 
well as retailers and wholesalers handling 
platinum jewelry are invited and urged to 
attend an important meeting to be held on 
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Wednesday, Sept. 9, at 2 p. M., at the rooms 
of the National Jewelers Board of Trade, 
22 W. 48th St., New York city, to discuss 
the platinum clause in the proposed Amend- 
ment to the National Stamping Laws. This 
is the bill to be introduced into Congress as 
soon as it is finally approved by the jewelry 
trade. 


A recent issue of the Bulletin of the 
Mertopolitan Museum of Art contained the 
following announcement: With the re- 
moval of the greater part of the American 
silver collection to the American Wing, 
room has been made in Gallery A 22 for 
the European silver (formerly in H 12 and 
13), which now shows to new advantage 
under the great skylights which dome the 
hall of casts. English plate fills slightly more 
than half the gallery; Italian, Spanish, Ger- 
man, Dutch, French, Scandinavian, and 
Russian shares the other half. The opposite 
gallery (A 23) continues the traditions of 
the metal crafts, for here, reorganized, are 
shown European ironwork, brass, pewter, 
and Sheffield plate, and also a group of 
American silver for which there was not 
room in the new wing. This new arrange- 
ment affords opportunity for a quick but 
fairly comprehensive survey of the work of 
the European metalworker and a glance at 
the finest achievements of his brother-crafts- 
man in the colonies, 


While five armed thugs were holding up 
the pawnshop of A. Selinger, 491 Second 
Ave., on Tuesday, Sept. 1, one of the 
bandits by accident stepped on a_ button 
which set off an automatic burglar alarm 
outside the store. As the big gong located 
above the door, started to ring, the thieves 
became frightened,, jumped into an auto- 
mobile waiting near the store and disap- 
peared in the traffic on First Ave. While 
the three clerks were busy in the store on 
Tuesday morning, two well dressed men 
stepped in. One of them asked to be shown 
a razor and the other some knives. A clerk 
and the son of the proprietor attended to 
the supposed customers while another clerk 
was in the back of the store. While the pair 
was busy looking at razors and knives, three 
other men walked in carrying revolvers, and 
ordered the clerks to throw up their hands. 
Two of the thieves started behind the count- 
er and as they did so, one of them stepped 
on the burglar alarm connection. One of 
the clerks snatched a pistol from a drawer 
and ran after the men. As the thieves were 
jumping into an automobile which was 
standing near the store the clerk reached the 
street and fired five shots after the disap- 
pearing men. It was not until the gong 
had sounded that the clerk, who was in the 
back of the store, knew that a hold up was 
in progress. 





(Continued on page 101) 
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Capital, Surplus and 
Undivided Profits ever 


Twenty-five 
Million Dollars 


Over One Hundred Years the Jewelers’ Bank 





A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 


We Welcome New Business 


Main Office—149 Broadway 
Branches—Battery to the Bronx 





Resources Over a Quarter of a Billion Dollars 
























THE STATE BANK 


376 Grand St. 
NEW YORK 
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H. C. RICHARD, President 





Specializes in Accounts of 


Jewelers 
and 
Diamond Merchants 


Resources over $115,000,000 
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Effects 


The Unique 


Precious Stones 


New Shapes, New Cuttings 


Novel Designs and Smart 


LUCIAN M. ZELL 


522 Fifth Avenue 
New York City 
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Banking Service for the Jewelry Trade 


financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 


IRVING BANK-COLUMBIA TRUST COMPANY 
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Vanity Designs opened a new office re- 
cently at 516 Fifth Ave. 

G. Ernest Fahys, Jr., of the Alvin Silver 
Co, 20 W. 47th St, is on a business trip 
through the west. 

Practically every house in the trade in 
this city closed down last Friday evening 
and remained closed until Tuesday morning. 

George A. Schuetz, eastern representative 
of the Traub Mfg. Co., Detroit, Mich., suf- 
fered an accident to his arm on July 15. He 
is recovering and expects to be able to start 
calling on his trade about the middle of Sep- 
tember. 

Harry Shapiro, son of A. Shapiro, dealer 
in diamonds, precious stones and jewelry, 71 
Nassau St., left the Presbyterian Hospital 
yesterday (Tuesday), where he recently 
underwent an operation which proved suc- 
cessful. 

Clarence Bayer, of Bayer, Pretzfelder & 
Mills, importers of watches, 15 Maiden Lane, 
is at present at the European factories of 
the Glyciene watch, which is handled ex- 
cusively by his firm. Mr. Bayer will be 
away until about Oct. 1. 

Among the out of town visitors in this 
city are Charles B. Shaw, of the Shaw 
Jewelry Co., Dallas, Tex.; Barnett Helz- 
berg, of Helzberg’s Diamond Shop, Kansas 
City, Kans.; Nat Kaiser, of Atlanta, Ga., 
accompanied by his wife, and Ben Howes, 
Los Angeles, Cal. 

S. H. Brick, representing the Herald 
Watch Co., Inc., importers of watches, 20 
W. 47th St., is leaving this week for an 
extended trip through New York State and 
Pennsylvania, where he will show the con- 
cern’s line of imported traveling watches 
and wrist watches. 

The International Silver Co. recently de- 
clared a dividend of % of one per cent. to 
apply on the deferred accumulated dividends 
in addition to the regular quarterly dividend 
of 13% per cent. on the preferred stock. 
Both these dividends are payable on Oct. 
| and are the same as in the previous 
quarter, 

Ernest Loeb, who has been located at 
2862 Broadway for the past six years, will 
take over the business of M. Selig & Son, 
%th St. and Broadway, Oct. 1. Mr. Loeb 
will take personal charge of the new estab- 
lishment. The business at 2862 Broadway 
will be continued under the management of 
5. Abrams, 

Eugene Rosenbaum, proprietor of the 
Jewelry Auction Market of America, auc- 
‘oneers at 70 Bowery, returned from his 
Summer vacation at Lake Champlain, N. Y., 
"time to conduct the first sale of the sea- 
n on Monday, Aug. 17. Mr. Rosenbaum 
‘tates that they have booked sales for al- 
Tost every week day from now until the 
"st of the year, including some large con- 
‘Wgnments, 

Creditors of M. Seiger & Sons, bankrupts, 
Were notified last week that the assets of 
this concern will be sold at public auction 
® Thursday, Sept. 17, at 10:30 a. M., at 
2 Broadway, this city. The merchandise 
0 be offered will consist of watches, 
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brooches, precious and semi-precious stones 
and an automobile. All of these will be open 
for inspection from 9 a. M. to 4 P. M. on 
Sept. 15 and 16. 

J. A. Deknatel & Son have moved their 
quarters from Wythe Ave. at Hayward St., 
Brooklyn, into their newly erected studios at 
Queens Village (Long Island), New York, 
located only 30 minutes’ ride from the heart 
of New York city. Here, in modern work- 
rooms and with increased facilities, the 
“Deknatel” pearl as well as their artistic 
lines of jewelry novelties and _ other 
products will be made under the ideal con- 
ditions of sunlight, quiet and fresh air. 

Robert P. Stephenson, referee in bank- 
ruptcy, is notifying the creditors of Michael 
J. Begun, a bankrupt, that the trustee in 
this proceeding has filed a final report and 
that a final meeting of creditors will be held 
at his offices, 32 Broadway, on Sept. 15 at 
11:30 a. mM. At this meeting the trustee’s 
account can be examined, and if found cor- 
rect will be allowed and the trustee dis- 
charged of his duties. If there is any money 
remaining a final dividend will be declared 
and all outstanding accounts will be sold. 

Carmelia Hayes, who was arrested in 

Newark, N. J., several weeks ago at the 
request of the New York police, was 
extradited to this city last Thursday and on 
Friday was brought before Judge Mulqueen 
in Part 1, Court of General Sessions, to 
answer to an indictment charging her with 
grand larceny. The defendant, it is claimed, 
obtained a watch worth $99 from Hayden 
W. Wheeler & Co., and paid for it with a 
check drawn on the Citizens Trust Co., of 
Allentown, Pa. The check was later re- 
turned marked “no funds.” When brought 
before the court last Friday the case was 
put over until today (Wednesday), at which 
time she will enter her plea. This woman, 
it is claimed, obtained goods from a num- 
ber of jewelry, silverware and watch houses 
in this city and offered checks which it is 
alleged are fraudulent. Only a few of the 
checks were put through the bank as several 
of the jewelers obtained information and 
telegrams stating that this woman had no 
account at the Allentown bank. The 
prisoner was brought back from Newark 
by Detective Michael Regan, of the Maiden 
Lane Squad, who has been handling the 
case. Captain “Matt” Stratton, superin- 
tendent of the Jewelers Co-operative Bureau, 
is endeavoring to locate the jewelry, watches 
and silverware, which, it is claimed, this 
woman got from several New York houses. 
The woman claims she has not pawned any 
of the stuff but has placed it with a friend 
whose address she refuses to divulge. A 
watch and cigarette case were taken from 
the prisoner and turned back to the owners 
by Captain Stratton. 








Miss Marion S. Hoffer, daughter of 
Jeweler and Mrs. A. N. Hoffer, of 18 N. 
10th St., Lebanon, Pa., has been appointed as 
Lebanon County’s first woman deputy sher- 
iff. She was appointed by Sheriff Byle and 
succeeded the late William E. Albright. 
Since last March, Miss Hoffer has served 
as a clerk and stenographer in the office 
of Sheriff Byle, assuming this duty after 
serving in a similar capacity for a few 
months in the office of County Treasurer 
John Joseph Light. 
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H. W. Burdick and other members of his 
organization spent the week-end and Labor 
Day fishing and having a good time gen- 
erally in Michigan. 

H. L. Menke, manager of the manufactur- 
ing department of the Cowell & Hubbard 
Co., is taking a vacation and has gone to 
Washington, D. C., on a motor trip. 

Cleveland is to have a Household Exposi- 
tion this month which will be staged at Pub- 
lic Hall. Last year there were no jewelry 
exhibits, but it is understood that local 
jewelers will be asked this time to make ex- 
hibits of silverware. 

Among out-of-town jewelers in Cleveland 
last week were: Ed Nolf, of Wadsworth; 
George A. Clark, Lorain; Charles Savage, 
Elyria; Mrs. Atwood, of the Willoughby 
Jewelry, Willoughby; Mr. and Mrs. Kent- 
ner, Painesville, and Mr. Kimpton, Oberlin. 

Among new arrivals at the Cleveland Mu- 
seum of Art that is of interest to jewelers 
is a tiny enamel box decorated with jewels 
and enamel. It was brought from Russia. 
In the center of the top is a button and 
when this is pushed a silver bird comes up 
and siarts to sing. It was made about a 
century ago when Russians were beginning 
to take an active interest in handcraft. 

The Cleveland Credit Stores Association 
held its first monthly meeting of the 1925- 
1926 season at Regnatz Gardens on Thurs- 
day evening Sept. 3. The meeting was pre- 
ceded by an excellent dinner and a very good 
attendance was present. This organization is 
noted for its meetings and the co-operation 
among members and this was very much in 
evidence at the season’s first meeting. F. 
Foster, of Foster & Greenwood, was the 
principal speaker of the evening and gave a 
very instructive talk on the new garnishee 
law recently passed by the Ohio legislature. 
Members of the association are planning for 

a very active season. 

J. A. Conn, auctioneer, has started for 
l‘lorida with his family. He is going to 
Claremont, where he has built a beautiful 
home, and the family will reside there per- 
manently. Mr. Conn expects to be back in 
Cleveland about Oct. 1, ready to resume 
business. He will continue to make his head- 
quarters in the Hippodrome building as be- 
fore. His last sale was being conducted for 
Dan O. Thomas, jeweler of Barberton who 
drowned last week in the Tuscarawas River 
after being badly burnt in an automobile 
fire. The sale had just opened Friday eve- 
ning when news of his death was brought, 
and it immediately closed down. 


, 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 
for: the past week: 


Selling Price 
London U.S. Gov’t New York 

Date Official Assay Bars Official 
Sept, 2 -nasiece 32% 74 71% 
Sept. 2 32% 74% 71% 
ro Ca AR 33% 74% 72% 
ee eee 33 ty 74% 72% 
an. Sree 33 ¥5 75% 72% 
TY a eee 33 45 Holiday Holiday 
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Capital, Surplus and 
Undivided Profits $33,700,000 
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The banking service of The —_icefoundeduponexperience 
National Park Bank is a § andachievement. one thatis 
development of many years’ _— practical, comprehensive, 
usefulness to commercial and well adapted to the 


institutions in ail parts of requirements of merchants 
the country 


and manufacturers in the 


Consequently, it is a serv- jewelry trade 


THE 


NATIONAL PARK BANK 


OF NEW YORK 


2/4 Broadway 


Park Avenue Office: 240 Park Ave. at 46th St. 
7th Avenue Office: 7th Ave. and 32nd St. 
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SINNOCK & SHERRILL 


15 Maiden Lane 


New York 


Sold through jobbers only 
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CHAINS 


OF ALL DESCRIPTIONS IN 


Platinum and Gold 


STONE SLAVE BRACELETS 
SNAP SLIDE CORD SAUTOIRS (patented) 
SILVER ENAMEL BRACELETS 
SILVER SAUTOIR CHAINS 
SPRING RINGS & SWIVELS 
SILVER BAG CHAINS 

CHAIN BY THE FOOT TO MFR. 
PEARL NECKLACE SNAPS 
FLUTED CORD ENDS 

BILL CLIPS 

Chains Lengthened and Refilled 


Stock Always on Hand 


WALTER LAMPL 


20 WEST 47TH STREET 
NEW YORK CITY 


E. E. HARWOOD HERBERT 8. BRANDT 
1110 Heyworth Bldg. 150 Post St. , 
Chicago, Ill. San Francisco, California 





See ee EO 


oie 
EPP nr ii mii mr nr or it mt itt mt tn ttt 


s 
s 
s 
. 
ts 





BU Ae Me 


srenguen 








oa De | aie eee 








J 
OT 








—— 
1101! 


eenene: 


September 9, 1925 





R. F. Bowers has opened a new jewelry 
store at 00 W. Main St., Shippensburg, Pa., 
and has it nicely fitted up. 

Irving Klanpart, representing the B. & E. 
Gress Co., 96 Spring St., New York, has 
been calling on the Philadelphia trade. 

I. Zeiger, of Zeiger & Liever, wholesalers 
at 718 Sansom St., has returned from a fort- 
night’s vacation spent at Atlantic City. 

Ralph Repoli, 3021 N. 22nd St., has re- 
tuned from a two weeks’ visit to Buffalo, 
bringing with him his brother who had just 
arrived from Italy. 

Samuel Aisenstein, of Aisenstein & Gor- 
don, is taking a belated vacation at Atlantic 
City and at the same time recovering from 
a severe Summer cold. 

W. H. Hurlburt, of H. O. Hurlburt & 
Sons, is enjoying a motor trip to Watkins 
Glen and Buffalo, N. Y., and was the gitest 
of friends in Buffalo over Labor Day. 

Jules Abercaugh, platinum jewelry worker 
for Maurice Mintz in the LeGar building, 
was wedded last week to Miss Sadie Bryer 
and the happy couple are on their honey- 
moon, 

Lawson Jaffe, of Chicago, has joined the 
sales staff of I. S. Sagorsky & Son and is 
on a few weeks’ trip through Florida. Max 
Goodman, of the office force, is back on duty 
after a week’s illness. 

The LeGar building at 8th and Sansom 
Sts, which was purchased and remodeled 


only a short time ago, has been sold again © 


and many of the jewelers who are tenants 
are wondering if this means an increase in 
rents, 


Charles H. Hambly, Chestnut St. retailer 
and one of the officials of the Jewelers’ Club, 
had a birthday last week, and in honor of 
the occasion one of the local newspapers 
printed his photograph and extended its fe- 
licitations on the happy event. 

F, W. Whitman, manager of the Philadel- 
phia district for the Oneida Community, 
Ltd, and W. F. Miles, assistant manager, 
have returned from the meeting of the 
agents of the concern held at Oneida, N. Y., 
and report a very interesting time. 

The many friends of Robert S. Frain, one 
of the most popular salesmen on the Hurl- 
burt & Sons’ staff, will be glad to learn he 
is almost recovered from his severe illness 
and is expected to leave Jefferson Hospital 
this week. He has been a patient there for 
several weeks, 

Louis Luxemberg, well-known retailer at 
Barnsboro, Pa., has been nominated by all 
plitical parties in that city for the office of 
mayor and has consented to again take the 
fice. He filled it acceptably four years ago, 
but refused a re-election in order to devote 
all his time to his jewelry business. 

The jewelry district and practically all the 
retailers closed up shop on Labor Day, 
tappy in the knowledge that there will be 
10 more holidays until Thanksgiving Day. 
The Saturday closing has ended for the sea- 
‘on and all concerned are now ready for the 
trade revival expected after Labor Day. 

H. E. Christ, for several years in the re- 
tail business at 1612 S. 2nd St., is offering 
is entire stock of watches, clocks and jewel- 
'y for sale. S. W. Hart, for 21 years in 
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the retail business at Kennett Square, Pa., 
near this city, is also offering to sell his en- 
tire stock. He will retire from business. 

Coinage by the Philadelphia mint for Au- 
gust comprised these pieces: Double eagles, 
21,750; quarters, 608,000; dimes, 5,250,000; 
nickels, 5,513,100, and pennies, 7,900,000, a 
total of 19,282,850 pieces. Foreign coinage 
included 440,000 two zlot pieces for Poland, 
580,000 unsol for Peru, and 100,000 half 
quetzal and 460,000 one-quarter quetzal for 
Guatemala. 

Joseph B. Bechtel, president of Joseph B. 
Bechtel & Co., Inc., has just completed his 
first service as a member of the Philadelphia 
county grand jury, and his comments are not 
complimentary to the grand jury system, 
which he calls antiquated and_ inefficient. 
Mr. Bechtel, by the way, has just been elect- 
ed president of the Bechtel family associa- 
tion which held its reunion in Bucks county. 
It is composed of the descendants of one of 
the earliest settlers of eastern Pennsylvania. 
He was a Mennonite preacher who came 
from Germany to escape persecution. 

The Liachowitz jewelry store, risen 
Phoenix-like from the ashes of the former 
building destroyed by fire last Christmas 
Day, has been opened at Mahanoy City, the 
affair being marked by music, souvenirs, etc., 
and forming something of an epoch in the 
business history of the town, one of the live- 
liest in the coal regions. The front is of 
Italian marble, with large display windows, 
while the interior is handsomely arranged 
with walnut panelled walls, the fittings and 
furnishings being also of walnut. The light- 
ing is of the crystal prism type. The win- 
dows are done in green, with a walnut back- 
ground, the whole making an effective com- 
bination. A large street clock is to be put in. 

Schorr & ‘Herbst, retailers, are now fully 
established in their new store at 6 N. 13th 
St., which has been made into one of the 
handsomest and most tastefully arranged re- 
tail stores in the city. Two fine display 
windows, finely lighted, adorn the front, 
while inside the beauty of the arrangements 
has a pleasing effect upon customers. The 
ceiling is high and domed, being of Trava- 
tine in light green, while the walls are 
panelled in Italian walnut. Cosy, easy and 
other chairs upholstered in needle point are 
scattered about the store, and the lighting 
system is of the reflector type, bringing out 
the best points of every piece of jewelry or 
stone. The floor is handsomely carpeted and 
the general effect is pleasing. 

S. Rosenblatt & Son are receiving many 
compliments from salesmen and their own 
customers on their new store on German- 
town Ave., just below Lehigh Ave., and al- 
most directly opposite their former location 
which was the scene of a $69,000 diamond 
holdup last December. The new store has 
two fine display windows, one devoted en- 
tirely to diamonds, the other to general 
jewelry. The interior is finished in Ameri- 
can walnut, the showcases also being of that 
wood and fine plate glass, and the lighting 
is by three handsome cut-glass chandeliers. 
A new safe with a special diamond compart- 
ment has also been installed. On Oct. 5 
the firm will celebrate the 30th anniversary 
of its location on Germantown Ave. 

Local jewelers who sell on the time, de- 
ferred payment or plain everyday instalment 
plan, although notified of the new law re- 
quiring that all leases under such sales be 
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filed with the Prothonotary in the county in 
which the sale-is made, have not as ‘yet filed 
any leases. Under the law the original con- 
tract of sale or a-copy must be filed, but ap- 
parently there is no time limit provided in 
the act which was passed at the last session 
of the legislature and failed to attract much 
attention at the time; neither is there any 
provision for failure to observe the law. 
One matter that interests local jewelers is 
the announcement by the Prothonotary for 
this county that each filing carries a fee of 
50 cents, with additional costs for indexing, 
etc. Whether these charges will be borne 
by the buyer or seller is a source of much 
discussion among the instalment men. It is 
expected that one effect of the law will be 
a revelation of the wide extent of the instal- 
ment business in this city in all lines of 
trade. 

President F, L. Davis, of the Pennsylvania 
Retail Jewelers’ Association, and several of 
the other officials of the organization will at- 
tend the A. N. R. J. A. convention at Rich- 
mond. They expect to obtain light on sev- 
eral problems affecting retailers in this State 
and will pay particular attention to anything 
brought up relating to the fake auction evil 
and how to combat it effectively. Mr. Davis 
may relate the experience of the Pennsyl- 
vania retailers, who by hard and uphill work 
finally succeeded in getting a bill curbing the 
evil through the legislature, only to have it 
vetoed because Philadelphia and Pittsburgh 
were exempted from its provisions. Another 
matter that may be brought up by the Penn- 
sylvania delegation is the subject of a law 
regulating how long a jeweler is compelled 
to keep a watch left with him for repairs be- 
fore disposing of it. This latter evil is a 
crying one in this State, where forgetful or | 
indifferent customers often leave watches for 
months or years without calling for them, 
the timepieces meantime reposing on the 
jeweler’s rack, taking up room and requiring 
attention once every so often. 
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Charles G. Oelheim and family returned 
to Buffalo Tuesday from a two weeks’ 
motoring trip to Virginia. 

A. Olson, who has been in business at 247 
William St., for several years, has opened a 
second retail store at 3163 Bailey Ave., in 
the rapidly growing Kensington district. 

William K. Thompson has _ succeeded 
W. R. Pratt in Ohio territory for King & 
Eisele. Mr. Thompson was formerly order 
clerk in the King & Eisele organization. 

Gus Kern, who has been associated with 
the Star Ring Mfg. Co. for the past six 
years, opened on Sept. 5 a new retail jewelry . 
store at 5562 Main St., Williamsville, a sub- 
urb of the city. 

Harry C. McCormack, of T. C. Tanke, 
Inc., observed with his wife their 25th wed- 
ding anniversary, by taking a motor trip to 
Owego, N. Y., and Montrose, Pa., returning 
to Buffalo, Sept. 7. 

Their many friends in the trade will share 
with Arthur J. and Edgar N. Block, of 
T. C. Tanke, Inc., their grief in the loss 
of their mother, Mrs. Joseph Block, who 
died here on Aug. 30. 














































passed 
through New Orleans recently en route to 
Galveston, Texas. 

Charles D. Smith, prominent jeweler of 
Brookhaven, Miss., spent several days in 
New Orleans recently. 


Robert Elliott, Eldorado, Ark., 


Sam Antin, Baronne St. jeweler, is 
back in the city after visiting eastern mar- 
kets and making purchases for the Fall busi- 
ness. 

Coleman E, Adler will land in New York 
in the next day or so, having been in Europe 
for a number of months on both business and 
pleasure. 

A. E. Wiegler, president of Wm. Frantz 
jewelry company, reports business satisfac- 
tory, and is preparing in the next two weeks 
to visit eastern markets to make his Fall 
purchases. 

Joseph C. Richards, formerly of Antin & 
Richards, is preparing now for the opening 
of his jewelry establishment about Oct. 1 
in his new quarters in the new Union In- 
demnity building. 

Arthur Lehmann, La Grange, Ga., has 
been a New Orleans visitor for several days. 
Mr. Lehmann reports a severe drought in 
his part of the country. The city water 
works are only permitted to operate one hour 
each day. 

A. L. Judis, representative of the firm of 
Leonard Krower & Son, Inc., has just re- 
turned from a trip through Florida. Mr. 
Judis reports flourishing conditions in the 
jewelry business owing to the great enhance- 
ment in land values. 

Miller Bros., known as the Square Deal 
Jewelers of New Orleans, report that they 
are very well pleased with the change in 
their business for the first six months as an 
installment house. Henry Miller is away at 
present on his vacation, 

B. Mattes, J. T. Kirtland, Paul Seibel and 
R. A. Janin from the firm of Leonard 
Krower & Son, Inc., are busy occupied in 
their sample ‘rooms at the Gayoso Hotel, 
Memphis, Tenn., entertaining visitors to the 
Cotton States convention. 

P. J. Sterne, for the past eight years con- 
nected with White Bros., recently as secre- 
tary-treasurer and director, has resigned to 
enter the real estate business in Miami, Fla. 
Mr. Sterne has left New Orleans. He will 
reside at 68 Northeast 2nd St., Miami. 

The Hausmann, Inc., employers have a 
fishing club on the lake shore, and last week 
a number of the employers went to the club 
over the week-end. Henry Hausmann, sec- 
retary and treasurer of Hausmann, Inc., 
alone caught over 100 fish. Other large 
catches were also made. 

Chris Gorsch, salesman for Hausmann, 
Inc., and New Orleans representative for 
THe JeEweLers’ Crircutar, has taken his 
family to seaside resort. He will return 
with them to New Orleans in about 10 days, 
and will then make a trip without his family 
to Houston and Galveston. 

The Fall buyers convention brought to 
New Orleans many buyers among whom 
were the following: E. O. Strahan, Winns- 
boro, La.; M. Maier, Aberdeen, Miss.; Dr. 
J. W. Craig, Many, La.; Max Bogusch, San- 
derson; R. L. Ivy, Louisville, Miss.; S. C. 
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Fendley, Jackson, Ala.; Dr. Heyl, care 
Hamilton Drug Co., Hamilton, Ala. 

M. Bennie Mattes, manager of the art 
goods department of Leonard Krower & 
Son, Inc., left for Memphis; where he will 
manage the large display for the Krower 
firm during the Cotton States convention. 
Mr. Mattes will be assisted by J. T. Kirt- 
land, Paul Seibel and R. A. Janin. 

New fixtures, desks, etc., have been in- 
stalled on the main floor of the establishment 
of Leonard Krower & Son, Inc. This office 
now has the appearance of the interior of a 
bank. Special arrangements have been made 
for the handling of loose diamonds. The 
mechanics are now at work rearranging and 
completing the art goods department, which 
will be installed during the coming week. 

Visitors to New Orleans within the past 
week included: Ira Seebeck, Sykes & Strand- 
berg, Attleboro, Mass.; E. Gilmore, E. D. 
Gilmore & Co., Attleboro, Mass.; E. D. 
Moore, R. F. Simmons Co., Attleboro, 
Mass.; Geo. A. Armstrong, General Chain 
Co., Attleboro, Mass.; Al Morse, J. J. White 
Mfg. Co., Providence, R. I.; F. A. Moran, 
J. F. Sturdy’s Sons Co., Attleboro, Mass.; 
Mr. Taylor, New Jersey Chain Co., Newark, 
N. J. 














Harvey M. Boas, of Wortham, Tex., was 
a visitor to Lancaster last week. 


Ralph L. Sullivan, with I. Marcus, Al- 
toona, Pa., visited Lancaster last week. 

J. Frank Griffith, of the Non-Retailing 
Co., has returned from a visit at Wildwood, 
N. J. 

Improvements are being made to the in- 
terior of the H. S. Meiskey Co.’s establish- 
ment. 

Lancaster’s 
over for this season. 
holiday here. 

Percy L. Appel, of W. W. Appel & Son, 
and family have gone to Bayhead, N. J., for 
several weeks. 

Miss Harriet Alexander, of the sales force 
of the Zook jewelry store, has returned 
from a visit to Roanoke, Va. 

Jeweler James E. Buoy, Springfield, II1., 
was a recent visitor to Lancaster. Another 
visiting jeweler was Nelson J. Forney, 
Dover, Del. 

Alfred W. Steller, jeweler, of Welch, 
W. Va., has been visiting his parents, Mr. 
and Mrs. L. E. Steller, of Witmer, Lancas- 
ter county. 

The friends of Alfred W. Moyer, presi- 
dent of the Non-Retailing Co., will be 
pleased to learn that he is convalescing, after 
a serious illness. 

Dr. Eric R. Jette, New York city, son of 
Arvid Jette, jewelry manufacturer of Lan- 
caster, was married Aug. 25 to Miss Mary 
Parrish Little, of Meridian, Miss. 

Simon Stueller, a Lancaster diamond cut- 
ter and polisher, and son, Frederick, sailed 
from Cherbourg, France, on Sept. 1 for 
New York, after a three months’ pleasure 
trip in Europe. 

Miss Elizabeth Myers, head of the enam- 
eling department of the J. F. Apple Co., re- 
signed that position a few days prior to 
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Sept. 5, on which day she was married to 
Joseph Grassel, of Lancaster. 

Albert B. Smith, of Smith Bros., and his 
wife spent last week in New York and At. 
lantic City. Mr. Smith’s partner, Oscar 4 
Smith, and wife have returned from a motor 
trip to New York State and Canada. 

James H. Johnson, a veteran of the World 
War, after spending two and a half years a 
the Bowman Technical School, taking 
courses in watchmaking, jewelry and ep. 
graving, has gone to Richmond, Va., to join 
his wife and take a position with J. T. Allen 
& Co. 

F. Kelly James, Burlington, N. C., was 
married Aug. 29 to Miss Caroline Lied, a 
school teacher, of Reamstown, Lancaster 
county. They met here while Mr. James 
was a student at the Bowman Technical 
School in 1922. Mr. and Mrs. James haye 
gone to Miami, Fla., where he has taken a 
position. 

L. C. Engle, Jr., of South Boston, Va, 
who graduated from the Bowman Technical 
School in 1918 and went to Orlando, Fla, 
and engaged in business there for himself 
paid the school a visit recently. John ] 
Bain, Savannah, Ga.; Paul Lindemuth, Mt 
Joy, Pa. and Edward G. Schirner, Lay- 
rence, Mass., have enrolled at the school as 
students. John J. Bowman, head of the 
school, and family have returned to their 
city home from their country home, “Pequea 
Farm,” near Lancaster. Abraham Fackett 
has finished a course and returned to his 
home town, Grafton, W. Va., to take a posi- 
tion with G. W. Loar & Co. 








Business Troubles 





The Meriden Jewelry Mfg. Co., Meriden, 
Conn., is offering creditors 33% cents on the 
dollar. 

Oscar Kohl, 55 South St., Rochester, 
N. Y., has made an offer of 20 cents on the 
dollar to creditors. 

Irving M. Bennett, 323 Pine Ave., Seattle, 
Wash., has filed a voluntary petition in bank- 
ruptcy, listing his assets at $5,355 and lia- 
bilities at $6,974. 

A voluntary petition in bankruptcy has 
been filed by L. H. Riley, Corning, N. Y. 
The assets are $2,000 and the liabilities be- 
tween $6,000 and $7,000. 

Edouard Sutter and Julian A. Sutter, 
doing a jewelry business at Lewistown, 
Mont., under the name of Sutter Bros., have 
filed voluntary bankruptcy petitions i 
Great Falls. Liabilities of the partnership 
are listed at $19,913.53 and assets at $90. 








Canada Notes 





The Royal Silver Plate Co. is registered 
at Montreal. 

Mrs. R. McNaught, jeweler of Radisson, 
Sask., recently sustained a fire loss. 

Dr. Frank A. Smith, optometrist, has com 
menced business at Saskatoon, Sask. _ 

Wheatley Bros., Ltd., jewelers, of Regina, 
Sask., have discontinued their branch store 
on Scarth St. 








It is reported that the Quality Jewelry 
Co., will open a jewelry store at Sheboyga 
Wis., under the management of Chas. 
nick. 
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Chicago Notes 


George H. Dinsley, Canadian reresentative 
for the Illinois Watch Case Co., spent several 
days here and at the factory at Elgin. 

Fred Whitney, manager of the Chicago 
ofice of the Hadley Co., is spending two 
weeks in the west and northwest calling on 
the trade. 

George Goldberg, of New York, stopped 
off in Chicago last week to spend a few days 
here on his way home from a business trip to 
California. 

Steve Leubusher of Leubusher & Schumann 
Co. Kesner building, is making a two weeks’ 
business trip through Wisconsin and northern 
Michigan. 

J. J. Hackett, southern representative for 
the Rogers, Lunt & Bowlen Co., left last 
week for his territory and will be gone for 
about a month. 

George Hicks, vice-president and manager 
of Charles E. Graves & Co., is spending a 
couple of weeks with his family motoring 
through Michigan. 

J. H. Schwartz, of Louis Schwartz & Son 
Heyworth building, returned to his desk last 
week after spending two weeks camping in 
central Wisconsin. 

I, W. Cokefair, of the New York office of 
the Derby Silver Co., International Silver 
Co, spent the past week in Chicago visiting 
at their local office. 

Reuben Cohen, of the George H. Cahoone 
(o, is out on his eastern territory calling on 
the trade. Mr. Cohen will return home 
within a short time. 

John M. Walsh, of the Harry J. Babby 
Co, returned last week from Pine Lake 
lodge, near Fifield, Wis., where he spent 
two weeks enjoying a rest. 

B. S. Felvey, Chicago manager for “1847 
Rogers” line of Intesnational Silver Co., left 
this week on a short business trip to Min- 
ieapolis and the northwest. 
A. W. Sherrill, of Sinnock & Sherrill, 
New York, arrived in Chicago last week to 
send about 10 days here visiting the trade 
his way to his western territory. 
_ Adolph Weiss, of Heinrich, Herrmann & 
Neiss 29 E. Madison St., left this week on a 
usiness trip through the west and middle- 
"est and will be gone for about 30 days. 

George H. Thomas, manufacturers’ repre- 
“nlative, with offices on the third floor of the 
Heyworth building, returned last week from 
‘two weeks’ business trip through the east. 
Ps: W. Hendrichs, vice-president of the 
Taft Co., of Indianapolis, spent several days 
s Chicago last week visiting the trade and 
“<ing arrangements with various jewelry 
vorkmen to enter their employ. 


E. P. Jensen, who has been connected with 
Charles E. Graves & Co., Madison and 
Wabash Ave., for the past two years, has 
been placed in charge and is buyer of the 
silverware department. Mr. Jensen succeeds 
W. A. Mandelkoe. 

Mr. and Mrs. James Eppenstein, returned 
to Elgin after a two months’ honeymoon trip 
spent in California and other Pacific Coast 
States. Mr. Eppenstein is an executive of 
the Illinois Watch Case Co., and the Elgin 
American Mfg. Co. 

Clarence Roehr, of the Bassett Jewelry Co., 
arrived in Chicago last Friday, to spend 10 
days here visiting the trade and will be at 
the Chicago office. En route to Chicago, Mr. 
Roehr, called on the trade in the larger 
cities of the middle west. 

Max Hirsch, wholesale watch dealer, at 31 
N. State St., returned last week with Mrs. 
Hirsch, from a three weeks’ visit to several 
of the larger cities in Florida. Before re- 
turning home they made arrangements for a 
Winter home just north of Miami. 

Sympathy has been extended to F. R. 
Gregory & Co., and Ralph Seiffe, of Baer & 
Wilde, on account of the sudden death of 
their sister and sister-in-law, Madeline Seiffe, 
who passed away at her home 2072 Lunt 
Ave., a week ago. Interment was at Rosehill 
Cemetery. 

Ed Cain & Co., located in room 604 
Mallers building, announces they will remove 
their office and salesroom to suite 1215 Hey- 
worth building, 29 East Madison St., on Oct. 
1. In making this change this company will 
secure much larger quarters and will be more 
desirably located. 

Among the visitors in Chicago last week 
looking over the markets were: Mrs. C. M. 
Bailey, of C. M. and G. A. Bailey, Dallas, 
Texas; J. Armstrong, Hammond, Ind.; Dan 
D. Williams, of Daniel D. Williams & Co., 
Emporia, Kans.; Mrs. Estberg, of Estberg 
& Sons, Waukesha, Wisc. 

C. P. Dungan, manager of the Chicago 
office of the International Silver Co., left 
last Friday night for Lake Gogebic, located 
in northern Wisconsin, where he will join K. 
G. Merrill, assistant manager of the Chicago 
office. Mr. Dungan will remain there for a 
week, and Mr. Merrill will return home early 
this week. 

“Larry” Edwards, manufacturers’ repre- 
sentative suffered a serious accident on Mon- 
day of last week as he was stepping from his 
automobile. His foot slipped from the curb- 


ing with the result that his ankle and leg was 
‘trained so that he was unable to walk. He 
is now on crutches and hopes to soon be 
recovered. 

George Hughes, manager of the Chicago 


office of Holmes & Edwards, line of the 
International Silver Co., welcomed the return 
of his son George, Jr., last Friday, from a 
two months’ camping trip in the northern 


part of Canada. Upon the arrival of his son, 
Mr. Hughes left with his family on a two 
weeks’ motor trip through the nearby States. 

William Strauss of Strauss & Strauss, 
New York, spent several days in Chicago 
last week visiting with friends and left Fri- 
day night for the west and south to call on 
the trade. He will work his way home along 
the southern border. Norman Strauss, of 
the same company arrived in Chicago last 
Friday to spend a week here calling on the 
trade. 

Theodore A. Thelander, retail jeweler lo- 
cated at 5138 N. Clark St., left last week 
with 'Mrs. Thelander, to motor to New York, 
from which port they met their son Ted, who 
just returned from Switzerland where he 
attended the Boys’ convention. Before re- 
turning home, they will motor through the 
east and will return home by way of Wash- 
ington. 

Harry H. Miller, manufacturers’ repre- 
sentative left Monday for an extensive busi- 
ness trip to cities in New York, Pennsylvania’ 
and the middle west. On this trip Mr. 
Miller will show in connection with the lines 
he represents the line of Richards & Co., 
Attleboro, on account of the serious illness 
of Frank Ruggles, the Chicago representa- 
tive of that house. 

The death of C. L. Yeager, age 66, which 
occurred suddenly at his home in Minneapolis 
recently was announced here last week. At 
the time of his death “Dad” Yeager, as he 
was known to his many friends in the north- 
west was representing H. Paulson & Co. of 
this city. Mr. Yeager was well known and 
well liked throughout his territory and his 
many friemds will be sorry to learn of his 
death. 

Irving Schlig, known as “Sonny” Schlig to 
his friends and the police of Chicago, was 
found murdered with a “pal” a week ago near 
the aviation field in Cicero. Schlig was 
identified after his death by Otto W. Jonas. 
diamond setter in the Silversmith building, as 
one of the men who entered his place of busi- 
ness and held him up on June 22. Schlig was 
frequently accused of taking part in jewelry 
holdups in the city but never got beyond 
the point of giving bonds for his appearance. 

One day last week thieves removed four 
grips of jewelry from the automobile used 
by Frank Semmer, city salesman for the 
Stein & Ellbogen Co. On the day of the 
loss Mr. Semmer spent the morning with a 
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customer on Stoney Island Ave., and as this 
was near to his home 7640 Wabash Ave., he 
drove home for lunch, leaving his car and 
sample cases at the curb. When he started 
for his afternoon trip he discovered his loss. 

Frank Sandberg, 4048 Milwaukee Ave., re- 
turned last week with Mrs. Sandberg from 
a two weeks’ motor trip to the Dells of Wis- 
consin. 

A. L. Clark, of the Whiting Chain Co., 
Plainville, Mass., arrived in Chicago last 
week to visit with the trade on his regular 
fall trip through the northwest. 

F. M. Kline, of the Juergens & Anderson 
Co., is spending this week in Denver and the 
northwest, visiting with their concern’s repre- 
sentatives and calling on the trade. 

Harry J. Baby of the Harry Baby Co., is 
‘spending a month with his family at White 
Lake, Wis., taking a good rest. He will re- 
turn to Chicago about the middle of this 
month. 

Fred J. Essig, lapidist, in the Butler 
building, returned last week from Woodruff, 
Wis., where he motored with his wife. They 
stayed there for two weeks visiting with 
friends. 

M. Iralson, diamond merchant with offices 
at 31 N. State St., left on his trip through 
the south this week. He will be gone for 
two weeks and will visit the larger cities of 
the south. 

‘Miss Bertha Sasches, retail jeweler, who 
has been located in room 302 Heyworth 
building for the past two years, has removed 
her business into suite 703 Goddard building, 
27 E. Monroe St., where he has secured more 
desirable quarters. 

Max Cohen, manufacturers’ representative, 
16th floor Heyworth building returned last 
week from a short business trip to St. Louis 
and some’ of the larger cities in the east. 
After remaining in Chicago for about week 
Mr. Cohen will again leave on an eastern 
trip. 

Kansteiner & Nathanson, 5 N. Wabash 
Ave., have just completed arrangements with 
J. K. Venable, to represent them at the Pacific 
coast. Mr. Venable has his headquarters at 
Los Angeles. He has been associated with 
the jewelry field for more than 11 years and 
is well known to the trade. 

J. Fligelman, who conducted the premier 
Watch Repair Co., at 1130 S. Richmond St., 
for sometime, has taken over the watch repair 
business of J. H. Prevost, 500 Hartford 
building. Mr. Prevost is recuperating at the 
present time from injuries sustained by an 
accident several weeks ago. 

O. R. Engelmann, owner of the Calo ‘Shop, 
5405 N. Clark St., returned to Chicago re- 
cently accompanied by his wife, from a seven 
weeks’ trip through many of the countries of 
Europe. Mr. Engelmann, is an optometrist 
as well as a jeweler and while in Germany 
attended many optical clinics. 

Lee Thurston, Chicago manager for Parks 
Bros. & Rogers, with offices on the 13th 
floor of the Columbus Memorial building, 
returned this week from a business trip 
through the northwest. Mr. Thurston re- 
ports business as fair, and feels much en- 
couraged about fall prospects. 

A. C. Spitzer, Chicago manager for the 
Liberty Watch Co., with offices on the 15th 
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floor of the Heyworth building, returned to 


Chicago last week after spending many 
weeks in New York at the home office. Mr. 
Spitzer, expects to remain here for several 
weeks before leaving for his territory. 

H. Erickson, 5304 N. Clark St., motored to 
Sawyer, Mich., with his family last week 
where they remained for a few days resting. 
Mr. Erickson is remodeling his entire store. 
Work has just been completed on a new 
copper trimmed window front, and a steel 
ceiling. New electric light fixtures and 
new cases will be installed within a few 
weeks. 

Irving Cohen & Co., Inc., 6th floor of the 
Mallers building, announces that in addition 
to their silverware, ivory goods and novelties 
they have opened a jewelry department. 
They are carrying a complete line of jewelry 
watches and diamonds. The department is in 
charge of J. Zolotnitzky who has been con- 
nected with the wholesale jewelry business 
for many years and is well acquainted with 
the retail trade. In order to make room for 
the new department this concern has acquired 
additional space, taking part of the office ad- 
joining them. 

Several intimate friends of John B. 
Warren, formerly associated with the trade 
in this city but now located in California 
gave a dinner at the Hamilton Club on 
Tuesday evening of last week in his honor. 
During and after the dinner a social and 
general good time was enjoyed by W. W. 
Beckwith, toastmaster and Jack Kelsey and 
Art Connors as end men. Others present at 
the dinner were included. Oliver Artes, 
William Drexmit, Fred Whitney, Walter 
Scott, A. J. Oppenheim, John Wagner, 
Joseph Stein, Claud Wheeler, Martin Lenz, 
John H. Warren. 

Unexpected progress has been made on the 
new Jewelers’ building at the corner of 
Wabash Ave. and Wacker Drive. Many 
of the caissons have been completed and the 
contracter in charge of this work is working 
both day and night shifts. Foundation con- 
ditions of this building have been found ideal 
and is perhaps the best of any building of 
this kind so far erected in this city. Most of 
them rest on hard pan but these caissons 
which are being sunk to a depth of 105 feet 
rest on solid rock and no wet conditions 
were found in any part. Drills sunk in the 
rock eight feet did not penetrate through. 
Contracts for steel and other material guar- 
antee delivery so that the portion of the 
building to be occupied by the jewelers will 
be ready for occupancy by May, 1926. 

Lebolt & Co., who have been located at 
the southeast corner of Monroe and State 
Sts. for many years, removed their business 
offices and shops into their new location in 
the Columbus Memorial building. They 
have secured a main floor store and the en- 
tire third floor of the building. The main 
floor store is handsomely furnished with new 
brown mahogany floor cases and wall cab- 
inets. The firm has 15 beautiful crystal 
chandeliers and 22 wall ornament lighting 
fixtures. A private elevator connects the 
main floor with the third floor, where are 
located the silver display and salesrooms, ex- 
ecutive offices, business offices and seven pri- 
vate pearl offices. A part of this third floor 
is fitted up into several rooms, and in these 
rooms they have their gold and platinum 
factory, silver shop, polishing room 


and refining room. Their window displays 
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are the best to be had, and at night the dis. 
plays are protected by fancy ornamented 
brass bars. These bars are dropped in the 
daytime and adds to the beautiful store front, 








St. Paul. 


Roy Mickelsen, engraver for Harold 
Peterson, whose right arm was scalded by 
boiling alcohol on Aug. 18, returned to his 
work on Aug, 31. 

Roy Gue, for seven years with the Riggs 
Optical Co., 512 Ryan building, on Aug, 3} 
entered the employ of Harold Peterson, 
manufacturing jeweler, Ryan building, 

H. A. Bockstruck, president of Henry 
Bockstruck Co., retail jewelers, 379 Robert 
St., returned Aug. 29 from a vacation in 
northern Minnesota. He spent three weeks 
motoring through Itasca State Park, the 
National Forest, Bemidji, Hackensack, Lut- 
sen and Pequot, covering about 500 miles, 

Max Goodman, of the firm of A. D, 
Goodman & Bro., wholesale jewelers, 506 
Ryan building, left Sept. 2 with Charles 
Friedman, St. Paul tailor, for a Wisconsin 
Summer resort, where he expected to devote 
most of a week’s stay to fishing. Raymond 
Goodman, son of the late A. D. Goodman, 
left Sept. 1 on the road for the firm of 
A. D. Goodman & Bro. He will go through 
Minnesota, North Dakota, South Dakota 
and Wisconsin. 

H. B. Pratt, president of Bullard Bros, 
retail jewelers, 95 E. 6th St., returned Aug. 
25 from a motor trip of three weeks in 
Minnesota and North Dakota. At the time 
of the recent cyclone which did considerable 
damage in Detroit, Minn., Mr. Pratt was 
at a lake about four miles from that city. 
An interesting feature of his trip was a 
visit to Fargo, N. Dak., after an absence 
of 29 years. He stopped also in Grand 
Forks, N. Dak., and Crookston, Minn. Mr. 
Pratt has been in the jewelry business 0 
years, starting when he was 14 years old. 
His first shop was in Oneida, IIl., a town 
of about 1,000 people, and later he was with 
J. R. Elliot in Minneapolis and Mr. Sund- 
berg in Fargo. He has been president of 
Bullard Bros. about 29 years. 











Trade Gossip 





An interesting new display card is now 
being distributed to the trade by the Inter- 
national Silver Co. It is handsomely printed 
in three colors and is embossed. The Tri 
umph pattern, which is featured, is the new- 
est design of the company, and the display 
brings out a strong selling point—the extra 
plate for long wear—which is a charactet- 
istic of Wm. Rogers & Son silverplate. 


* * x 


So many members of the trade have 
pressed a desire for a novelty display card 
which has been on display in the office of 
Walter Lampl, 20 W. 47th St., New York 
that he has had duplicates printed which 
are ready for anyone wishing to obtail 
copies. These cards are printed in the form 
of a schedule showing the time which 1s 
allowed for various kinds of solicitors, sale 
men and agents. Above. the schedule there 
is printed the name of Walter Lamp! with 
his address and nature of business. 
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Vincent Ackermann, watchmaker for J. J. 
Koehler, Manitowoc, Wis., attended the Wis- 
consin State Fair at Milwaukee last week. 
He was among the visitors to the William 
F. Gollberg Co. 

H. S. Paterson, representative of the Re- 
liance Silver Co., Milwaukee. wholesale 
jewelry firm, has completed his swing around 
the circuit in Minnesota, and is now traveling 
in the Dakotas, where he will call on the 
trade. 

Frank Quinn, representing the Homan 
Mfg. Co., Cincinnati, O., called on the 
jewelry jobbers and retailers during the 
week, F. E. Bleuher, of the William L. Gil- 
bert Clock Co., of Winsted, Conn., was an- 
other caller on the wholesale jewelry houses. 

Ray Millington, a jeweler at Plainfield, 
Wis., was a visitor in Milwaukee for three 
days last week. He handles radio equipment 
in connection with his jewelry business, and 
attended the meetings of the Radio Trades 
Association of Wisconsin which were held 
during Radio Week, as last week was desig- 
nated. 

Retail jewelers who called at the Milwau- 
kee jewelry jobbing firms last week in- 
cluded: M. Schneider, of Schneider Bros., 
Burlington; L. C. Bruss, Reedsville; A. 
Miller, Monroe; F. C. Niesen, Port Wash- 
ington; Mrs. Estberg, of Estberg & Sons, 
Waukesha; B. Panik, Cudahy; H. W. 
Umbs, South Milwaukee, and George Arm- 
bruster, of Cedarburg. 

The merchants’ bureau of the Chamber of 
Commerce at La Crosse, Wis., to which or- 
ganization a number of the jewelers belong, 
has selected Sept. 10, 11 and 12 as the dates 
for the opening of the Fall season. All of 
the show windows in the stores will be un- 
veiled at 8 p. Mm. on Sept. 10, but the stores 
will not be open that night. The Fall open- 
ing is a big annual event and the merchants 
are making elaborate plans for the one this 
year, 

Hugo Sauer, of the Bunde & Upmeyer 
Co., has returned from a two months’ rest 
which he spent with his family at their Sum- 
mer cottage on Fish Trap Lake, near Minoc- 
qua, Wis. The fishing in that region was 
not very good this season, according to Mr. 
Sauer, although he said that several mus- 
kellonges were caught but they were under- 
size and could not be kept. His health is 
much improved after being out in the open 
all Summer, 

A special offering of Elk jewelry is being 
made by the Bunde & Upmeyer Co., well 
known Milwaukee retail jewelry firm, for 
the occasion of the dedication of the new 
Milwaukee Elks’ clubhouse. The Milwaukee 
club is one of the finest in this section of 
the country, and it is located across from 
cautiful Juneau Park here overlooking 
Lake Michigan. It cost about a million dol- 
lars, and has been under construction for 
over a year, 

oo was thrown through the window 
€ jewelry store of Charles J. Steckel, 
tes St., one night last week while 
Mr, Steckel and his wife were in the work 
shop in the back part of the store. Two 
9g age seen in an automobile that passed 
time and police here believe that 
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either a tire of the car snapped the stone 
through the window or that it was thrown 
with the intention of looting the window. 
There was about $1,000 worth of jewelry 
in the window at the time. 

George Chatterton, Milwaukee retail 
jeweler, qualified in the championship flight 
of the Milwaukee county golf tournament 
held over the week-end at the Grant Park 
links. Mr. Chatterton shot a 78, which was 
only three strokes above the low score turned 
in. Harold S. Lewis, treasurer of the David 
Goldman, Inc., Milwaukee retail jewelry 
house, turned in a qualifying score of 86 
in the fifth flight of the tournament. This 
is the largest tournament ever held in Mil- 
waukee county, according to George Han- 
sen, Grant Park superintendent. There were 
208 entrants. ; 


Jewelers in two Wisconsin cities partici- 
pated in the city-wide dollar day movements 
last week. In Superior, Wednesday was 
designated as the bargain day, and it at- 
tracted many people into the stores. There 
was something in the stores for everyone, 
and there was a good volume of business 
transacted. The dollar day bargains were 
given on two days in Wisconsin Rapids to 
accommodate those who would be unable to 
attend if it was held only on one day. This 
is a semi-annual event for Wisconsin Rapids, 
and it was sponsored by the: local retailers 
association. 


C. W. Olney, retail jeweler at West Allis, 
Wis., and nationally known trap shooter, 
won the amateur national doubles champion- 
ship in the meet held in connection with 
the grand American handicap at the A. T. A. 
grounds at Vandalia, O., by breaking 191 
targets out of a possible 200. He equaled 
the world’s record in the meet by breaking 
99 straight out of second hundred targets. 
Mr. Olney also tied with five others in the 
international open event, which consisted of 
20 targets at 18 yards, 20 targets at 20 
yards, 20 targets at 23 yards, 20 targets at 
25 yards, and 10 pairs of doubles. Each of 
the contestants shattered 97 targets. 


The Milwaukee police are holding a mid- 
dle-aged man for trying a flim-flam stunt on 
a local jeweler. It was similar to the one 
tried in the store of Louis Shaw, prominent 
jeweler at Racine, Wis., which netted the 
swindler there a $400 diamond ring. The 
man came into the Shaw store and asked to 
look at diamonds and, having seen several of 
them, said that he was selecting one for his 
daughter whom he would bring back with 
him. When he left the store it was dis- 
covered that he had taken a genuine dia- 
mond and substituted a paste one in its 
place. The Racine police have been notified 
of the man being held in Milwaukee, and an 
effort will be made to identify him as the 
one who operated there. 

Archie Tegtmeyer, retail jeweler at Mil- 
waukee, has just returned, after spending 
three months touring Europe with Mrs. 
Tegtmeyer and their son, Gambier, who is 
attending Oxford University as a Rhodes 
scholar. They visited England, Holland, 
Switzerland, France and Germany. “Amer- 
ica is the only country to live in,” declared 
Mr. Tegtmeyer. “Conditions are deplorable 
in Europe, people are out of work, and there 
is a feeling of hatred in all of the countries. 
In England alone there are more than 1,000,- 
000 people out of employment.” He said 
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that there isn’t a store'in Europe which can 
compare to the American stores, and this 
includes jewelry establishments also. In Mr. 
Tegtmeyer’s estimation, Paris is not the 
shopping center for which it has the reputa- 
tion. England, he stated, is making an effort 
to capture the world market and has en- 
gaged in a drive to influence its citizens to 
buy only goods made in England. 





amiiieniiemend 
ween may 


British Columbia Notes 








A fortunate Toronto jeweler recovered 
$15,000 worth of diamonds the other day 
within a brief period of the discovery of 
his loss. These diamonds were in ‘a small 
case and were left by him on a Toronto 
street car. They were picked up by the 
conductor, and when the merchant asked 
about his loss, the case with all the dia- 
monds intact were returned to him. 

Dingwall’s and Birks, Winnipeg, par- 
ticipated in the recent Dollar Day at Winni- 
peg which the jewelers and other merchants 
of that city have inaugurated as a special 
monthly feature of retail selling. Many un- 
expected gifts were displayed at Birks, 
where it was found that the little gift 
wanted for a friend or as a reminder for 
some small service is not beyond the con- 


_ fines of economy. 


British Columbia jewelers are now con- 
centrating attention upon the American 
tourists, and are making numerous an- 
nouncements for the benefit of persons trav- 
eling from the United States. They are 
calling attention to their Paris connections 
and their low import duties on certain kinds 
of jewelry for the custom of Americans. 
Articles from the old world, from pipes to 
pottery, are featured in some of the jewelry 
shops. Long clay pipes from the Dutch 
village of Gouda, to Regina art pottery, 
made by the same people, in shades of bright 
colors are on display. 

Among the younger and progressive busi- 
ness men of Winnipeg is Robert M. Haul- 
tain, who has been achieving success as 
managing director of the firm of Henry 
Birks & Sons, Ltd., in that city. He was 
appointed to the head of this large jewelry 
business in January last, after he had been 
with the Ryrie-Birks, Toronto, since 1923, 
as an outside salesman. He graduated from 
the Royal Military College at Kingston, 
and then settled in western Canada, as a 
construction engineer, serving in the de- 
velopment of the Canadian Northern Rail- 
way, before going into the jewelry business. 
He was overseas during the war, and at the 
time of the armistice was a captain in the 
air service. 





— 





H. C. Viele, formerly of Augusta, Ga., 
has been in Sanford, Fla., to complete plans 
for moving his jewelry business to Sanford 
where he intends to locate permanently. 
Mr. Viele has been 25 years in the jewelry 
business and much of his experience has 
been obtained in New York city. Seven 
years ago, he removed to Augusta where 
he had been in business up to a few years 
ago when he decided to investigate rumors 
of Sanford’s prosperity and went there for 
a visit. He was impressed with the pros- 
pects and closed out his business in Augusta. 
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Mr. and Mrs. Frank G. Ward, of Anadar- 
ko, Okla., recently motored to Oregon and 
Nevada. 

P. A. Broderson and family, Weilington, 
Kans., are now on a motor trip through the 
State of Oklahoma in lieu of an annual 
vacation. 

M. L. Truby, retailer of Independence, 
Kans., was traveling in California during 
the month of August and has just zeturned 
to his home. 

D. B. Ward of D. B. Ward & Co., whole- 
salers, left Kansas City on Sept. 1, to gu oi 
an extensive trip through the southern Mis- 
souri territory. 

J. O. Van Voorhis, his wife and daughter 
spent about two weeks of August at their 
Summer camp near Osawatomie, Karis., re- 
turning last week. 

Mr. and Mrs. J. R. Kile, Neodesha, Kans., 
has just returned from a motor trip to 
Minnesota where they had been vacationing 
for about four weeks, returning via Kansas 
City. 

It is reported here that A. B. Conrad, one 
of the oldest retailers in Newton, Kans., has 
recently been very ill. He is now very 
much improved within the last few days, 
however. 

M. F. Kohler, Parsons, Kans., was on a 
fishing trip in the Ozark Mountains country 
several days last week. Mr. Kohler has 
been in the retail business in Parsons for 
many years. 

William T. Brown, Sterling, Kans., Mrs. 
Brown and their daughter were recent motor 
tourists to points in northern Iowa and 
Minnesota, where they went on_ their 
Summer outing. 

Mrs. Hough, of the Caldwell Jewelry Co., 
Caldwell, Kans., was through this city 
recently, enroute to St. Louis, to which city 
she had been called by the serious illness of 
her sister who resides there. 

N. R. Daugherty, Newton, Kans., was a 
member of the Masonic drill team which 
attended the annual conclave of the Knights 
Templar from this section. The conclave 
was held last month at Seattle. 

J. V. Robinson, manager of the material 
department of the C. B. Norton Jewelry Co., 
returned to Kansas City with his family on 
Aug. 31, after a month in Minnesota, to 
which territory they had motored for the 
annual vacation. 

H. E. Sutter and wife recently returned 
to their home at Anadarko, Okla., after 
several weeks in Colorado and Washington. 
They spent a few days in Abilene, Kans., en- 
route home, in order to visit Mr. Sutter’s 
father at that place. 

Mack Goldsmith, of the Mack Company, 
Tulsa, Okla., was a recent visitor in Kansas 
City while on his way to Michigan, his old 
home, with his family. The trip combined 
a vacation and a visit with relatives and old 
friends in Michigan. ° 

John Mednikow, retailer at 13th St., and 
Grand Ave., now has an assistant in his 
store and shop in the person of Salvatore 
Moley. Mr. Moley is intending to learn the 
rudiments of the jewelry business at the 
able hand of Mr. Mednikow. 

Mrs. C. E. Conklin, Chanute, Kans., re- 
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turned to Kansas City last week after several 
weeks in the western States. Mr. Conklin 


met her here and the two returned to 
Chanute after a day or two in this city. Mr. 
Conklin visited the wholesale trade here 


while in town. 

Milton H. Goldberg, who is well known 
in the retail trade in this city and who was 
employed in a sales and managerial capacity 
by I. Adelson during a period of six years 
is now associated with Meyer Gordon of the 
Gordon Jewelry Co., operator of the new 
retail shop in the Hotel Muehlebach build- 
ing. Mr. Goldberg was for four years man- 
ager of the old store of the Adams Jewelry 
Co., while it was in existence on Main St., 
south of 12th St., that service being followed 
by two years as manager of the Adelson- 
Chambers store, just north of 12th St. 











Garner Sly, of E. H. Pudrith & Co., who 
has been ill for a time, is better and able 
to be about his duties again. 

Jacob Segal, of the Jacob Segal & Co., 
diamond importers in the Jewelers’ Court, 
is making an extended trip through the 
western States. 


Charles E. Wallace, president of the 
Wallace-Monroe Mfg. Co., in the Jewelers’ 
Court, is making an extensive trip through 
the southern States. 

A. R. Perry, of the W. F. Broer Co’s., 
main establishment in Toledo, and Mrs. 
Perry, were in Detroit last week and called 
on the company’s branch shop in the Jewel- 
ers’ Court. 

Martin M. Fox, a retail jeweler from 
Grand Rapids, was in Detroit last week 
calling on the wholesale jewelers. He was 
on his way to Florida where he has extensive 
real estate holdings. 

J. Conklin, of New York city, a weli- 
known jewelry salesman, was in Detroit last 
week calling on the local trade. He repcris 
business promising through most of the 
middle western States. 

Mr. and Mrs. Shor, of New York city, 
the former representing the Acme Platinum 
Mfg. Co., were entertained for three days 
last week by members of the O. I. Baker 
Co., 1006 Jewelers’ Court. 

Fred C. Arnold, for a considerable time 
employed by Davidson’s Credit Jewelry 
Store, 13912 Woodward Ave., has accepted 
a position as city salesman for the W. [. 
Broer Co., wholesalers, in the Jewelers’ 
Court. 

“Kay” Knodle, a watchmaker, who had 
worked for a long time in downtown jeweiry 
establishments, dropped dead recently at a 
bowling alley. He had a wide acquaintance, 
and his death has saddened a large number 
of friends. 

Alexander H. Middleman, retail jeweler 
at 4628 W. Fort St., is planning, in the near 
future, to move to a new location farther 
out from his present place of business. Ad- 
ditional space will permit him to better care 
for his increasing trade. 

William Schanzlin, 2136 
Ave., expects soon to 


West 


move to 


Warren 
another 


location a short distance from where he is 
now. New fixtures and other equipment will 
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give him an attractive place. The location 
is in a thickly populated center. 

Freedman & Boodin, have recently been 
incorporated in Detroit, for the purpose of 
manufacturing and dealing in jewelry. The 
capital stock is $10,000. The owners are 
Oscar Freeman, 1675 Hazelwood Ave.; Max 
Boodin and Mollie Freedman, all of Detroit. 

“Ted” Kinney, for a number of years 
salesman for the W. F. Broer Co., whole- 
sale jewelers, in the Jewelers’ Court, has 
resigned and is planning to engage in ancther 
line of business, with his father. 
Kinney has a wide acquaintance among 
Detroit retail jewelers who regret that he js 
leaving this field of endeavor. 

Reid Berkey, of the Charles A. Berkey 
Co., wholesale jeweler, has returned from 
an extensive trip through Ohio and Indiana, 
He reports business promising in that terrj- 
tory. Good crops are bringing prosperity 
to the rural residents and they in turn are 
making liberal expenditures, the jewelers 
coming in for their share of the trade. 

H. J. Luths, of Luths, Dorweld, Haller 
Co., has been on the sick list for a time at 
his summer home, Walled Lake, a few miles 
from Detroit. He is reported on the gain 
and is expected back at his duties again in 
a few days. W. H. Jones, salesman for the 
concern, and well-known throughout his 
territory in the middle west, recently soid 
his home at 13110 Kentucky Ave., and has 
purchased a new place at 2952 Grand Ave. 

William H. Horton, Flint, was in Detroit 
last week buying new merchandise and pre- 
paring for an increased Fall trade. R. Lock- 
hart, another Flint jeweler, also has been in 
Detroit for a few days replenishing his stock. 
Flint is one of Michigan’s most prosperous 
cities, and through the automobile industry 
is giving employment to large numbers of 
persons, 

The Liggett building still continues to be 
headquarters for many visiting jewelers. It 
is only a short distance from the new 
Jewelers’ Court and there is a well-beaten 
path between the two buildings. The follow- 
ing are the jewelry firms who now occupy 
space in the Liggett structure: Luths, 
Dorweld, Haller Co., wholesalers, 401; J. 
E. Clevenger & Co., manufacturers, 402; 
Schultz Jewelry Co., wholesalers, 410; Paul 
Schultz, watchmaker, 410; Freedman- 
300din, Inc., manufacturers and _ whole- 
salers, 502; Detroit Watch Repair Shop, 


Mr, 


502. 








Suspected of knowing something of the 
burglary of the Hart jewelry store at Flem- 
ington, N. J., on Friday morning, Aug. /, 
when about $300 worth of silverware and 
other articles were taken, a taxi driver told 
State troopers that he drove the taxi that 
brought the robber to Flemington. He 
stated that he did so under duress. As 4 
result of the taxicab driver’s statement, two 
men have been lodged in the county jail 
charged with burglary and another man 's 
charged with being implicated. The third 
man is already in the Somerville jail on an 
other charge. Detectives for the Jewelers 
Security Alliance, to which Oscar Fliegauf, 
proprietor of the store, belong, took up the 
case immediately after it had been reported. 
The troopers and Detective Hann secured 
signed confessions from two of the men 
which attempt to fasten the blame for plan- 
ning the crime upon the third man. 














. we CS OS CO ee ee 








September 9, 1925 














Ray Murphy of the P. J. Murphy Co., 
Maysville, Ky., was in Cincinnati, last week, 

Mayo Loeb, of L. Loeb & Sons, and his 
wife, ‘motored to Portsmouth, O., during the 
week. 

C. E. Richter of the Richter & Phillips 
Co., has returned from a motor trip to Vir- 
ginia Beach. 

A. P. Voll, Metropolis, Ill., was one of 
the first visitors to register for the Fall 
Fashion pageant at the Zoo. 

Walter Mayer, president of the Wallen- 
stein-Mayer Co., has returned to Cincinnati 
after a sojourn at Frankfort, Mich. 

The Spencer Diamonds took a terrific 
drubbing at the hands of Heilemann Shoes 
at the Ludlow K I O ball park Sunday and 
were trounced to the tune of 9 to 0. 

Gus J. Huber, one of the road representa- 
tives of the Dorst Co., started on his Fall 
trip and will eventually land at Richmond, 
Va., where he will represent his company at 
the convention of the American National 
Retail Jewelers’ Association, Sept. 15 to 18. 

George J. Gruen, secretary-treasurer of 
the Gruen Watch Co., is opposed to Govern- 
ment ownership and Governmental operation 
of merchant vessels. He expressed his views 
about the matter in a letter to Senator 
Simeon D. Fess and also urged that Con- 
gress maintain the existing trade routes 
established by the United States Shipping 
Board. 

Reuben Shor, 23, 820 Hutchins Ave., 
Avondale, a jeweler ran afoul of the law 
and was hailed to Municipal Court, Tuesday. 
He was charged with having improper tags 
and also with having driven through safety 
zones which endangered the lives of several 
persons. He was fined $20 and costs by 
Judge George Eyrich and his right to drive 
an automobile was suspended for one month. 

The Gruen Watch Co. made application 
before Thomas Thomas, United States Im- 
migration Inspector in Cipcinnati, to bring 
15 German and Swiss watchmakers to Cin- 
cinnati. The application was forwarded to 
Washington, D, C., and the company will 
he notified of the final decision of immigra- 
tion officials. In its application the Gruen 
company stated there is a shortage of watch- 
makers in this country. 

Hugh Stewart, auditor of the Wadsworth 
Watch Case Co., and A. V. Stegeman to- 
gether with Vincent Stegeman took part in 
the annual Braemer that was held at the 
Hyde Park Country Club, Wednesday and 
Thursday. The costumes were something to 
go far and long to see as the Braemer 
marked the final big event of the club. All 
three of the aforementioned players are 
placed among the Class A group and held 
their own in the 36 holes of play on both 
days of the clan gathering. 

Carl Schumer, youngest member of the 
firm of Schumer Bros. Co., in the Walsh 
building, is reported to be well on the road 
to recovery at the Good Samaritan Hospi- 
tal. He has been a patient at the institution 
ra month suffering from partial paralysis 
which affliction is confined mostly to one 
side of his face. Physicians report that a 
nerve center was paralyzed and when he 
Was first stricken it was thought he had 
typhoid fever. The cure apparently takes 
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a long time but encouraging reports were 
made at the hospital, Thursday. 

Clarence Loeb, president of the Cincin- 
nati Wholesale Jewelers’ and Manufacturers’ 
Association and also president of the Ohio 
Boat Club thinks well of the success of the 
last outing of the association and is having 
a week-end party at the boat club with 
Edgar Noterman as his guest. Mr. Noter- 
man is chairman of the entertainment com- 
mittee and he too enjoyed the affair so much 
that he immediately accepted Mr. Loeb’s 
invitation. 

A continued spread of petty thievery such 
as stealing pocketbooks of patients in doc- 
tors’ and dentists’ offices in downtown build- 
ings is causing some annoyance in this city. 
The thieves usually watch their chance to 
enter a dentist’s office knowing that the pa- 
tient left her pocketbook on the table or 
windowsill. Two pocketbooks stolen recent- 
ly from the Provident Bank building were 
found in a towel hamper in the Gwynne 
building three squares away. Miss Bertha 
Adler, jeweler in the Union Central build- 
ing recently lost a table lamp which was 
unhooked from the socket and taken out 
even though she was sitting in the next room. 
Miss Adler could look into the reception 
room through a grille work door but despite 
this the thief got away with the lamp. 





Salt Lake City 


Ernest N. Webb, jeweler and optometrist, 
Lehi, Utah, will remodel his store and add 
new equipment in the immediate future. 

J. Bliss, Salt Lake City, is now manager 
of the Pocatello, Idaho, branch of R. V. 
Owen Co., well known watch inspectors and 
jewelers of this city, located in the Terminal 
building. 

The outlook for the jewelry business in 
this section continues excellent. It is much 
better than it has been at this time of the 
year for a long time. Everyone in the trade 
is optimistic regarding the future. 

The Boyd-Park jewelry company fur- 
nished an 18% inch silver trophy last week 
which was presented by Z. C. M. I. depart- 
ment store in connection with the bucking 
horse contests at the Annual Frontier 
Roundup in this city. 

Ashton’s, Inc., is the present name of the 
store at Provo long known as the Columbia 
Jewelry & Music Co. The music depart- 
ment has been eliminated and in its place is 
an excellent line of fancy china and novelty 
goods. The store has been completely re- 
modeled and brought thoroughly up-to-date. 

The police are searching for a young man 
who is alleged to have entered the Miller 
jewelry store, 35 W. 2nd St.,_ this 
city, the other day and grabbed a $10 gold 
piece and a $20 gold piece and departed in 
haste disappearing in an alley. He professed 
to be in the market for merchandise and 
began to examine some pieces of jewelry 
when he entered the store. 

G. H. Heidselman, 121 W. Center St., 
Provo, Utah, has just started on a vacation 
which will take him through the Pacific 
northwest. The trip will be made by auto- 
mobile. Joseph J. Erdelen, with Mr. Heid- 
selman, has just returned from a trip to 
Yellowstone Park. Kenneth Decker, Provo 
jeweler and son of Ferrar Decker, of the 
Decker Jewelry Co., Salt Lake City, has re- 
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turned following a trip in the mouhtain 
States. While away he attended the mili- 
tary training camp at Fort Russell, Wyo, 

The following are among the most recent 
visitors to Salt Lake City: J. L, Brandt, 
O. J. Somers Co., New York; Joseph 
Leudan, Joseph Leudan Co., New York; 
Nat R. Hirschhorn, representing J. Gottlieb, 
New York; Dave Stocker, of Phillip Present 
Co., Rochester, N. Y.; Samuel Koshers, 
New York; Phillip H. Nathan, Frachten- 
berg & Pritzker, Chicago; Fred W. Rad- 
cliffe, M. A. Mead & Co., Chicago; M. B. 
Berstein, Deman Chain Mfg. Co., New 
York; William Schenkein, New York; John 
W. Warneke, New York; Frank L. Jeddis, 
Alphonse Jeddis Co., San Francisco, Cal., 
and Jesse Henshel, the Henshel Co., New 
York, 

A bandit knocked on the door to the room 
occupied by a woman guest at the Hotel 
Utah, last week, and when she appeared he 
snatched her diamond ring valued at $1,000. 
The police quickly traced the ring and found 
it at a pawnbroker’s shop. The pawnshop 
had loaned $200 on the article. He relin- 
quished it for $100. The police are trying 
to find the man who is alleged to have de- 
frauded the Boyd-Park jewelry concern out 
of a valuable wrist watch set with diamonds 
and sapphires. It is stated that a post dated 
check was used. The police say that the 
man presented a check stating that he had 
deposited at a local bank a draft for $300 
and one for $400 in a California bank. When 
the time arrived to collect the money at the 
bank the customer had left the city for parts 
unknown. 





Pacific Coast Notes 








Orvil Stover, jeweler of Corning, Cal., has 
sold out to W. H. Craig. 

Charles J. Engstrom is now settled in his 
new jewelry store which he recently opened 
in La Verne, Cal. 

Harry M. Shane, 748 12th St., Oakland, 
Cal., has sold his interest in the Broadway 
Loan Office to Benjamin Shane. 

It is announced that Wm. B. West of the 
Reliable Loan Co., Bremerton, Wash., will 
discontinue his jewelry business. 

George Peterson, Redwood City, Cal., has 
moved into his new store which is one of the 
prettiest between San Francisco and San 
Jose. 

A. Leikwold and A. Espesth have opened 
a new jewelry store in Van Nuys, Cal., 
under the name of the Van Nuys Jewelry 
Store. For the past year, Leikwold con- 
ducted the Zelzah jewelry store. Mr. 
Espseth having joined the firm, they opened 
a new store. 

Two Seth Thomas clocks, manufactured 
over 100 years ago are being shown 
simultaneously in Oregon City, Ore. They 
are owned respectively by C. H. Honeyman 
and by L. C. Inskey. The timepieces are 
what is known as steamboat clocks, made 
to be hung up in the early steamships. 

William Neitfeld has completed arrange- 
ments for a lease of a store on Hill St., be- 
tween 2nd and 3rd St., Oceanside, Cal., and 
is preparing to open it with an up-to-date 
stock of watches and jewelry. He will also 
carry optical lines. The front of the store 
is being re-built. with fine show windows. 
Mr. Neitfeld recently went to Oceanside, 
from Grand Island, Neb. 




















E. G. Capo, Tucson, Ariz., is spending two 
weeks in Los Angeles visiting his mother. 

L. J. Matlock, 1211 Northwestern Ave., is 
motoring to San Diego and other points on 
his vacation. 

W. E. Ralston & Son, of Belleflower, have 
opened a branch store at Hynes. This store 
will be in charge of G. T. Ralston. 

Elmer E. Starr, Jerome, Ariz., is spending 
several days in Los Angeles on business and 
pleasure. He is accompanied by his wife. 

Charles Binley, formerly with C. O. Arn- 
old, has opened a very attractive new store 
on Colorado Ave., near Lake St., Pasadena. 

The Burnett Jewelry Co. has opened a 
new store at 2159 Atlantic Ave., Long 
Beach. The store will be under the manage- 
ment of Mr. Cilley. 

Al G. Bernard, manufacturer’s agent from 
San Francisco, is in Los Angeles calling on 
the trade. He reports business conditions 
in this city as being very good. 

Ben Niaman, formerly of 40814 W. 6th 
St., has closed that establishment and opened 
a new store at 333 W. 5th St., which will be 
known as the Benjamin Diamond Co. 

William C. Lorenz, Santa Ana, is taking 
a two weeks’ vacation to San Francisco and 
other northern points. His store in his ab- 
sence is in charge of L. A. Warner of 
Orange. 

Earl M. Wilkinson, Pomona, has returned 
from a three weeks’ automobile trip to Seat- 
tle and the Columbia Highway. Mrs. Allie 
Furlong was in charge of his store in his 
absence. 

Ira W. Smith, manufacturers’ representa- 
tive at 912 Broadway Central building, has 
left for a three weeks’ business trip, covering 
San Francisco, Portland, Seattle and Salt 
Lake City. 

W. C. Agans, resident representative of 
the Oneida Community, Ltd., has returned 
home, after a few weeks spent in San Fran- 
cisco assisting in the local office owing to 
the illness of Horace H. Allen, western 
manager of the company. 

C. A. Elliott, of Kinsey & Elliott, 303 
Jewelers building, has taken his family by 
automobile into the desert country of Navada 
for a period of two weeks. Gilbert Kinsey, 
of the same company, is again at his place of 
business, after an absence owing to an at- 
tack of appendicitis. 

J. P. Rasmussen, Ventura, was a visitor in 
Los Angeles last week, having returned from 
an automobile trip covering 3,000 miles, dur- 
ing which he visited Oregon and Washing- 
ton, the famous Columbia and Redwood 
highways. He was absent 16 days and was 
accompanied by his family. 

Frank G. Baker, 3808 Whittier Boule- 
vard, has returned from an automobile trip 
to Idaho Falls, Idaho, during which he 
covered more than 4,000 miles. It was a 
combination business and pleasure trip. He 
reports crops in that district as being very 
large and business conditions as very good. 

W. E. Phillips, with L. Heller & Son, has 
returned from a trip throughout Texas and 
reports business conditions as showing a 


marked improvement. Mr. Phillips, with of- 
fices at 704 Title Guarantee building, has 
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secured the coast agency of Blancard & Co., - 


Newark, N. J., with a complete line of gold 
wedding rings. 

Herbert Slaudt, of Koke, Slaudt & Co., is 
now in the northwest, and reports business 
conditions as very promising and anticipates 
a good Fall trade. H. A. Wood, of the 
same company, has gone for a short business 
trip to San Diego, and on his arrival home 
will make a several weeks’ trip to Salt Lake 
City, Denver, Utah and Texas points. 

Word has been received from Frank Fras- 
berg, Sierra Madre, by his brother, Henry 
Frasberg, and James Funfar, his former 
partner at Santa Monica, that his sojourn in 
Europe is being greatly enjoyed. He is at 
present in Czecho-Slovakia, and reports that 
business conditions in that country are very 
good, but that climatic conditions are not so 
pleasant as in Southern California. He will 
return late this Fall. 

Among the out-of-town jewelers visiting 
the Los Angeles trade last week were: J. 
Posner, Ocean Park; Mrs. C. J. McCor- 
mick, Redondo; T. S. Lailey, El Monte; 
C. H. Kelley, Pasadena; Henry E. Well- 
man, Alhambra; L. Asher, Santa Ana; L. E. 
Hendrickson, Huntington Beach; John 
Parker, Huntington Beach; C. E. Miller, 
Van Nuys; P. W. Andrew, Inglewood; J. 
Fred Struckler, Inglewood; Roy Croft, El 
Segundo; E. T. Stoddard, Whittier; Ray- 
mond Finch, Covena; A. L. Leatart, Long 
Beach; Sam Schiller, Long Beach; Mrs. J. 
Macatee, Lankershim; M. A. Stalmer, Ful- 
lerton; George D. Parr, Torrance; George 
W. Burzell, Sawtelle; E. B. Lang, Venice; 
W. E. Ralston, Belleflower; Mrs. H. K. 
Smith, Hermosa. 











Edward Preis, formerly with a_ well- 
known firm of 704 Market St., is now with 
Jack Lewis. 

Frank Fontana, of Fontana’s Jewelry 
Store, Columbus Ave., has left for a trip 
to New York. 

Harry Lowenstein has opened a jewelry 
store at 1050 Market St., under the trade 
name of the “Rose Jewelry Shop.” 

Charles Curieux, manufacturing jeweler 
of the Mission District, has returned from 
an extended vacation in the mountains. 

There was a good attendance at the din- 
ner of the Pacific Horological Society, given 
in the private Indian Grill Room of the 
States Restaurant, on Aug. 26. 

Good reports of conditions are being re- 
ceived at his office here, in the Phelan 
building, from J. H. Spiro, who is taking 
a two months’ trip through his territory. 

Max Mandelbaum, of England, Klein & 
Levy, New York, is visiting the San Fran- 
cisco trade. Another visitor is E. D. Cahn, 
of Untermeyer, Robbins & Co., New York. 

Although H. H. Weirdiecko, former 
jeweler of Red Bluff, Cal., has retired from 
business, he always visits the trade when 
in the city, as he has been doing this week. 
His friends are always glad to see him. 

A week’s motor trip to Southern Cali- 
fornia was enjoyed by L. D. Lumbard, as- 
sistant to Edward V. Saunders, Coast man- 
ager for the International Silver Co. On 
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Mr. Lumbard’s return, Mr. Saunders eft 
for the south. 

Emil Schabat, of the Whitney building. 
is being congratulated on the recovery of 
his wife from a recent illness. She has 
now returned home from the hospital. Mrs, 
Emil Schabat is associated with her hys- 
band in manufacturing jewelry. 

For the first time in seven years, Horace 
H. Allen, Coast manager for the Oneida 
Community, Ltd., has been taking a vaca- 
tion. He motored in the high Sierras, but 
unfortunately his outing seemed to be a 
series of thunderstorms, accompanied by 
rainfall. So he went to his ranch in the 
Santa Clara Valley. 

Retail jewelers, from other localities, vis- 
iting the San Francisco trade last week jin- 
cluded: Leo J. Smith, Marysville, and also 
his predecessor in owning the Marysville 
store, Peter Engle; H. T. Harger, of H. T, 
Harger Co., Sacramento; Tom White, of A, 
White, Inc., Vallejo; Lester A. Mead, of 
Santa Clara; A. Colitz, of Los Gatos; Mr. 
and Mrs. J. Wilkinson of Tracy, and George 
W. Hill, Lodi. 

The following diamond merchants have 
been active workers for the San Francisco 
Diamond Jubilee, as members of the Down 
Town Association: Constant J. Auger, 
James Sorensen, Albert S. Samuels and T. 
Huggins. ‘We don’t expect any immediate 
benefits from the Diamond Jubilee, but we 
do expect that our trade will show an in- 
crease as the result of the advertising it is 
giving San Francisco,” said Mr. Huggins. 

Members of the trade and admirers of 
jewelry generally have been showing inter- 
est in the collection of jades in the T. B. 
Walker art collection, on exhibition at the 
California Palace of the Legion of Honor 
here. More than 200,000 persons have vis- 
ited the exhibit. One piece of greenish- 
white nephrite, formerly in the palace of 
the Chinese Emperor at Peking, represents 
an entire landscape, with human figures. It 
is the largest mass of sculptured jade 
known. 
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H. L. Keefe,, New York city, and Aaron 
Kades, Newburgh, N. Y., were both busi- 
ness visitors to Winston-Salem last week. 

S. Ray Irvin is back at work with J. L. 
Young & Co. after taking a special course 
in engraving at the Bowman Technical 
School. 

H. C. Hicks, formerly watchmaker with 
H. Clay Morris, has accepted a like posi- 
tion with the Morrison Jewelry Co., Reids- 
ville, N. C. 

Crop conditions in this section of the 
country are far better than reported in most 
other sections. The tobacco crop is espe 
cially good in quality which will practically 
offset the shortage in quantity. As a result 
business is.increasing and a fair to good 
Fall trade is anticipated. ’ 

The Jewelry Box, Jack Searles, proprie- 
tor, will be moved within a few weeks to 4 
new location at 213 W. 4th St. The old 
stand at 7 W. 4th St. was damaged by fire 
some months ago, and after the building 
was condemned and razed to make way for 
a new one. The Jewelry Box took a tem- 
porary location upstairs in the adjoiming 
building. 
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Dan Lorch, of V. Lorch & Sons, jewelers, 
has recently purchased a Colonial type resi- 
dence on Barringer Ave., buying from Oscar 
Block, of the National Bank of Kentucky. 

Dave Gleeson, of the Gleeson Jewelry Co., 
‘obbers at 6th and Main Sts., reported that 
business was fair, but would pick up ma- 
terially during the latter half of September, 
when a good many buyers will be in the 
city. 

Nolte Ament, vice-president of Lemon & 
Son, local jewelers, has returned with Mrs. 
Ament, after several weeks in Europe. Mr. 
and Mrs. Brainard Lemon stayed in Europe 
a little longer, but expect to return about 
Oct. 1. 

The Dempsey Jewelry & Optical Co., at 
18th and Market Sts., capital $6,000, has re- 
cently been incorporated by R. M. Demp- 
sey, E. A. Dempsey and C. C. C. Conn. The 
liability limit is $25,000. The concern has 
been in operation for some time, but was not 
incorporated. 

William P. Kendrick, of Kendrick & Sons, 
jewelers, was recently in Mt. Sterling for 
an American Legion meeting and went on 
to Florida for a vacation. Miss Cora J. 
Ellis, connected with the concern for a num- 
ber of years, is back from Atlantic City and 
Washington. P. B. Stith, treasurer of the 
company, has returned from a motor trip to 
the east. 

Homer J. Hefner, jeweler at Pikeville, 
Ky., and Miss Jeanne Cyrus, of Louisa, Ky., 
were recently married at Louisa, Ky. Mr. 
Hefner is a native of Palmyra, Va., but for 
four years has been in the jewelry business 
at Pikeville with his brother, W. T. Hefner. 
Miss Cyrus for two years has been connected 
with the First National Bank, of Pikeville. 
Following the wedding Mr. and Mrs. Hef- 
ner went east for a visit to New York, 
Washington and other points. 

Extremely hot September weather along 
with the fact that the vacation season is not 
entirely at an end is resulting in business 
with the jewelers being only fair, but gen- 
eral outlook is good, considering local condi- 
tions, as Louisville is growing fast, and is 
very prosperous this year. Bank clearings 
show a gain of $115,000,000 as compared 
with last year to date, and building opera- 
tions for eight months of over $22,000,000 
are equal to those piled up in twelve months 
last year. Industrial and commercial houses 
are busy, and retailers are well satisfied. 

Walter H. Hartenstein, until recently vice- 
president of G. F. Geiger & Son, jewelers, 
and D, A. Moore, of the Stimson Computing 
scale Co., Louisville, have formed the new 
Jewelry concern of Moore & Hartenstein, 
which has leased a very attractive new store 
room in the Kentucky Hotel building at 5th 
and Walnut Sts. A new jewelry store will 
4 installed, it being planned to open it about 
ct. 1. Fixtures have been ordered from a 
Louisville manufacturer. Mr. Moore is 
President of the Stimson Computing Scale 
Co., and also operates a saddlery business 
at 130 N. 4th St. as D. A. Moore. The 
concern will be incorporated with a capital 
of $20,000, fully paid, and Mr. and Mrs. 
ag and Mr. and Mrs. Hartenstein. will 

1€ mecorporators, and hold all of the 
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capital. Mr. Moore will be president and 
Hartenstein vice-president and general man- 
ager, while their wives will hold the other, 
offices. Mr. Moore will look after the finan- 
cial end, and give some attention to the 
business in a supervisory way, but will not 
be actively connected with the store. Mr. 
Hartenstein has been in the jewelry business 
since leaving school, spending some years 
with Lemon & Son, later with Matt Irion & 
Son, and was one of the incorporators and 
organizers of the very successful house of 
G. F. Geiger & Son. 

Among recent visitors to Louisville were 
Ferguson Meade, International Silver Co., 
Barbour division; L. J. Chapman, Frank W. 
Smith Co., Gardner, Mass.; J. E. O’Hara, 
Homan Mfg. Co., Cincinnati; Vic B. Hume, 
Chicago, representing M. Alexander, New- 
ark; L. Fritzsche & Co., Newark; A. E. J. 
Winter, Krementz & Co., Newark; W. Mc- 
Gill, International Silver Co., Simpson, 
Hall, Miller Co., division, Wallingford; 
Ernest A. Rose, of Weigle & Rose Co., 
Newark; Frank C. Shinn, Hallmark; J. R. 
Hewett, Enos Richardson & Co., New York; 
also Victor A. Picard & Co., Newark; 
L. O. Binder, Binder Bros., New York; 
L. E. Smith, J. B. Bowden & Co., New 
York; E. J. Cutrer, Krementz & Co, 
Newark. 














TRADE CONDITIONS 


Retail jewelers in Evansville and other southern 
Indiana towns say that August was a fair trade 
month, but that indications point to September 
being a better one in many respects. General trade 
conditions are improving a great deal and collec- 
tions have improved some. In many of the towns 
in southern Indiana, southern Illinois and western 
and northern Kentucky where there are coal mines, 
the shafts are getting ready to start for the first 
time in several months and this is expected to 
greatly stimulate the retail trade in many lines. 
The long drouth that has prevailed in the tri-State 
region has handicapped business in a certain way 
for some time past. 





Mose Gans, local representative of a New 
York business firm, has returned from a 
business trip to the east. 

A pearl was found a few -days ago in 
the Wabash river near Owensville that is 
said to have been valued at about $200. 

William Artes, of the Charles F. Artes 
Co., Inc., 321 Main St., accompanied by his 
wife, has returned from a visit with rela- 
tives and friends at New Harmony, Ind. 

Hovey H. Tislow, well known retail 
jeweler of Petersburg, Ind., was in Evans- 
ville a few days ago on business and re- 
ported trade conditions in his town im- 
proving a great deal. 

John P. Chrisney, Chrisney, Ind., handlers 
of watches and clocks, was a_ business 
visitor in Evansville a few days ago. He 
reported that the long dry spell in that 
locality had greatly damaged crops. 

J. Roy Strickland, dealer in watches and 
clocks at Owensville, Ind., was here on 
business a few days ago. He says merchants 


in his section are looking for a marked 
improvement in trade during the next month. 

Fred Heinzle, well known retail jeweler 
at Tell City, Ind., will assist the Chamber 
of Commerce of that city in a short time 
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in arranging a banquet that -will start the 
Fall activities in business circles in that city. 

Local retail jewelers report that their 
repair work has been unusually active dur- 
ing the past few weeks and that this line 
of work has in fact shown a big improve- 
ment over last year. Many of the local 
shops make a specialty of repair work. 

Local jewelers, both retail and wholesale, 
will join hands shortly with the local Cham- 
ber of Commerce in arranging several 
booster trips to towns in southern Indiana, 
southern Illinois and western and northern 
Kentucky in the effort to stimulate trade. 

A number of the retail jewelers of. 
southern Indiana towns will go to Fort 
Wayne, Ind., about the middle of September 
to attend the State meeting of-the Indiana 
Kiwanis Clubs, among them being Ed Welp, 
Huntingburg, Ind. and Floyd Nester, of 
Heinzle & Nester, Boonville, Ind. 

Mrs. Rhodes, wife of E. A. Rhodes, well 
known retail jeweler at Chrisney;Ind., was 
agreeably surprised the other day, the occa- 
sion being her birthday. Several of her 


friends and relatives arrived with well filled 
baskets and a delightful repast was enjoyed. 
Mrs. Rhodes was the recipient of many fine 
presents. 





The bankruptcy evil has been working 
quite a hardship and a number of heavy 
losses on the retail jewelers of Birmingham, 
as well as on other merchants, are reported 
from time to time. 

A number of the leading retail jewelers 
of Birmingham say that they have been sell- 
ing an unusual number of school and col- 
lege class pins and class rings during the 
past week, due to the fact that many schools 
and colleges in Alabama are opening for the 
new term. 

A man claiming, to be an insurance sales- 
man from Chattanooga, Tenn., was arrested 
in Birmingham on the charge of passing a 
number of worthless checks on jewelers and 
other merchants and for forging notes. De- 
tectives at work on the case have found sev- 
eral hundred dollars’ worth of worthless 
checks afloat in Birmingham. 

Among the jewelry store gift shops in 
Birmingham, Bromberg’s Galleries are 
among the most popular and the most beau- 
tiful. Here are tastefully displayed many 
gift articles from a number of countries of 
the old world. Each year a buyer from 
Bromberg’s goes to the European counties 
and selects these gifts personally. ~ 

A number of the leading retail jewelers 
report business considerably improved over 
what it has been for the past few weeks. 
There is a greater activity in Birmingham 
real estate now than for a number of 
months past. Many prospective Florida buy- 
ers, returning from the land of sunshine and 
flowers, are going back north by the way of 
3irmingham and are stopping off here and 
investing in real estate, instead of invest- 
ing in Florida. -Many of these prospectors 
from the north say Birmingham offers bet- 
ter opportunities for investment than does 
Florida. The iron and steel industry in Bir- 
mingham continues good. 
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To the Jewelry Worker: “Your Eyes Will Be Grateful” 


An extraordinary demand exists for 


Leitz Binocular Stereo Magnifiers 


for precision examinations and control in the jewelry and allied shops. 

The Binocular Stereo Magnifier is now used in all the leading factories and 
shops for the examination of jewels, precious stones, mountings, engravings 
the assembling and inspection of fine parts, as watches and movements. 









It offers a total relief from eyestrain and overcomes inefficiency and faulty 
ifm production due to poor or defective vision of the jewelry worker. 


Write for Pamphlet (CG)-1061 
/E.LEITZ\ 10th St. 


60 Fast (NEW soRK / 


Agents for Western States: California, Washington, Oregon, Idaho, Utah 
Montana and Arizona. Spindler and Sauppé, 86 Third St., San Francisco, Cal. 





























SAFETY oe ADIN cee ci eneindanien 
2 DIAMONDS 4/100 each 2 DIAMONDS 4/ 100 each 
ALL PROFIT * 
NO STOCK TO CARRY 


6598 to Retail 
$15.00 


Full cut Diamond. 
Any Raised Gold 


Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 














interch b 
‘< — ALL EMBLEMS and INITIALS 
A etic “3 6132 on hand at all times $25.00 
Ve ‘ Rebecca, Shrine, es «4 in every size Retail , 
7 ae ‘Mason, K of C This <Q Reg. Trade Mark Also in White Gold I ting his <@;@ Reg. Trade Mart 
This Sle Ree. ‘Trade Mark instead of initial Guarantees you genuine diamonds. i Geli anes prongs ity. Quarantces you gcnuine diamonds, 
G@varantecs you gcouine diamonds, dow in original colors free upon request. B @ B Mts Hi LETTER 


Black Onyx Solid Gold 14 Kt.__ White Gold 
BUFFALO JEWELRY MFG. CO. Top. Genuine Hope Ruby. CAN ALSO BE HAD IN FREE, «tts in all emblems and initials with 


“The Mail Or sane , TOPAZ, or more Rings 
cinta.” callene we. BEARNET, SARDONYX” WRITE FOR WHOLESALE PRICE 
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The C.G. BRAXMAR CO. 


242 W. 55th St., New York City 


Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 


A Sales Help — 


You'll find VALUE 
BELLS your most impor- 
tant sales help through- 
out 1925. Let us put your 
name on our mailing list. 
You'll receive a copy every 
month. 


AISENSTEIN-WORONOCK & SONS, Inc. 


20-22 Eldridge St. Established 1885 New York, N. Y. 








Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
oumber of customers. 

Our facilities for manufacturing and designing are # 
your service. 


Write for Emblematic or Badge Catalog 
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We are makers of fancy Bead Necklaces of all kinds in Jade, Amber, Amethyst, Crystal, Jet, etc., ete. 
Stone Necklaces of every description. 


Bohemian Cut Glass Ware a Specialty 


Drops for Earrings Beaded Hand Bags Bohemian Garnet Goods ' 
ZIMMER & SCHMIDT Gablonz °/N, Bohemia, Czecho-Slovakis 
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That this department shall prove mutually bene- 
{cial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 






















Making Extra Sales Easier 


The Artful Retail Salesman Does It by Showing What Appeals 





Written Expressly for The Jewelers’ Circular 

















HEN you can sell a customer some- 

thing extra, something in addition to 
what he came to buy, you increase your 
business in the most efficient way. You in- 
crease sales volume without proportionately 
increasing expenses. 

There are plans you can adopt that will 
help to make it easier to speak to the cus- 
tomer about buying something else, leading 
him on to additional purchases. One help- 
ful plan is that of making it possible for 
the salesman to wrap or box the first pur- 
chase while remaining within conversational 
distance of the customer. 

In some jewelry stores all parcels are 
wrapped at one spot, on a wrapping counter, 
perhaps at a point distant from much of the 
stock. Under such conditions the salesman 
making the sale must take the purchase and 
leave the customer and go to the wrapping 
counter. Of course it is expected that the 
salesman will make an effort to develop 
further purchases before assuming that the 
buying is completed. Or extra sales effort 
may be made after the purchase is wrapped, 
but no method makes it quite as easy for 
the salesman to speak naturally of other 
goods as the method that makes it possible 
for him to do this while wrapping the first 
purchase with the customer right before him. 

Unless it is made very easy for the sales- 
man to start the effort for further sales, he 
is likely to be satisfied with remarking, “Is 
that all?” or “There’s nothing else, I sup- 
pose?” Such queries always bring the 
obvious answer. 


[\ the department store the jewelry sales 

Person does not have to leave the cus- 
tomer, not even to make change. The wrap- 
ping and change matters are taken care of 
by someone else while the salesperson can 
stand right there and show the customer 
other goods while waiting. That gives op- 
portunity for making further sales. 

It is not to be expected that every jewelry 
store can have wrapping counters or wrap- 
Ping space at all the counters, but it is 
always easy to arrange to have some sheets 





of wrapping paper and a few boxes and 
rubber bands within reach. And as the 
salesman stands there in front of the cus- 
tomer and neatly boxes and wraps the first 
purchase, nothing is more natural or easy 
than to set out a tray of some attractive 
goods and to make some remarks and sug- 
gestions about them. 

No matter how little time I have to spare, 
or think I' have, I can find no fault with the 
exercise of salesmanship as long as there is 
no apparent resultant delay. I listen then 
without resentment. 

Another thing that helps immensely to 
make easy the development of companion or 
extra sales, is the placing of related goods 
together or in close proximity, in the same 
or in adjoining showcases. 

When a man comes in to buy sleeve links, 
after making that sale, it is easy to place 
before him, if the goods are conveniently 
near, other items that have an appeal for 
such a customer. By a little obseryation, or 
by a previous knowledge of the man, you 
know whether he is more likely to take an 
interest in an automatic pencil, a trayful of 
Bakelite novelties, including cigarette holders, 
cigar holders, fountain pens and pencils, or 
in scarf pins, fraternity emblem jewelry, 
silver pocket knives. If such goods or other 
goods with an appeal to men, are within 
easy reach, you give him something of the 
sort to be looking at while you wrap his pur- 
chase, and in the meantime you can give him 
a little selling talk on the goods. You make 
it too forced, too obvious, if you have to 
go across the store or half its length to get 
something to show him while he waits. He 
becomes impatient. This sort of thing needs 
to be done easily and without apparent ex- 
pectation of crowding him into buying. 


ALESPEOPLE are sometimes diffident 
about suggesting further purchases, espe- 
cially to strangers or to people of somewhat 
forbidding or disinterested appearance. Any 
plan that makes it easier for them to show 
the customer is of great help to such sales- 


people. 


I know of one jeweler who is so enthusias- 
tic about the development of related or ccm- 
panion sales that he has arranged a large 
part of his stock with just that sort of 
selling in mind. His plan works too; at 
least it worked on me with perfect success. 
I wanted a watch chain, a Waldemar chain. 
When he set out the chains, two trays of 
them, in each tray were a few novelties to 
attach to the opposite end of the chain from 
the watch, and before he got through he sold 
me a neat little silver handled knife to wear 
on the chain I bought. And if he had not 
laid them right out there before me as he did, 
he probably would never have made that 
sale. It may be said that knives do not 
belong with watch chains, but results count. 

In the store of that same jeweler, when 
I sought to buy a silver-backed hair ‘brush 
for friend wife, along with the brushes came 
combs to match, and when I had selected 
what I wanted, a display of beautiful hair 
ornaments was set before me. I had no 
choice but to look at them while I waited, 
and the goods proved so attractive that they 
lured more money out of my pocket without 
very much effort on the part of the salesman. 
As a matter of fact, jewelry store goods 
have the advantage over the goods in many 
lines of being a hundred per cent attractive. 

In a jewelry store that came under my 
observation not long ago, I noticed that the 
salespeople almost always showed the table 
silverware in chests or in sets. If a cus- 
tomer wanted and asked for teaspoons, in- 
stead of getting out just an assorted line 
of teaspoons, gift cases or chests were set 
out. In this way the teaspoons were shown, 
but along with them were also half a dozen 
other items. In this way the customer could 
not escape being shown knives, forks, table- 
spoons and other items. It was easy for the 
salesman to suggest the purchase of a set 
or of a chest if the customer seemed in- 
terested. 


[NX this connection it is worth -while to note 
at this combination display and showing 
works both ways. Where hair brushes and 















114 THE JEWELERS’ 





CIRC ULAR 











et ere 


an FOOT 8 PA LS RU ge A 


September 9, 1925 

















= 


Send it to Chas. F. Damm, Inc. 


We can do it better, and at lower cost, and save you all of the trouble. 
We guarantee best workmanship, prompt delivery and at 


send it to us and make the profit. 
reasonable prices. 


You take in the work, 


We Make and Repair Everything in Jewelry 


including watch case repairing, gold, silver and platinum plating, mesh bag repairing and replating—everything 
in the jewelry line that comes to your store to be made to order or repaired. We have been manufacturing jewelers 
for 36 years, have a large and well equipped factory, with specialists in every branch of work and our past record 


assures you that we are thoroughly responsible. 


Send us a trial order, or write for estimates, or prices. 


CHAS. F. DAMM, Inc. 


Established 1889 
Manufacturing Jewelers 


703-711 Main St. 


Buffalo, N. Y. 








E wish to announce to 
the trade that we are 
now in the market with our 
new One-piece, 18K Dinner 


Ring. 





To Jobbers and Manufacturers Only 


Gemart Jewelry Mig. Co., Inc. 


121 Canal St. New York City 


I received your book, PRACTICAL DIAMOND SETTING. 
I have set several flat-top rings which were commended very 
highly by my employer, and am now working on my first 


paved ring —— 

Writes a correspondent in Dallas, Texas, who did not have the 
slightest mechanical knowledge of flat top setting before receiving our 
boo 


YOU CAN DO THE SAME 
Prepare for the busy season NOW, 


PRACTICAL DIAMOND SETTING 


By ROBERT GRANT 
Five neue lessons written so you can understand them. Tools, how 
they are prepared, Style charts, working methods and designs, raising 
the beads, bright cutting, carving, millgraining, etc., all cleverly 


illustrated. 
It’s all there from start to finish 
Handsomely bound in soft leather, size 9x12. Price $10.00 


THE SERVICE PUBLISHING CO. 
P. O. Box 4473 JACKSONVILLE, FLA. 











ITALIAN SILVER FILIGREE 


Chokers, Necklaces, Bracelets, 
: Earrings 


Also in Matched Sets 
Exclusive Styles in All Finishes 


BORRELLI & VITELLI 


366 Fifth Ave. New York City 


Compend of Diseases of 
the Eye and Refraction 


By Gould and Pyle. Including Treatment and Opera- 
tions and a Section on Local Therapeutics. With For- 
mulae, Useful Tables, a Glossary and 111 illustrations, 
several of which are in colors. Price Cloth, $2.00. 





The Optical wen Company 
11 John Street New York 











JOHNSON CO. 


Manufacturer of 
Presentation Jewels, Medals, 


Badges, Pins, Rings 


and Special Orders 
352 West 13th Street 


ARTHUR JOHNSON 


NEW YORK, N. Y. 








The Protection Ring Guard 
Has No Points to Catch or Scratch 
EASY TO PUT ON 


Made in 14K Yellow, White and 
Green Gold 


The Lion Safety Pin Clutch Co, 


Pat. Feb. 26,1917 100 W. Zist St., Room 411, New York Pat. May 25, 1920 











LAPIDARIES OF EXPERIENCE 


REASONABLE PRICES 


W. G. STEVENS, 36 West 47th St., New York 


Telephone Bryant 9737 
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combs and hair ornaments are displayed 
together, the customer looking for hair 
brushes sees and may become interested in 
combs and ornaments. The customer look- 
ing for hair ornaments will automatically be 
shown brushes and combs. When two or 
more lines are thus linked up together, each 
works for the other, all for one and one for 
all. 

A department store manager explained the 
other day what was, to him at least, a com- 
monplace. He had, he said, an overstock ot 
vanity cases in his jewelry department 
where they were a higher grade of stock 
than those in the toilet goods department. 
He instructed every salesperson in the 
jewelry department to say to every customer 
before that customer got away, “Would you 
be interested in looking at some very at- 
tractive vanity cases at special prices?” In 
the toilet goods department each salesperson 
was to make opportunity to say to each 
customer, “Our jewelry department is today 
showing some exceptional values in beauti- 
ful vanity cases.” 

Vanity cases were made the companion 
sale of practically every other item, and even 
suggested to customers who did not make 
other purchases. This resulted in reducing 
the overstock. If you suggest a certain line 
of goods to everyone who comes in, there 
will be some sales as a result. The law of 
averages make it certain that some peo- 
ple will buy, and this plan of suggestion 
adds nothing to the cost of doing business 
and it carries no offense to the customers 
who may even feel that a service has been 
done them. 


The companion sale, the additional or 
extra sale made to the customer who has 
already purchased, may be said to add just so 
much to the net profit of the store. It does 
not appreciably increase selling costs, because 
it does not reduce the number of customers 
served or make more salespeople necessary. 
There is seldom a rush of trade in the 
jewelry store that is great enough to hamper 
companion selling effort. 


The main expense, the proportion of the 
store overhead, will be taken care of in the 
profit on the purchase the customer came to 
make, The extra sale adds largely to the 
net profit. 


()RDERS can be issued to the salespeople 

of the store to do certain things, to ask 
certain questions of customers, to make cer- 
tain suggestions when certain goods are 
called for. Instructions may actually require 
salesmen to try to make extra sales, but such 
mstructions are not always compelling and 
there are many who will not respond actively 
to them. This being the case, he is a wise 
Jeweler who sets about so arranging his stock 
that there is automatically a tendency toward 
additional purchases when goods are 
arranged in such a manner as to develop 
extra sales, 

The showing of goods in sets has a 
tendency to increase the unit of the sale 
without in any way being detrimental to 
giving the customers satisfaction. And of 


Course the fact that a set includes, usually, 
some form of attractive container, gives 
added inducement. 
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Making the Most of a Display Opportunity 














Written Expressly for The Jewelers’ Circular 














BLOEDEL'S JEWELRY, INC., 215 

Grand Ave., Milwaukee, Wis., seized an 
unusual opportunity for a striking window 
trim late in August, when it displayed for a 
week or longer the beautiful solid silver liba- 
tion set won by Ivanhoe Commandery No. 
24, Knights Templar, Milwaukee, as the 


State flag with staffs, the distinctive Tem- 
plar chapeau and crossed swords, and as well 
the beautiful silver loving cup won by the 
Ivanhoe corps in the annual Wisconsin State 
Commandery conclave held in Milwaukee 
last October. 

Herman H. Bloedel, head of Bloedel’s 











BLOEDEL’S MILWAUKEE, WIS., TIMELY DISPLAY OF FRATERNITY ORDER’S GRAND PRIZE 


third grand prize in the national drill corps 
competition, which is the feature of the tri- 
ennial conclaves of the Grand Encampment 
of the United States, held this year at Seat- 
tle, Wash., July 28 to 31. The service was 
given an attractive background, consisting 
of group photographs of the Ivanhoe Drill 
Corps and its commander, the beauseant of 
Ivanhoe Commandery and its Wisconsin 





Jewelry, Inc., as well as his son, Walter A. 
Bloedel, assistant manager, are members of 
Ivanhoe Commandery, but the main consid- 
eration in devoting the window space to the 
display was to give the people of the city 
a vivid appreciation of the honors conferred 
upon them as a whole by this notable recog- 
nition of merit. The above photo shows how 
the display was arranged. 
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How a Texas Jeweler Built Up a 
Successful Clock Repairing Business 
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OME originality is shown in the quaint 

establishment of C. K. Darling, 2707 
Main St., Houston, Tex., known as The 
Clock Shop. Mr. Darling learned his trade 
with his father who did business in Simcoe, 
Ont., Can., many years ago. The elder 
Mr. Darling was one of the oldest jewelers 
in the Dominion. 

C. K. Darling went to Houston, Tex., in 
1902, and after working for several con- 
cerns started for himself and secured the 
watch inspectorship for 16 out of the 17 
railroads entering that city. He held that 
position for six years, then sold out owing 














DARLING, 
REPAIRS CLOCKS INSIDE OF A CLOCK 


C.-M HOUSTON, TEX., ACTUALLY 


to failing eyesight. For this reason he de- 
cided to devote his time to clocks exclusive- 
ly and in a communication to the Technical 
Editor of THr JeweLers’ Circucar, Mr. 
Darling says: 

“First, I figured out about how many 
clocks there were in Houston, which at that 
time had a population of about 150,000. I 
allowed five persons to'a family and figured 
an* average of two clocks for each family. 
Then, I concluded that if I got 1,000 clocks 
a-year at $2.50 each for repairs. | 
would make a living. My estimate of 
the number of clocks which I was 
to repair the first year fell short of the 
thousand by 37. I started in business by 
advertising “C. K. Darling, Specializing in 
Clock Repairing Exclusively,’ and I have 
stuck to this policy. 

“T do not repair watches or jewelry, nor 
do I as yet sell clocks. I simply concen- 
trate on repairing. I only recently moved 
into my new building, which was constructed 
to resemble a clock as much as _ possible. 
The place is built of stucco and is 15 ft. 
wide and 30 ft. high. The clock ‘seen in the 
center has a 9 ft. dial. The front is painted 
mahogany color with brass colored bezel 
with my name in ‘bright yellow. I get a 
variety of clocks to repair, many° of them 





very old. I have now in my shop two old 
clocks that are interesting. One was made 
by Allam & Clements, of London, in 1786, 
and the other by Thomas Smith, of Nor- 
wich. There is also in my collection a 
Terry & Andrews wooden clock. Clock re- 
pairing being my hobby, I make no dis- 
tinction but repair any make of clock that 
is brought to me. My business has actually 
grown too large for one man but I find it 
very difficult to get help. I have found that 
there are few real clockmakers in the coun- 
try and that very few watchmakers devote 
much attention to the repairing of clocks. 
A clock shop conducted along efficient lines 
will pay well in any city of 100,000 or 
more.” As an auxiliary form of advertis- 
ing he intends‘to use an illustration of his 
shop on his stationery. 





Diamond Window That Stopped ’em 





N_ unusual and novel display of diamonds 

was used by Ludwig’s of Chambers- 
burg, Pa., the past week in connection with 
the efforts of the local baseball club to 
raise funds for the team. A regular base- 
ball diamond was made from purple plush 
as the centrai part of the window with the 
diamond proper made from white tissue 
paper. Diamond rings in purple plush 
boxes were placed where the players 
always stand during the game and a card 
printed “Our Own Diamond, Ludwig’s Play 
on This” was set in the center. Circles cut 
from white tissue paper were placed around 
the window and on these were displayed 
some articles to emphasize baseball activi- 
ties. 

On one was a large water pitcher 
labeled “First Pitcher, Rebecca Went to the 
Well With”; another contained an apple 
with a label “First Foul Ball, Hit by Adam 
and Eve”; another contained an infant’s 
mitten and small ball labeled “First Ball 
and Mit Used by Pop Henninger, 69 Years 
Ago,’ Mr. Henninger being one of the first 
players in the city and now over 70 years 
of age; another contained a representation 
of a snowball and was labeled “Ball Used 
by Gen. George Washington at Valley 
forge,” and another contained an old ball 
used by the first club in the city 32 years 
ago. As a background baseball bats were 
tied together in threes making an effective 
setting. The window attracted considerable 
attention and the idea presents a _ novel 
method of displaying diamonds. 








The insane patient frequently makes clever 
and apt remarks. Recently a ragout of 
squirrel was served to the patients of an 
Indiana institution. “I have often seen 
squirrels eat nuts,’ said one of them, “but 
this is the first time I ever heard of. nuts 
eating squirrels.”—Hygeia. 
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Advantages of Research Work 





oo THE development of research has had 
much to do with the growth of adver. 
tising as a science,” Herbert W. Hess, head 
of the Merchandising Department, Wharton 
School, University of Pennsylvania, de. 
clared before the annual convention of the 
Second District, Associated Advertising 
Clubs of the World at Bethelehem, Pa, 
June 1. 
“With modern research developing in an 
effort to establish potential markets it 
seems to me that it is the interblended ad- 
ministrative point of view of the sales- 
manager, the advertiser and the merchandis- 
ing analyst, which together can establish 
policies worthy of acceptation by any board 
of directors,” he added. 

“But let us also recognize as functional 
representatives of distribution that it is 
vitally important that we think straight re- 
garding the structure, purpose, efficiency, 
and philosophy of our positions. 

“There are too many advertisers who lack 
an economic and scientific slant in their 
daily tasks. They are more experimental 
than consciously intelligent. ‘As a man 
thinketh in his heart so is he’ reveals our 
limitations or excellencies when the pull or 
push of necessity is upon us. The push of 
necessity once made the savage think of 
lightning and thunder as the anger of a god. 
He bowed in fear and became habituated to 
a fear complex. 

“The same stroke of lightning was not a 
push but a pull of necessity to Benjamin 
Franklin who experimented for a truth be- 
low his immediate emotional reactions. The 
lightning rod was the result. To _ think 
structurally and to act in accord with these 
ideas when necessity comes is the ‘pull’ atti- 
tude which will take every advertiser out of 
the habitual, grooved and _ impressionistic 
way in the perfection of the science of his 
art. It will compel him moreover, to see to 
it that he maintain a place in relation to 
other activities than his own. 

“Remember that the ideas which we hold 
today will be tested in our acts tomorrow. 
If we would grow individually it is en- 
cumbent upon us to think straight and to 
meet the facts of life squarely.” 





A Conversational Phrase to Avoid 





S° frequently when a client visits your es- 

tablishment and perhaps makes a_pur- 
chase the salesman will at the conclusion ot 
the deal politely inquire in these words— 
“There is nothing else I can do for you, is 
there?” One Massachusetts jeweler has 
definitely instructed his personnel never 1 
use this phrase. It is very negative and 
hardly gives the customer or visitor an Op- 
portunity to reply in the affirmative. When 
you are greeted with the statement—“There 
is nothing else I can do for you today 's 
there?” you naturally reply in the negativé, 
even if you had thought of something and 
this statement might ease it out of your 
mind by giving you a chance to reply along 
the lines of least resistance. 

It is very commonly used by retail sales- 
men, and every jeweler anxious for the most 
efficient results can do well to study the 
effect of this ill-chosen phrase in his ow® 
establishment—C. T. H. .’ 
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Selling vs. Repelling 
Knowledge That Inspires Confidence 











An Alarm Clock Customer 


THe advertising of a certain make of 
alarm clock interested me to the extent 
that | thought of buying one. After having 
read the magazine advertisements several 
times I went into a jewelry store to see 
what the clocks were really like. If the 
advertising was to be believed—and I be- 
lieved it, and do yet—this particular make 
of alarm clocks which I shall fictitiously 
call the Waikumup, was good and reliable. 

[| asked to see alarm clocks, “Waikumup 
alarm clocks ?” 

“Yes, sir; this way, please.” 

I went that way and was immediately 
shown what I saw right away was not the 
Waikumup line, though it may have been 
another equally good. 

“But this isn’t a Waikumup, is it?” I 
asked. 

“The same priced clock, only a_ better 
make. We believe this Callemearly is better 
than the Waikumup. We don’t handle the 
Waikumup any more.” 

“But,” I objected, “I’ve seen the advertis- 
ing of the Waikumup and it looks like just 
what I want.” 

“Well, of course those people are very heavy 
advertisers and that does make some demand, 
but it costs a good deal of money which 
adds to the cost of their product. The Call- 
emearly people feel that it is better to put 
the money into making a better clock. If 
you like the Waikumup, you'll like this one 
because it has all the good features of the 
other,” 

There was more to be heard, but I didn’t 
wait to hear it. I wanted to see the Waik- 
umup and judge for myself. I was sure the 
man who did not have what I asked for 
would not give me an unbiased judgment 
about it. I went to another jewelry store 
and asked again for a Waikumup. 

“Yes sir, we have the whole line of Waik- 
umups. They are good clocks and we sell 
a good many of them.” 

I received good service at that store. 
They showed me the line and were able to 
answer all my questions about them, but 
when I came to see those clocks I found the 
‘ape did not appeal to me as much as I had 
thought from the pictures that it would. I 
hesitated and the clerk saw that I was not 
gong to buy. 

“T wonder,” said he, “if you would con- 
‘ider some other make of alarm clock. If 
jou prefer the Waikumup I don’t want to 
ry to sell you anything else, but we have 
another clock we think is a particularly good 
one. I think you would find that it has all 
a advantages of the Waikumup but is a 

y different shape and styie.” 

don't need to go any further in showing 

¢ difference between the two instances. 

4 € store was openly defying a ready-made 
‘mand produced by the manufacturer’s ad- 


vertising, It was expending time and energy 
in trying to divert the ready-made demand 
over to another line, without being entirely 
fair about it—as witness the salesman’s 
ready “Yes, sir,” in reply to my inquiry 
about Waikumups, Doubtless that first store 
was selling a good many Callemearlys on 
Waikumup demand, but it was losing a good 
many other sales, and it was putting itself 
in a position where if it did make a sale 
and the clock did not prove perfectly satis- 
factory, the dissatisfaction reacted not on the 
manufacturer, but upon the jeweler who had 
induced the customer to buy what he had 
not at first intended to buy. 

The second store bowed to the inevitable. 
If people wanted Waikumups, it would 
carry them, and then, if opportunity offered, 
it was a simple and logical thing to convert 
the customer to another brand. 

I am not here hoiding any special brief 
for advertised brands of alarm clocks, but 
widely advertised goods are demanded by 
many people, and what many people ask for 
is worth stocking to some extent, at least, 
if only that inquiries may be met with a 
smiling, “Yes, we have it.” It is so much 
easier to bring a customer around to the 
buying point when his first inquiry is met 
with a “Yes,” than when it is met with 
some form of negative, accompanied by an 
apology, and perhaps with a little deception. 


Salesmen Who Can Explain 
[N some lines of goods experienced users 
or consumers may be able to determine 
from examination just what are all the good 
qualities of the merchandise they are buy- 
ing, but such experts are few in comparison 
with the number of customers who have to 
take the salesperson’s say-so for quality. It 
probably is a rare occasion when the watch 
customer in a jewelry store is able to de- 
termine the real value of a watch by examin- 
ing it, and if the name of the maker were 
omitted, it would be still more rare. 

To the jewelry store salesman this means 
that his customers will not really know how 
good a watch is offered unless told. Even 
some of the fellows who think they are 
quite sharks fail to guess right when the 
price tag and the maker’s name are missing. 
The customer cannot see any difference be- 
tween a 10-year and a 20-year case, and 
rarely has any idea of the number of jewels 
just by looking at the movement. 

As Ruth Leigh puts it in a recent issue of 
Printers’ Ink, “People do not see what they 
are looking at. They see only that which 
is pointed out to them.” This fact is easily 
exemplified in watches, where the customer 
knows nothing of the quality of the case 
beyond the attractiveness of its design, 
knows nothing of the grade of movement 
save what the salesman and the price tag 
tell. And further, many of the advantages 
a watch possesses may be overlooked in just 
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giving it a general inspection as it is held 
in the hand. The finer the watch, the more 
necessity for the salesman being able to ex- 
plain in understandable terms just how and 
why that expensive watch is better than a 
cheaper model. 

The trouble with some salesmen is that 
they do not themselves know enough about 
the technical details of construction. They 
can say the watch has 7 jewels, 15 or 17 
jewels, that it has a 10, 20 or 25-year case, 
that it has such and such a movement, ad- 
justed to 6 positions, but they cannot show 
the customer the advantage of even these 
qualities. And the trouble with some other 
salesmen is that they know so much about 
the inside of a watch and know it so well 
that they cannot understand the relative 
ignorance of the customer, and they~ talk 
about watch movements and their distinctive 
features in language that means next to 
nothing to the average listener, though it is 
only A, B, C to the salesman. The one 
salesman needs to learn more of what is 
useful watch knowledge, and the other needs 
to learn how to tell what he knows in a 
simple way, so he may capitalize his ability. 

It is the making of successful watch sales- 
manship to know all about the inside of a 
watch, provided that knowledge can be made 
understandable to the watch buyer. 

The watch salesman, though he never has 
and never will work at a repair bench, ought 
to learn the elements of that work, and then 
he ought to study the technical individual 
peculiarities of each make of watch he is 
called upon to sell. He can get literature 
from manufacturers that will help him to a 
better knowledge. And he ought to study 
the manufacturers’ advertising of the watches 
carried in his store, and learn what the 
mublic is being told about them. The trade 
paper advertising of watches gives a good 
many selling points. The writers of that 
advertising have years of study and experi- 
ence back of them to show them just what 
facts about watches make the best and most 
effectual appeal to the public. They have 
learned what language to use in describing 
the points they want to present. Note also 
the magazine watch advertising and see 
what it says and how it says it. 

People who are contemplating the spend- 
ing of considerable sums of money for time- 
pieces want to know as much as they.can 
learn about what they are buying. If they 
are to spend $50, they want to be shown and 
they have to be shown how and why they 
will get more satisfaction from a $50 than 
from a $25 watch. The salesman who can 
explain watches, or any other kind of 
jewelry store goods and explain them inter- 
estingly and intelligently so the customer 
gets the best from what is being told, will 
make more sales and will be the kind of a 
salesman people will come back and ask to 
have wait on them again. 





Avoid Reproducing Postage Stamps 





BIG advertiser recently got himself in 

trouble through reproducing an envel- 
ope bearing a postage stamp. This is 
against the law. If, as a jeweler, you plan 
to reproduce any letter testimonials, received 
from customers, and should happen to want 
to show the envelope, itself, it is best to 
avoid reproducing any stamps, pictures or 
bills, or United States money of any kind. 
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Tuning Up for the Holiday Campaign 


Copy to Encourage Early Buying—Suggestions for Newspaper Advertising Copy 











THE jeweler is one of the merchants who 
has a good opportunity to develop 
Christmas trade a month or more ahead of 
time. This is because he sells so many dif- 
ferent items that involve a large expenditure 
and considerable thought and consideration 
before the purchase is made. 

A man who is going to buy his wife a 
platinum wrist watch for a Christmas pres- 
ent, or a $500 diamond set in platinum, is 
going to give some thought to the purchase, 
even though he is a man of wealth. He is 
going to plan in advance for that purchase. 
And, since wealth is only comparative, the 
man who has. but a little money will attach 
the same importance to a purchase involving 
perhaps $25 to $50. 

Most people who are going to buy what 
is, for their means, an expensive gift, are 
going to figure ahead on that purchase. 
They want time to investigate prices and 
choose the best value, and it may take con- 
siderable time for some of them to get their 
minds made up to spend the amount of 
money they are going to spend. 

The earlier these people begin to look and 
to investigate, the better their chance of 
making a satisfactory purchase and being 
able to handle the financial end of it with 
satisfaction to the jeweler. 

To this end, it is important that advertis- 
ing begin early in November to get these 
high class purchases lined up, to set people 
thinking about the advisability of spending 
money for expensive gifts. 

Herewith are given some samples of let- 
ters that may be used to help develop the 
early business. Of course they will have a 
good effect upon the later holiday trade also. 
The jeweler, by early advertising, can hold 
a larger percentage of the Christmas present 
business. He gets in on the ground floor. 
People expect early Christmas advertising by 
the jeweler and give more heed to it than 
they will to similar advertising by some 
store that sells only popular priced articles. 

Much of the gain acquired through No- 
vember Christmas selling is so much net 
increase, because the early advertising will 
have enough influence upon the later busi- 
ness to bring that up to as high a figure as 
it would have been had not the early adver- 
tising picked up some of the sales that 
otherwise would have been made later. 


Dear Sir :—Looking ahead to Christ- 
mas, what thought have you in mind 
about a handsome gift for the one per- 
son you are most anxious to please? 

Of course you think it is early, but 
haven’t you noticed how much sooner 
Christmas always comes than you ex- 
pected ? 

If you are like most people, you have 
given Christmas presents that were not 
satisfactory to you, as the giver, just 
because you put off the purchase until 


you had to take what was to be had— 
perhaps after most people had selected 
the most attractive items. 

By deciding now what you will give 
for Christmas in the case of the impor- 
tant gifts, you make your Christmas 
shopping easy. 

Right now we can show you some 
wonderfully attractive platinum jewelry, 
and we have such a variety of wrist 
and bracelet watches as you will not 
be able to find in December. 

All you have to do now is to make 
a selection and the right article will be 
laid aside for you, and when you want 
it, it will be safe and ready and a word 
from you will bring it to you, or secure 
its safe delivery to any address. 

Stop in for a few minutes at your 
first chance and see what there is that 
will please you. 

Yours very truly, 
HARTMAN Bros. 


* * * 


Dear Sir :—When it comes Christmas 
time and you see the shops filled with 
people searching for the thing they 
want to give to someone, you are going 
to be glad we reminded you thus early 
of the advantages of making your im- 
portant Christmas purchases now. 

You are if you take advantage of the 
opportunity we offer you to buy to ad- 
vantage while there is the fullest assort- 
ment of stock and plenty of time to 
show customers everything they want 
to see. 

Right now you can come in and look 
at your leisure and the salesman has 
plenty of time to show you everything 
we have. 

You don’t want to make important 
purchases in a hurry or in a crowded 
store. 

You don’t want to have to make a 
choice from stock that has had its most 
desirable value taken already. 

If you select your Christmas jewelry 
purchases now, you get the best pos- 
sible values and the very things you 
want to get. You don’t have to take 
what is left. 

Select the important gift now and 
let us save it for you. It does not cost 
you anything now. Your agreement to 
take the article by Christmas is enough 
for us. 

Yours very truly, 
HARTMAN Bros. 
*x* * * 


Dear Sir:—You surely don’t mind 
our writing to you a third time to re- 
mind you of the vecy great advantage 
in making your most important Christ- 
mas purchases immediately ? 

Since buying now calls for no money 





any sooner than if you wait and buy 
the day before Christmas, and since 
there will be no price advantage in 
buying at the last minute, there is every 
advantage in buying right away. 

How many times we see disappoint- 
ment in the faces of people who wait 
until the last and do not tind just the 
thing they had expected to get. 

If you see us now and we do not 
have exactly the desired ring or pin or 
watch or stone, or whatever it may be, 
there is no trouble in cur getting it and 
getting it quickly. 

If there is engraving to be done or a 
pattern to be matched, it can be done 
easily now. Later it may be impossible 
to get it done in time for Christmas, 

The only reason for putting off the 
Christmas gift purchase is because it is 
easier to postpone than to act. 

Obey that impulse! Act now and get 
just what you want and avuid the con- 
fusion of late shopping. 

Yours very truly, 
HARTMAN Bros. 
x * x 

Dear Sir:—Not all of you men who 
receive this letter from us have fami- 
lies. Not all of you have sons or 
daughters. 

But to those who are so fortunate 
we want to suggest the importance of 
planning early for their Christmas 
presents. 

There is usually little trouble in find- 
ing out what a son or a daughter wants 
for Christmas. Suggestions begin to 
appear early. 

The important thing, if you want to 
get just the article wanted, is to buy it 
early, while it is to be had without any 
trouble. 

If you will come to our store now, 
we know we can supply you with what 
you want. Later there might be some 
question about it. 

Make up your mind now about the 
important Christmas gifts for your 
family and come and let us help you 
to get them at the lowest possible cost 
in money, and with the least possible 
inconvenience, 

Christmas gifts bought now cost you 
nothing until you are ready to take 
them away. You merely make sure of 
getting what you want and having tt 
ready for you on demand. 

Yours very truly, 
HARTMAN Bros. 
e ¢-*@ 


Dear Madam :—Not all of you ladies 
to whom we send this letter are mtet- 
ested in buying a nice Christmas gift 
for a father, brother, husband, fiance oF 
friend, but some of you are. 
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What we want to say is that you 
ought to plan such a purchase very 
early. 

You will find it well worth your while 
to come to our store now and talk over 
with us the sort of gift you think of 
getting. 

Let us show you what we have in 
our very large assortment of suitable 
things. If you do not find here what 
you want, we shall not urge you to buy 
something that is not just the right 
thing, but we shall, if you wish, send 
for something that may prove to be just 
what you have in mind. 

By looking over our stock now you 
see it when it is most complete, when 
we are prepared to fill just about every 
need. 

By making an early selection you 
make sure of having the gift here wait- 
ing for you when you want it, be- 
cause you can buy now and have your 
purchase laid aside until you need it. 

No expense is involved in choosing 
gifts now. All we want to know is 
that you will take the purchase at 
Christmas time. 

Yours very truly, 
HARTMAN Bros. 
* * * 


Dear Madam :—Perhaps you have al- 
ready looked ahead to Christmas and 
wished that at that time you might 
receive as a gift some certain thing 
you want. 

Now is the time for you to suggest 
your Christmas wishes so your family 
may not have to buy blindly. 

Why not drop into our store and see 
what we have that appeals to you. That 
will enable you to make suggestions 
that may result in purchases of right 
gifts, 

Also, if we know you and know what 


Cohen Bros., Reading, Pa., right after the 


CIRCULAR 


Their announcement 


occupied a space of six inches, triple column. 
* * * 
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holiday season, conductéd a 98c, sale, with 
considerable. success, 

The announcement was used in a space 
of 3% inches; six columns wide. 





What Are Multiple 
Christmas Gifts? 


What we mean by multiple Christ- 
mas gifts are those gifts presented in 
duplicate, the same thing given to 
each of several people. 

The teacher gives a present to each 
member of a class. The employer 
gives the same thing to each member 
of his force. 

We want you to think about such 
gifts early. Yeu may have had the 
experience of trying to buy enough 
duplicates’ of some article to go 
around, finding that not enough alike 
could be secured. 

The only way to handle that sort 
of giving satisfactory is to come to 
us right away and give us time to send 
for the number of items wanted to 
match anything you find in the store 
that is suitable. 

We have a great variety of popular 
priced articles suited to multiple giv- 
ing where it is not desired to invest 
in expensive gifts. 

See us now about your Multiple 
Gifts! 

HARTMAN BRrOs. 


Young Man—Her 
Christmas Approaches 


The day is coming when of all days 
you are most anxious to present HER 
with a suitable gift. : 

For two reasons you need to think 
about this right now. 


Reason No. 1. If you buy now you 
can get just what you want. We have 
a full stock in great variety, and we 
can get anything we do not have. 
Buy now and there will be no trouble 
about the present being ready when 
you need it. 


Reason No. 2. If you buy the im- 
portant present early, there will be 
no chance that you may not have the 
money to get it later. Buy it while 
there is the money to buy with, be- | 
fore you have spent it for a dozen 
other less important things. 

Jtist come in and pick out the right 
gift and we will lay it aside for you. 
There will be no hurried rushing 
around in crowded stores later, won- : 
dering where you can find something 
desirable—and wishing you had bought 
earlier. 

HARTMAN Bros.. 








No. 1 





you would like, the opportunity may 
offer for us to be of service when one 
of your family happens in, wondering 
what to buy. 

Do you think it is out of the way for 
us to say that we would like to be able 
to serve our customers by arranging, 
when possible, for the purchase of the 
articles most desired by the one who 
is to be the recipient? 

Yours very truly, 
HARTMAN Bros. 


On this page is shown copy that may 
used to advantage in the newspapers 
tarly, having its application to a class of 


trade that can best be influenced in that 
manner, 


Retail Advertising Notes 


E. F. Everard & Son, Pasadena, Cal., have 
sent out post cards to advertise their repair 
department. The plan has proved success- 

» Not only in advertising the Service De- 


partment, but in building up general business 
as well, 


x *k x 
A. C. Hoover & Bro., Allentown, Pa., 
whose slogan is: “Our word is our bond,” 
recently conducted a sale in which they 
Offered 20 per cent. on certain lines and 10 





Christmas Present for 
the Boss? 


Every Christmas there are many 
instances where the employes unite to 
buy something nice for an employer, 
or it may be for a teacher, or for a 
mutual friend, or for the officers of 
an organization. 

If you are interested in any such 
combined giving, don’t fail to make 
the arrangements early. 

You may know how unsatisfactory 
it proves where a committee starts 
out at the last minute to try to find 
something that will suit them all. 

The only way is to shop early. 
Sometimes it is best to shop before 
the money is raised, in order to be 
able to tell the contributors what is 
to be had and at what prices, in order* 
to adjust the amounts to be given by 
each, 

We have satisfied with suitable gifts 
a great many committee customers. 
We can get anything you want and we 
can arrange for suitable engraving and 
appropriate boxing. 

Just see us early on any such mat- 
ter and you will be satisfied in every 
way. In some instances we have even 
arranged to make the collections, or at 
least to allow customers to have their 
shares charged to their accounts with 
us. 

HARTMAN Bros. 





No. 3 


Charles Hayes & Son, Stockton, Cal., have 
issued an attractive little booklet commemo- 
rating their diamond jubilee. The booklet 
shows the original, old-fashioned store in 
which the business was founded, and the 
present modern attractive establishment, and 
embodies an interesting article “The Story 
of the Diamond,” written in popular, easily- 
understandable style. 














Christmas Buying 
Made Easy 


There are six weeks before Christ- | 
mas. 

Perhaps you are thinking of saving 
so much each week from your income 
so you will be able to make a certain 
purchase from us just before the day 
arrives. 

Why not come in now and select 
what you want to buy and then pay 
us weekly as you go along? 

In that way you will not fail to 
make the savings and the thing you 
want most will be here awaiting you. 

You get the advantage in buying 
now of having the full stock from 
which to select, with time for us to 
get what you want if it is not in stock. 

We will arrange to handle your 
funds to your satisfaction and your 
‘purchase will be reserved for you and 
delivered when and where you want 
it. 

HARTMAN Bros, 
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Let us supply you with 
soft platinum plates, 
solders and wires, also 
5%, 10% and 15% irid- 
tbeotmme) E-teteleteee 


Purchasing and Sales Dept.: 
5 So. Wabash Ave. 





REFINERS 


Sweeps, Polishings, Gold, Silver, 
Platinum and Plated Scraps. 


MANUFACTURERS 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. 


CHICAGO 





Gold 
Silver 


Refiners 


Platinum 









GOLD 
SILVER 


") _ 


—Netallurgists 


Qrrice ano Works, |19 West TUPPER STREET 
BUFFALO, N.Y. U.S.A. 


‘ —_ from the refinery 
of Hoover are respected by 
manufacturing 
everywhere as standards of 
quality and workability. 


We n ufactur re 

-green g0 old— ia tes, 
and solders in 10Kt., 
18Kt., _ also white golds ar 
red olds. 1B} a 
hawe- excellent 
properties. 


Refining and Manufacturing Plant: 


317-319 E. Ontario St. 
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Scraps, filings, sweeps and other 
wastes containing precious metals 
which are shipped to Hoover for 
refining are paid for in products 
or cash according to the Golden 
Rule. 


May we send you our new and 
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31 Gold St., New York City 





HARMAN 


Bridgeport, Conn. | 
SHIP TO EITHER PLANT 
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Golden Rule Refiners- Since 1912 
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SWEEPS 
POLISHINGS 
PLATINUM AND 
GOLD FILINGS 
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NEW YORK CITY 
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GOLD—SILVER 
PLATINUM—SOLDER 


BURNING JOBS AT ALL TIMES 
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The Junior Watchmaker 
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(Continued from issue of August 26) 
EFORE closing I wish to add a few hints 
that may be of help. The shakes all seem 

correct. The watch is taking a good motion 
in both of the flat positions. The motion 
falls off sharply on edge. Turn the watch 
so the pallet is tail down. When the motion 
increases perceptibly, this proves lack of 
freedom in the escapement in the correct 
edge position. The cause may be balance 
jewels fitted wide. While trying the let off, 
the test shows that there is some jewel pin 
shake. Increase it slightly by tipping the 
jewel pin back just a shade. When this 
does not improve the motion bank the watch 
toa drop and see if the end of the dart may 
not be ‘stoned off just a little and still leave 
the escapement safe. 

At times a watch fails to respond to all 
efforts. When the usual routine such as 
polishing the pivots, cleaning the jewels, 
fitting a stronger mainspring, etc., does not 
improve the motion, make the lock as light 
as you can with safety. And add as small 
an amount of slide as possible. Test every 
watch for magnetism as even a small amount 
affects the timekeeping. 

A very good habit to form is to take 
nothing for granted. Make it a point to 
test every escapement, try every balance for 
poise, and if a stopper is caused by the train, 
remedy the error. 

The quickest way to locate a stick in the 
train 1s to let the main spring all the way 
out. By touching the center wheel the pivot 
that is binding can be discerned with ease. 

When a banking screw is not fitted tight 
though, very often it can be made secure 
by spreading the head. To do this, turn it 
out until about one-third of the depth of the 
“crew driver slot is above the flush of the 
Plate, sy inserting a screw driver and 
‘winging it from side to side with the pres- 
‘ure downward the top of the head is forced 
‘part slightly. When again turned into 
Place it will be considerably tighter. 

Bh oe the perfect, commercial 
" = €nt 1s yet to be manufactured. There 

me as yet that does not have one or 
es weaknesses, The design of the nu- 
“tous American escapements does not vary 


— 


"Book rights reserved by the author. 





a great deal, yet each model has its peculiari- 
ties. Some, it is almost impossible to bring 
to a perfect motion if the lock is a little 
strong, others have a weak draft action. 
One has an escapement that will not give 
service unless it is 100 per cent. perfect. 
Another has an escapement that will give 
excellent results in spite of several minor 
errors. Therefore, the safest course to pur- 
sue is to master the escapement principles 
and through practice acquire the ability to 
do escapement work skilfully, so you can 
place any escapement in perfect condition. 

The rules outlined in this article are ap- 
plicable to nearly all American watches 
made with a lever escapement. On single 
rollers the only material difference would 
be in the dart, or guard pin as it is termed 
for watches of this type. 

The Dueber and old style South Bend 
are the only watches not supposed to allow 
the balance to pass in and out freely banked 
to a drop. Slide was to be added before 
this could happen. The rules even apply to 
them as the lock on these models will be 
found to be very light and by increasing it 
slightly they will have the necessary clear- 
ance for the jewel pin, banked to a drop. 

Chapter 17 
RESETTING BROKEN OR MISSING PALLET STONES 

There are times when a watch is taken 
in for repairs that one or both pallet stones 
are chipped or missing and the banking 
screws in an incorrect position. 

Assuming that it is the “R” stone that is 
gone, allow the escape tooth to rest at lock 
on the “L” stone. Turn the opposite bank- 
ing screw in far enough so the pallet when 
moved will not allow the escape tooth to 
quite leave the impulse face of the stone. 
Then turn the banking back stopping just as 
the tooth leaves the stone. 

The stone is then mounted and the pallet 
again placed in the watch. Do not expect 
to set it correct at the first trial. If it is 
set in the pallet slot too far the pallet can 
be moved from banking to banking and the 
escape wheel goes around. When not set 
back far enough, the escape tooth will stop 
on the impulse face. The distance it still 
has to go before dropping will serve as a 
guide in determining how much further back 





the stone should be set. This is only a 
rough estimate of its proper place and the 
tests as prescribed throughout this article 
should then be used in order that the loca- 
tion will be exact. The principles involved 
are applicable to either stone. 

The assumed position of the new stone 
might also be determined by turning the 
panking until the dart was just free of the 
roller. Then mounting the stone in such 
a position that the lock would be safe and 
the pallet have freedom to move from bank- 
ing to banking allowing the escape wheel to 
pass around without hanging up on either 
impulse face. 


To say that either method was absolutely 
dependable would be far fetched. Any 
watchmaker that had left an escapement in 
as poor condition as this was received in, 
would be apt to do most anything. We have 
no assurance that he has not stoned or filed 
off some of the dart and in the first case 
we do not know whether the remaining good 
stone was in the position it had occupied 
when the watch left the factory. 

There is a method that I have used with 
good success that seldom fails. To make 
the problem more difficult we shall assume 
that both pallet stones are missing and the 
banking pins have been turned wide open. 
The ‘tail of the pallet must be straight. 
Mount the two new stones in the pallet, 
setting them almost to the base of the slot. 
Then bank the watch to a drop. Generally 
the result will be a lock light. Set the 
watch squarely in front of you by having 
about an inch of the dial side at rest against 
the: edge of the bench, and the watch slant- 
ing back. The line of vision should be as 
close to the position the balance staff would 
be in as possible. 


If the lock is light it may be necessary 
to hold the pallet against the banking with 
a feeler. Note the distance from the curve 
of the horn to the balance jewel setting. 
Then move it over to the other banking pin 
and make the same observation. Move the 
pallet stone out that is on the same side that 
has the greatest distance. This will increase 
the lock and tend to adjust the pallet more 
toward the correct swing, 

It may be necessary to move one stone out 
and the other in. It will not be necessary 
for me to go into detail as to all the 
changes that might be made. If the reader 
has followed the preceding pages closely he 
should be able to adjust the pallet stones so 
the lock will be about equal on both stones 
and the pallet horn curves swinging an equal 
distance on each side of the jewel setting 





(Continued on page 126) 
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LEES & SANDERS 


Minneapolis customer writes: ‘‘ We acknowledge with thanks your remittance, proceeds 
of the sweep sent you. It will give us great pleasure to speak a good word 
on your behalf to the local manufacturers.” 


‘SWEEP SMELTERS 
BIRMINGHAM, ENG. 


FOR 30 DAYS ONLY 
Gold, Silver Your Opportunity Now 



































— Winter’s Practical Self Teacher 
° ENGRAVING BOOK 
Platinum This Ad.—and $4.00 Post Paid. 
‘ Most up-to-date book to learn Engraving 
Refiners and Assayers asa Sey sree 














Questions pertaining to meareving cheerfully 
answered 


T. B. HAGSTOZ @ SON 
| 709 Sansom St., Philadelphia | WINTER?S SCHOOL grt 























4 geet | | Refraction and Motility 


crucible and 

Muffle Furnace. . 

rege einen 
ity 1 s. metal. f h E 

Muffle 314” wide, O t € ye 

2%" high, 6%” 

4=.= deep. Just the 

thing for shops 

i —— with limited 

space. Write nae catalog “Bz”, full of Jewelers’ apparatus. 





With special chapters on Color Blindness, Field of de 








Vision, The Relation of Functional Eye Diseases to late 

Buffalo Dental Mfg. Co. General Medicine. By Ellice M. Alger, Adjunct Pro- 7 
BUFFALO, N. Y. U. S. A. fessor of Diseases of the Eye in the New York Post- " 
Graduate Medical School and Hospital, etc. 122 Illus- ‘s 

trations. Extra Cloth. 376 pages. Price, $2.50 net. ry 


Assayers— Chemists : 
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Interesting Watch Collection in the 
Pennsylvania Museum 
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ATCHMAKERS of Philadelphia, Pa., 

are in the language of the day, over- 
looking a good bet in not visiting one of the 
most interesting collections of work of their 
craft which occupies a modest place in the 
Memorial Hall of the Pennsylvania Museum 
in Fairmount Park. The watches, some of 
them the finest examples of the watchmakers’ 
art of the 15th, 16th , 17th and 18th centuries, 
include the famous collection of the late 
John T. Morris of that city, just presented 
to the museum by his daughter, Miss Lydia 

















SWISS AND (UPPER) FRENCH 


TRAVELING WATCH, 1750 


MODERN 





Thompson Morris of Chestnut Hill, the 
center attraction of which is the noted 
Napoleon pedometer watch, lost or stolen 
from the Emperor’s baggage after the 
debacle at Waterloo and sold a few weeks 
later in London, 

The dial is the ‘chief point of interest in 
_ watch. Napoleon wanted his watch to 
% a time saver as well as a time teller. 
larger and thicker than the watches of to- 
‘ay, it is of the “turnip” size, the case being 
18 K. gold. It has three dials combined 
one, one of them indicating the time of 
‘ay, another the days of the month and the 
third a pedometer, this last being the inter- 
‘sting feature of the watch so far as the 
‘peror of the French was concerned for 
he liked to know just how far he traveled 
on the occasions when he paced his study, 
mapping out some of his famous and history 
making campaigns. The watch was a self- 
winder in that it wound itself by a weighted 
ited Which at every step taken by the 
Wearer rose and fell having a gathering 








click. which wound up a ratchet attached to 
the barrel. 

This was said to have been the first appli- 
cation of the principle of the modern 
pedometer. The history of the watch after 
Waterloo is told in the “pedigree” attached 
to it, which reads: “This pendulum watch 
belonged to Napoleon and was purchased in 
London in 1815 by C. N. Bancker, formerly 
of the Franklin Insurance Co. of Philadel- 
phia. It was inherited by his son, V. A. 
3ancker, and at the sale of his effects in 
1898 was bought by John T. Morris.” 

Mr. Morris had for his hobby the collect- 
ing of rare or ancient watches and his col- 
lection includes hundreds of timepieces. One 
of them is the famous “Lion” watch, made 
especially for Ludwig, the Mad King of 
Bavaria, at a cost of $2,000 and was stolen 
from the royal effects after the death of its 
owner. It was “fenced” in Munich and 
after its sale there, came into possession of 
A. H. Hadley, for many years a dealer in 
watches and diamonds at Sansom and 8th 
Sts., in his time one of Philadelphia’s best 
known jewelers. At first it was offered to 
the museum but as the institution then had 
no funds to buy it, Mr. Morris, happened to 
hear of it and purchased it to add to his 
collection. The watch is said to have been 
made after King Ludwig’s own design as 
far as the case is concerned. On one side 
is the portrait of the Mad King in intaglio 
carved in carnelian while on the other is the 
head of a lion cut in crystal. The case is 
of gold and the movement of the finest 
workmanship, the jewels being rubies. The 

hands show exquisite workmanship. 

Another watch with a history in the col- 
lection is a handsome one, made by Pryor, 
a famous London watchmaker of the early 
19th century, at the order of the British 
government, which sent it as a gift to Sultan 
Mahoud of Turkey. He passed it along 
after a while to one of his favorites, then 
governor of Jerusalem. After the latter’s 
death it was hawked about and finally came 
into the Morris collection. It is of fine 


workmanship and in deference to the 
Mohammedan recipient is Oriental in its 
ornamentation. 


The largest watch in the collection is a 
“carriage watch,” which is fully five inches 
in diameter, with a heavy silver case of 
filigree work depicting a boar hunt. It 
strikes the hours and quarters and is as big 
as a modern alarm clock. 


Speaking of alarm clocks, they had some- 
thing like them too in the old days for in 
the collection is an imposing looking watch 
which its inscription proclaims, was made 
by one Orintolajo, watchmaker to the Arch- 
bishop of Bologna for the King of the 
Orivolai. It is almost five inches in diame- 
ter with heavy gold case and has a mechan- 
ism akin to that of the modern alarm clock 
by which a bell was struck at times. 
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a watch made by Gerritt® Rensmer of Lon- 
don, about 1700. It is an open face one, 
with gold case with repousse lining. It has 
an English fuzee movement and is one of 
the éarliest examples known of the use of 
the balance spring. The dial -is of solid 
gold with figures in enamel and arabesque 
in the center while the hands are of silver 
incrusted with diamonds. The movement 
pillars, foils and bridges are of silver filigree 
and the edges of the plates are inlaid with 
the same work. All the filigree work was 
done by the laborious method of sawing out 
by hand. The inside of the case is proba- 
bly of Dutch workmanship but the rest of 
the watch is purely English and the time- 
piece is regarded by connoisseurs as one of 
the best examples of old English horological 
art. 4 

Still another interesting feature of the 
collection is a frame containing more than 
100 English Verge movements, of the 18th 
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WATCH BY BASILE LE ROY. PARIS, 1800 


and 19th centuries, each by a different work- 
man. Another frame shows 108 early 
French and English movements and other 
contains 111 movements, English Verge and 
lever, Swiss and early American... 

The precursor of the present day wrist 
watch is seen in the “buttonhole’” watch 
designed for the Columbia exposition in 
Chicago and in the graceful and delicate 
blue enameled platinum timepiece worn by 
Miss Morris herself and which she has 
added to her father’s collection. Of the 
oddities there are many. One of them is a 
skull watch with the eyes in diamonds. The 
skull is of ivory and when opened reveals 
the tiny watch inside. 

In another collection are watches dating 
back to the year 1500, most of them heavy 
and cumbrous but excellent timepieces and 
made beautifully with wonderfully carved 
or engraved gold cases. One is_ heart 
shaped. Another is in the form of a tiny 
golden sabot or shoe, from which the key 
hangs. Another is in the form of a book, 
this being an example of early 16th century 
work and having a bar balance and mechan- 


An interesting bit*of finé*work is seen in” 
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ALL-IN-ONE OUTFIT with FLOOR SPACE 
POLISHING DUST COLLECTOR ff 2 x 6 FEET 



























What It Will Do: 
DRILLING FOR THE SHOP Shipped all Complete, 
FRAZING 
cemiien SHOWROOM set up as shown, ready 
POLISHING STOCK ROOM to go right to work, 
MELTING 

ANNEALING A One-Man Outfit 
aa. a does the same FM Runs from 
SAND BLASTING ye ta expected Bat Electric 
Light 
Socket 
GOOD 
TOOLS 


will make your 
shop pay big div- 
idends. Just the 
outfit for the man 
that wants to 
make every inch 
of space earn its 
way. Smooth 
running, ball 
bearing machine. 


LEIMAN 
BROS. 


60 Lispenard & 
New York 


Makers of Good 
for 35 Years. 
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Vi Be HARRIS AUCTIONEER 


Phones: Office Cortlandt 971 142 Fulton Street, New York write or WIRE 












I can raise $3,000 to $10,000 per week from your surplus stock, at a profit. 


Facsimile letters, written testimonials from Jewelers that were pleased with 
my services, sent on request. 


23 Years of Successful Jewelry Auctioneering 
Sales Conducted Anywhere in United States 


I conduct all sales personally in a most gentlemanly manner. Your customers are treated with 
No stock is too high courtesy. No goods misrepresented; every article sold on its merits. I give your store pub- 
grade for me to sell at licity, new customers and your future business is assured. Booking Fall sales now. 


a profit. Same consid- 
eration given to sm 
sales as to large sales. 








No man can sell more Write These Jewelers for References 





J. Schancupp & Sons, Derby, Conn. Kelly-Vawter, Marshall, Mo. 
All correspondence goods omen better F. W. Pardon, Owensboro, Ky. Alex Rankin, McKeesport, Pa. 
prices Dave Edwards, Sharon, Pa. George Bullock, Mechanicsville, N. Y. 






Fishbone Bros., Easton, Pa. 
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Price One Dollar 
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1,551,637. PRECIOUS-METAL WARE. WILtu1AM 
C. Bowen, Holyoke, Mass. Filed Nov. 3, 
1923. Serial 672,677. 7 Claims. 

In precious metal ware, a precious metal ware 
object, a normally fixed base material stabilizer, 





















(Patents Granted by the United States and 
the Registered Trade-Marks.] 
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UNITED STATES PATENTS 





Issue of Sept. 1, 1925 


1,551,601. MAGAZINE PENCIL. FRepertck Ww. 


HEINZMAN, Jersey City, N. J., assignor to 
Mabie, Todd & Co., New York. Filed Sept. 
16, 1922. Serial 588,594. 14 Claims. 


In a pencil, an outer casing, a lead-propelling 
movement comprising operative members all carried 
within the casing and all separable therefrom, and 





point 


writing 
of the casing and rotatable relatively thereto for 
jocking said members as a mit in operative position. 


separate means carried within the 


1,551,604. MAGAZINE PENCIL. LuciFer a: 
Most, New York, assignor to Mabie, Todd & 
Co., New York. Filed Sept. 25, 1922. Serial 
590,303. 11 Claims. 

In a pencil, a lead-propelling movement compris- 
ing a lead carrier, a straight slotted guide tube 
containing said carrier and a spirally grooved pro- 





pelling tube rotatable relatively to said guide tube 
to advance cr retract said carrier operatively con- 
nected therewith, all said members being detach- 
able relatively from one another, and means re- 
movably mounted on the inner end of said guide 
tube and bearing indirectly on said propelling tube 
to hold said members as a unit in operative position. 
11,621. VANITY CASE. JzromMe J. Ropen- 
BERG, Providence, R. I., assignor to The M. S. 
Rodenberg Co., Providence, R. I. Filed Feb. 
5, 1925. Serial 7,144. 4 Claims. 
A vanity cace comprising two toilet prepara- 
tion receiving receptacle members hinged together, 
@mirror pivotally mounted on one of said members 





‘o swing in a plane parallel to the plane of the 
member to which it is attached, means for auto- 
matically moving said mirror to extended position 
upon the swinging part of said hinged members, 
and a stop to limit the swinging movement of 
said mirror, 
1561,708. PIN. Rocers T. STAFFORD, Rumford, 
and Frepertck A. BaLtou, JR., Providence, 
. L, assignors to B. A. Ballou & Co., Inc., 
Providence, R. I. Filed April 29, 1924. 
Serial 709,788. 1 Claim. 
A pin comprising a body member having a back 
with a surface disposed substantially in a single 
Plane, a pin stem pivotally mounted thereon and 


(Ce 


Yo 





‘ving a catch to receive its free end, said pin 
~~ being bowed inwardly to provide an elongated 
“ting surface to bind its supporting fabric 
“inst said body back surface and also to tension 
“id free end in its catch. 
































and means to attach said stabilizer to and detach 

it from, said object on the inside, whereby, when 

said stabilizer is detached from said object, the 

value of the object can be determined by weight. 

1,551,648. ENGRAVING MACHINE, Witiiam 
S. Eaton, Sag Harbor, N. Y. Filed Dec. 4, 
1922. Serial 604,650. 20 Claims. 


An engraving machine embodying therein a _ pat- 
tern support, a work table, a pendulous transmitter 
arm, a universal bearing for one end of said arm, 
2a stylus arm, pivots connecting said stylus arm 
to the other end of said transmitter arm, whereby 
permitted 
said 


the 
have 


arm is 
from 


said 
and 


stylus carried by 
movement toward 


to 
pattern 








support, a work tooi supporting arm, a_ pivotal 
connection between said supporting arm and _ said 
transmitter arm intermediate its ends, whereby 
said supporting arm may have movement toward 
and from said work table, a work tool support 
carried by said arms, a work tool holder rotatably 
mounted in said support, a flexible driving shaft 
connected with said holder, supports for the work 
tool actuating arm, means whereby said supports 
may be moved vertically to permit movement of 
said arm toward and from said work table, and 
means whereby the quantity of movement of said 
supports may be regulated. 
1,551,733. COLLAR BUTTON. 
Davis, Marietta, Ohio. 
Serial 730,933. 1 Claim. 
A button having a base and a split shank form- 
ing resilient jaws the interiors of. which are of 
angular cross-section, in combination with a head 
of greater length than with opposed to the end 


B. 
1924, 


WILLARD 
Filed Aug. 8, 





of the shank, and a stem fixed with respect to 
said head and having a portion of angular cross- 
section disposed between said jaws and also hav- 
ing an enlargement at its rear end opposed to 
the base; the said shank being of greater length 
than width in cross-section, and the angular por- 
tion of the stem and the corresponding portions 
of the shank jaws being rearwardly tapered, and 
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the rear portion of the stem being of circular 


cross-section. ’ 
1,551,737. VANITY CASE. Cvarence E. FIe.p, 
Stockbridge, Mich. Filed Feb. 9, 1925. Serial 


7,751. 8& Claims. 
A_ vanity case including three hingedly connected 
mentbers, two of said members being closures for 
the opposite ends of thé case, a relatively thin 











stationary 
and 


plate connected to said third member, 
adjustable means on said third member co- 
operating with said plate for removably connecting 
the plate thereto. 


1,551,829. BIB HOLDER. Rupotpw N. Max- 
WELL, Cincinnati, Ohio. Filed March 5, 1923. 
Serial 622,923. 4 Claims. 


In a device of the class described the combina- 
ticn of a resilient tubular member, a pair of 
chains extending through the tubular member, the 
chains comprising links of a structure such that 


6 








when brought into contact they will move laterally 
of one another when moved longitudinally of one 
another, the tubular member yieldingly resisting 
movement of the chains through the tube, and 
means carried by the chains for holding a bib or 
the like. 


1,551,916. CHAIN CONSTRUCTION. Louis E. 
VaLcourt, Providence, R. I., assignor to 
Louis Stern Co., Providence, R. I. Filed 
Jan. 30, 1924. Serial 689,532. 4 Claims. 

An extendible bracelet structure comprising a 
series of tubular members, links telescoping in 
each of said members and each having an open- 
ing in one of its ends and a hook-shaped abutment 





at its other end, fingers integral with each of said 

members and located at one end thereof bent into 

the opening of the link telescoping in the next 
adjacent member, a hook-shaped abutment on each 

of said members at the other end thereof, and a 

spring carried by said link and held between said 

abutments for causing said member to be normally 
held in contracted position. 

1,551,973. CIGARETTE HOLDER. Benjamin 
L. Brooxs, Lynchburg, Va. Filed April 13, 
1921. Serial 460,905. 2 Claims. 

A cigarette holder comprising a stem, having its 
intermediate portion formed with a shoulder, one 
side of which is tapered and gradually merges into 





2 mouth piece, a body mounted on the stem and 
having its forward end formed with an inwardly 
and rearwardly directed annular flange to snugly 
receive a cigarette and co-operating with the ad- 
jacent portion of the body in forming an annular 
chamber, and a spring confined between the for- 
ward portion of the body and said shoulder and 
being received in said annular chamber, said an- 
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of a pair of threadedly 
connected sections gradually and uniformly en- 
larged toward their meeting portions, said shoulder 
being in the path of travel of the rear section of 
the body to limit the forward movement of the 


nular body consisting 


body. 
1,552,156. 
Chicago, 

Attleboro, Mass. 
11,440. 3 Claims. 
A belt-plate having a spur extending inwardly 
from its inner surface and adapted to pierce and 
extend through a body belt, a spur gripping clutch 


BELT PLATE. Atvsert L. HELrer, 
Ill., assignor to Morse Andrews Co., 
Filed Feb. 25, 1925. Serial 


Ad 


a 
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member adjustable axially on said spur for binding 

the plate in fixed position to the outer surface 

of the belt, and a chain attached to the lower 
portion of the plate by means of which an article 
may be connected to the belt. 

1,552,372. NOVELTY SETTING. Writtiam 5S. 
Wison, Los Angeles, Cal. Filed Dec. 12, 
1923. Serial 680,178. 4 Claims. 

A disappearing emblem ring comprising a base 
member, a cover spaced from the base member and 
provided with an aperture, a slide member mov- 
able back and forth so as to be visible through 
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aperture, or so as to be concealed below the 
cover, one of said members bearing an emblem that 
may be concealed or displayed, upon movement 
of the slide member, the movement of the slide 
member being effected by movement of the rinz, 
without the application of an outside manual force 
to the slide member. 
1,552,387. ELECTRICAL 
JosepH Ror MarcuHesseautt, Cranston, R. I., 
assignor to Gorham Mfg. Co., Providence, R. I. 
Filed Feb. 24, 1925. Serial 11,043. 15 Claims. 
In combination with a vessel having a depend- 
ing chamber, heating means in the said chamber 
from the bottom thereof, means to 


the 


HEATING UNIT. 


removable 


” as aie 5 a8 
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removably hold the heating means in said chamber, 
and a base removably connected to the vessel and 
containing said chamber and said holding means. 


Designs 


SLIDE. G1BBs, 


68,098. GARTER GrorceE E, 





Attleboro, Mass. Filed May 12, 1925. Serial 
13,418. Term of patent 3% years. 


68,107. FINGER RING. Francis J. Lers, Los 


THE JEWELERS’ 


CIRCULAR 


Angeles, Calif. Filed April 27, 1925. Serial 


Term of patent 3% years. 
BOW. PAUL 
N. J., assignor to 


13.225. 
68,117. WATCHCASE 
RitscuHarp, Riverton, 


VICTOR 
The 





Riverside, N. J. 


Keystone Watch Case Co., 
13,985. Term of 


Filed July 3,.1925. Serial 
patent 14 years. 





UNITED STATES TRADE-MARKS 

[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 

[ACT OF MARCH 19, 1920, SEC. 1 (b)]. 
THESE REGISTRATIONS ARE NOT SUB- 
JECT TO OPPOSITION. 

Issue of Sept. 1, 1925 
202,826. (CLASS 27. HOROLOGICAL _ IN- 


STRUMENTS.) Srupesaker Watcu Co., 
Chicago. Filed May 29, 1925. Serial 215,108. 


STUDEBAKER 


Particular description of goods.—Watches. 
Claims use since August, 1923. 
202,827. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) WEXLER 3ROS., 
Chicago. Filed May 18, 1925. Serial 214,524. 


“THE LINE THAT EXCELS” 


Particular description of goods.—Finger Rings 
and Ring Mountings. 
Claims use for not less than one year. 
202,829. (CLASS 27. HOROLOGICAL IN- 
aaa ) L. Lewitt & Co., Inc., New 
York. Filed March 24, 1925. Serial 211, 536. 


Lafon d 


of goods.—Watches and 


Particular description 
Watch Movements. 
Claims use since April 15, 1922. 


Trade-Mark Registrations Granted 
Sept. 1, 1925 
WATCHES, WATCHCASES, AND 
MOVEMENTS. Registered August 
15, 1905. PuHirapEtpH1a Watcu Case Co., 
Riverside, N. J. Renewed August 15, 1925, 
to The Keystone Watch Case Co., Philadelphia, 
Pa., and Riverside, N. J., successors. 
202,624. CLASPS FOR BOBBED HAIR. 
Bros. & Rocers, Inc., Providence, R. I. 
Filed Oct. 17, 1924. Serial 204,045. 
LISHED FEB. 10, 1925. 
202,671. WATCHES, WATCH 
AND PARTS OF THE SAME. 
Dip1isHEIM Co., Inc., New York. 
Filed Jan. 25, 1923. Serial 175,083. 
LISHED JUNE 9, 1925. 
202,724. PEARLS AND PEARL 
Carson Pirie Scott & Co., Chicago. 
Filed April 17, 1925. Serial 212,853. 
LISHED JUNE 9, 1925. 
202,759. IMITATION-PEARL NECKLA 
ManuatTTan BeEap CuHain Co., New York. 
Filed Feb. 12, 1925. Serial 209,485. 
LISHED MAY 26, 1925. 


45,404. 
WATCH 


PARKS 


Hipp. 


September 9, 1925 


The Junior Watchmaker 
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MOVEMENTS, 


PUB- 
NECKLACES. 
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when the watch is banked to a drop. 

If you have an average lock and the swj 
of the pallet is equal, you will find that the 
watch will generally run. 

It is to be understood that even though 
the watch runs the shakes should all be tried 
that the adjustment be made more perfect, 

In setting a new jewel pin be certain that 
it is mounted securely. Before mounting, 
dip the balance in a good grade of benzine 
as the shellac will not hold if there is any 
oil in the hole the pin fits into. There 4s 
no reason why oil should reach the roller 
but I have found watches in this condition, 

Dry the balance by shaking it in sawdust, 
On the smaller wrist watches the factory 
man seldom picks up a jewel pin with his 
tweezers when one is to be set. The hole 
is cleaned out and the jewel pin is placed 
in it before heat is applied. A small wire 
about the shape of a toothpick is used. The 
side that picks up the jewel pin is flat, By 
moistening it slightly with the tongue, the 
pin can be picked up by touching it on the 
little flat spot that will be nearest the dart 
in the watch. The wire should be held as 
close to the end as possible. The cioser 
your fingers are to the pin the steadier it 
can be held. When the pin is once in the 

roller, apply heat. As a rule there is a speck 
of shellac there, just enough to hold it. 
Then place a tiny chip of shellac on the 
roller between the crescent and the jewel 
pin. This time the heater should be hot 
enough to cause the shellac to flow. Notice 
the direction it spreads, as at times instead 
of filling in around the pin it will go up the 
sides of the jewel pin. A thin coating of 
shellac or even a speck on the jewel pin may 
cause a poor motion as this acts the samc 
as a large jewel pin. 

When it is necessary to broach out a 
pivot hole in a seven jewel watch, twirl of 
the burr around the hold by means of a 
three-faced piece of steel sharpened at about 
a 40 degree angle. 

To demonstrate what can happen when 4 
pivot hole has been broached, we will say 
the fourth upper had had a side shake. After 
closing the hole it was found the pivot did 
not enter freely, Accordingly it was 
broached to a nice fit, but the burr not re 
moved. The watch ran until the second 
hand was replaced, whereupon it stopped. 

The action of pressing the hand on had 
forced this burr into the pivot hole causing 
a bind. 

Throughout this article I have refrained 
from mentioning that a watch can be banked 
to a drop just as easily with the balance i 
the watch. The reason nothing was said 
in regard to this, is that it should not be 
attempted until the escapement is understood. 
The expert never takes a balance out . 
bank a watch to drop, as if done corr 
there is no danger of bending or arr 
any of the parts. As a final word, the old 

saying, Practice makes Perfect, is true ° 
escapement work just as it is for everything 
else. 

That these pages will be of help and i- 
terest to the repair man is the author's si! 
cere wish, 

[THE END] 
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